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ALLEN GIVES WARNING 
OF FUTURE RECKONING 


Says Agents Who Take Rich Quick 
View Are Due For a Rude 
Awakening 








IS TIME TO CONSERVE 








Handling of Big Business at Increased 
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EX EM PT 
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be insufficient. Agents conveniently located throughout the country. 
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Premiums Is No Guaranty of Sus- 
tained Income After War 





BOSTON, MASS., Nov. 5.—There 
is danger in the present situation for 
the insurance agent who thinks be- 
cause business is booming and there is 
a bigger volume of premiums coming 
in, that he is going to get rich quick 
and have an easy time the rest of his 
days, said President Edward M. Allen 
of the National Association of Insur- 
ance Agents in an interview with THE 
NaTIONAL UNDERWRITER representative 
during his visit of the past week to the 
various state associations in New Eng- 
land. 

There is a fallacy in the story of 
higher premiums which many do not 
appreciate. The insurance business is 
just like every other business; we are 
getting larger returns but it is also 
costing more. You may not believe it, 
but I could quote you instances of 
where companies have actually made a 
greater profit from a low premium than 
from a higher one. Great and sudden 
increases in volume of business do not 


mean increased profits by any means,: 


for such changes are expensive and call 
for an outgo that is often far out of 
proportion to the new business se- 
cured. 

High Cost Affects All 


It must be taken into consideration 
that the higher cost- of everything is 
affecting not only us individually, but 
the insurance companies as well. We 
must be careful not to lose our heads 
at this time. We in the south are not 
so much affected as you in the north. 
We are fairly steady in our insurance 
business in the south at this time, not 
being so much influenced by the war 
business” of munitions and the like, 
which have affected you here. 

I would issue a warning to the insur- 
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EVANS GIVES ADVICE 
ON AFTER-WAR PLANS 





Wants to See American Insurance 
Interests Build for Big Future 
Expansion 





GIVES SURVEY OF FIELD 





Shows How Union of Banking, Ship- 
ping and Underwriting Strength 
Will Work Wonders 





President Henry Evans of the Conti- 
nental group of fire companies has writ- 
ten a very valuable monograph on “The 
Vital Relation of Insurance to Banking 
and Shipping in the World’s Trade 
After the War.” He says, in part: 

At the conclusion of this war, the 
United States will probably be the larg- 
est creditor nation, possessing the 
greatest resources in immediate sight 
for conversion and realization, and for 
the first time in more than half a cen- 
tury will have in hand a merchant 
shipping sufficiently large enough to 
enable American business interest to 
carry in its own bottoms much of the 
vast commerce that will be immediately 
released for the rehabilitation of the 
exhausted nations. 


Union Is Needed 


The economic proposition at the base 
of the foreign trade of every nation is 
the union of banking, shipping and in- 
surance strength. In the absence of 
any one of the three the other two fac- 
tors will be exposed to weakness that 
will inevitably bring waste or loss, if 





not failure. Great Britain has com- 
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EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, 

THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR, 
THEODORE F. SPEAR, Ass’t Sec’y HENRY P. WHITMAN, Ass’t See’y 
FRED EDWARD V. CHAPLIN, Ass’t Ses'y 


C. GUSTETTER, Ass’t Sec’y 
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> Reinsurance Reserved . $5,996,730 
Reserve for Outstanding Losses and all other 
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NET SURPLUS é ‘ P . 6,746,963 

Total Assets - - $16,603,963 


manded the foreign trade of the world 
because she has financed it herself, car- 
ried it herself, and protected both its 
credit and its losses by insuring every 
dollar of her own trade, when possible, 
with her own insurance, Germany, be- 
fore the war began, was enormously 
extending her foreign commerce by ex- 
actly the same means. Behind German 
. banking, shipping and insurance stood 
the whole: financial power of the Im- 
perial Government. In Great Britain 
it is the other way around. There the 
great banking, shipping and insurance 
interests in every trading port of the 
world stand behind the government at 
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OHIO AGENTS WILL 
HOLD ANNUAL RALLY 


Program for the Meeting at Colum- 
bus Nov. 19-20 Is Of Great 
Interest 


TUTTLE WILL GIVE TALK 


President E. M. Allen of the National 
Association Will Be One of 
the Main Speakers 


C. R. Tuttle, western manager for 
the North America and chairman of the 
uniform forms committee of the West- 
ern Union, is to speak to the Ohio Lo- 
cal Agents Association at Columbus, 
O., Nov. 19, on the subject of “Uniform 
Forms.” Mr. Tuttle and E. M. Allen of 
Helena, Ark., president of the National 
Association of Insurance Agents, are 
to give the principal addresses in the 
two days’ session scheduled for Nov. 
19-20. The date had first been set for 
the 22d and 23d, but later developments 
seemed to make it desirable to change 
the convention dates to the first part of 
the week. The first session will be 
held on Monday afternoon, at 1:30 
o’clock. 

Agents who attend will have the op- 
portunity at the afternoon session on 
Nov. 20 to select their own topics for 
discussion. Probably never before have 
the Ohio agents had so many new prob- 
lems to solve at one time, and all of 
these problems are to be brought to 
the attention of the convention. There 
are to be considered the advantages cf 
the new brokers’ license law, the uni- 
form system for the collection of pre- 
miums, antidiscrimination law, defense 
laws for protection of local agents, ex- 
plosion insurance, use and occupancy 
insurance and sprinkler leakage insur- 
ance. In some one of these topics at 
least every agent of the state in Ohio 
is interested. 

Program in Detail 

All committee reports will be heard 
on Tuesday, and the election of officers 
will take place at the last session Tues- 
day afternoon. The program follows: 


FIRST CONVENTION DAY 
Monday Afternoon, Nov. 19, 1:30 P. M. 
President’s Address. Cliff C. Corry, 
Springfield, Ohio. 
ddress. “Uniform Forms.” Cc. RB. 
Tuttle, chairman of uniform forms com- 
mittee, Chicago. 
Discussion of Uniform Forms. 
Introduction of Resolutions. 
(Note—Resolutions introduced are re- 
ferred to the committee on resolutions 
for consideration, but if desired may first 
be discussed on the floor, resolutions in 
the final_session to be referred to the 
in-coming executive committee.) 
Appointment of Committees. 
(Resolutions and Nominations.) 


SECOND CONVENTION DAY 
Tuesday Morning, Nov. 20, 9:30 A. M. 


Report of Executive Committee, W. J. 
Carey, Cincinnati, O., chairnran. 

Report of Legislative Committee, A. W. 
Neale, Cleveland, O., chairman. 

Address, E. M. Allen, Helena, Ark., 
president National Association of Insur- 
ance Agents. 

Report of Secretary-Treasurer. 
Afternoon Session, Nov. 20, 1:30 P. M. 

Special Topics. 

Advantages of New Brokers License 
Law, Uniform System for Collection of 
Premiums, Anti-discrimination Laws, 
Defense Laws for the Protection of Lo- 
cal Agents, Explosion Insurance, Use 
and Occupancy, Sprinkler Leakage. 

Report of Committee on Resolutions. 

Report of Committee on Nominations. 

Election of Officers. 

Closing business and adjournment. 


Will Hold a Conference 


The laws committee of the National 
Board will meet in New York City Thurs- 
day to consider the application to insur- 
ance of the new excess profits tax. The 
treasury department, which must rule on 
whether the reserves of insurance com- 
panies should be subject to the tax, has 
invited a conference on the subject. 
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POLONIA IS DISCUSSED 


N. L. PIOTROWSKI IN CHARGE 





New Chicago Company First to Be Or- 
ganized by Poles—Will 
Name Officers 





The Polonia Fire of Chicago was li- 
censed this week. The company starts 
with a capital of $100,000 and a surplus 
of $65,000, a portion of which is unpaid 
notes. The stock has been sold almost 
exclusively to Poles. N. L. Piotrowski, 
the well known Polish attorney, is the 
company’s organizer, and will probably 
be elected president when the officers 
are named next week. The company 
has the support of the various Polish 
organizations in Chicago and is the first 
company to be organized by and for 
Polish interests. 


Will Increase Capital 


Mr. Piotrowski states that the capital 
will, within the next six months, be in- 
creased to $250,000, and the surplus in- 
creased to a like amount. Officers will 
be chosen and a managing underwriter 
selected at a meeting to be held next 
week. The company feels that there is 
a wide field for business among the Po- 
lish people, Chicago alone having an 
estimated Polish population of 300,000, 
the great majority of whom own their 
own homes. 

Mr. Piotrowski was, for four years 
city attorney of Chicago, and at the 
outbreak of the war spent seven months 
in Poland as war correspondent for the 
Chicago Herald. He is a man of fine 
attainments and character. 


Are Suing for Recovery 


Twenty-one residents of Madison ocunty, 
Indiana, are plaintiffs in that number of 
suits asking for recovery on the sums 
they paid for stock in the Great Southern 
Fire of Louisville. The total amount 
asked for in all these suits is $6,800, and 
the defendants are H. C. Bruner, W. J. 
Ruby and J. W. Hutcheson. It is alleged 
in the petitions that the stock was owned 
by the two first named defendants, sold 
through the last named and was not stock 
of the Great Southern treasury, the sec- 
ond collections on the notes having been 
made after the Great Southern was ab- 
sorbed by the Henry Clay. Each plaintiff 
wants his stock cancelled and a judgment 
for the amounts paid in. 


Opens a New York Office 


NEW YORK, Nov. 7—The Philadelphia 
general agency firm of Jones, Launt & 
Barrett is opening a branch office at 95 
William street, where The National Under- 
writer is located. They will do a sur- 
plus business all over the United States 
for the Capital Fire of California. This 
firm does a large business in Philadelphia 
and comes to New York with the highest 
recommendations. 


Farrar Is Arrested 


Walter C. Farrar, a Cincinnati insurance 
agent, has been arrested under an indict- 
ment in the federal court charging use 
of the mails to defraud. He is accused 


of receiving premiums on fire insurance 
policies issued by the Reciprocal Under- 
writers Fire and the Security Underwrit- 
ers Fire of Lawrenceburg, Ind., both de- 
clared to be bogus concerns. 
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dollar representing UNITED STATES INVEST- 


of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 


trust for sole protection 











“SERVICE” that’s the Slogan of 
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SNYDER CONTINUES AS 
HENRY CLAY MANAGER 


Differences are Adjusted and Res- 
ignation Presented Last Week’ 
Is Withdrawn 


BACK WITH OLD VIGOR 


Question of Moving Home Office to 
Frankfort to Be Submitted to 
Vote of Stockholders 


LOUISVILLE, KY., Nov. 6—An ad- 
justment of differences, satisfactory to 
all concerned, has been effected be- 
tween Claude F. Snyder and the officers 
and directors of the Henry Clay Fire 
of Lexington, Ky., and Mr. Snyder has 
resumed the office of manager of the 
company. He will continue as local 
agent of the companies in the local de- 
partment of the Henry Clay and will, 
as heretofore, have full charge of that 
company’s underwriting policy. Shortly 
after Mr. Snyder last week presented 
his resignation to the company, nego- 
tiations looking toward his return were 
opened. Friday the officers of the com- 
pany and Mr. Snyder reached an agree- 
ment on all the points at issue, and 
Monday of this week the board of di- 
rectors, at a meeting held in Lexington, 
ratified the action of the officers. 

Bejoice Over the Outcome 


This announcement from Lexington 
has been the source of much satisfac- 
tion to the insurance fraternity and the 
field men of Kentucky. They have all 
taken a decided and personal interest 
in the situation, which has been upper- 
most during the past week or more, and 

- are rejoiced over the outcome of con- 
ferences leading up to the adjustment. 
Friends who are in Mr. Snyder’s confi- 
dences quote him as saying that he has 
resumed his work with renewed vigor 
and enthusiasm and prospects are that 
the company will proceed in the same 
successful manner as heretofore. 

It is learned that at a recent meeting 
of the board of directors a resolution 

. was passed providing that assent of the 
stockholders should be asked on the 
proposal that the company remove from 
Lexington to Frankfort, where the com- 
pany owns a seven-story office building 
that, under the state laws, it must oc- 
cupy as a home office or sell. Mr. Snyder 
has always opposed a step of this kind 
on the ground that the company, by 
reason of its location in Lexington, is 
obtaining a profitable business there. 
With Mr. Snyder back at the helm, the 
presumption is that the Henry Clay will 
remain in Lexington. 

It is interesting to note, in this con- 
nection, that there has been no public- 
ity in the Kentucky newspapers about 
the differences, so that, so far as is ap- 
parent outside of the insurance frater- 
nity, the affairs of the Henry Clay have 
continued to progress smoothly. 


Peculiar Fire 

NEW YORK, Nov. 7—A report has been 
Teceived by the National Board of a pe- 
culiar accident at a military cantonment 
Oct. 27. A regimental infantry patient, 
while being disinfected with gasoline, lit 
a cigarette, igniting an open vessel of 
gasoline nearby. The patient and attend- 
ants were badly burned and the room 
Scorched. An alarm was telephoned and 
the fire was extinguished by using one 
two and one-half-gallon extinguisher with 
One line of hose and a pumping engine 
connecting with the hydrant. 


Fraudulent Automobile Losses 


wary. YORK, Nov. 7—A statement has 
m issued by Royal H. Weller, retiring 
assistant district attorney, reviewing the 
work of his office in rounding up organ- 
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ized gangs of insurance company defraud- 
ers in the automobile line. The work of 
the district attorney extended over one 
year and twenty-two convictions were 
made. The method employed by the gang 
was to secure an old car and change the 
license plate and factory number to corre- 
spond with the current year’s numbers of 
that make, and then insure the car for 
two or three thousand dollars. The car 
would then be burned in some out-of-the- 
way place on Long Island and the owner 
would present a claim for the full insur- 
ance. In this way fraudulent claims in- 
volving more than $100,000 were made, of 
which more than half had been recovered 
for companies. 


Will Continue Old Form 


It has been reported that the State 
Insurance Board of Nebraska would 
require the use of the New York stand- 
ard form after Jan. 1, 1918. O. B. Ryon, 
general counsel of the National Board 
announces, after a conference last week 
with the Insurance Department at Lin- 
coln, that it has been officially deter- 
mined that the old New York form 
must continue to be used. Under a 
recent decision of the Nebraska su- 


“preme court, the standard form was 


decided to be that form which has been 
in use during the last few years. 


Can Not Extend Time 


The Wisconsin state insurance depart- 
ment says: “This department is without 
authority to grant pe | extension of time 
for the taking effect of the new Wisconsin 
standard fire policy. Such policy be used 
on and after Jan. 1, 1918, and no exten- 
sion of time has been granted. This is 
the new commissioner’s form. 


Death of Warren Campbell 


Warren Campbell, who was engaged in 
the local agency business at Los Angeles 
for the past third of a century, and during 
part of that time did special agency work 
for the fire companies, died at his home 
Friday night. His funeral Monday after- 
noon was attended by a large delegation 
of Los Angeles fire insurance men. 


Celluloid Wrappings 


It is found that one of the brands of 
cigars in some of the restaurants are care- 
fully rolled or wrapped in thin celluloid 
paper. This is regarded as a distinct dan- 
ger and no doubt will receive the atten- 
tion of the fire prevention authorities. 





Almont, Mich., Nov. 3—Fire that is be- 
lieved to be of incendiary origin destroyed 
two large barns filled with hay and grain 
on the John Thompson farm, near here. 
The ° ra is placed at $10,000, partially in- 
sured. 





CHANGES IN THE FIELD 


NORTHWEST UNDERWRITERS 





W. H. Hewitt Becomes Special Agent 
in Iowa and Nebraska—Hoffman 
Goes to Northwest 





W. Homer Hewitt of Des Moines, Ia., 
has been appointed special agent of the 
Northwestern Underwriters for Iowa 
and Nebraska, effective Jan. 1. He will 
make his headquarters in Omaha. Mr. 
Hewitt is now with the Security of Con- 
necticut, Reliance and New Haven Un- 
derwriters. He is a man of large ex- 
perience in rating bureau and inspec- 
tion work throughout the south and 
east. He has been state agent of the 
Security in Iowa for the past two years. 

Mr. Hewitt’s appointment means the 
consolidation of the Nebraska and 
Iowa field and the transfer of E. H. 
Hoffman, now special agent for Iowa, 
to the territory including Wisconsin, 
Minnesota and South Dakota. William 
H. Rugee, special agent. for Nebraska, 
will retire from field work and take 
over his father’s local agency business 
at Faribault. 


John H. Corbett 
John H. Corbett, an examiner in the 
head office of the Hamburg Bremen, 
has been appointed state agent for 
Missouri, Kansas and Oklahoma out- 
side of St. Louis. 


L. C. Riker 
L. C. Riker has resigned as Ken- 
tucky state agent of the American 
Central and becomes special agent in 
Kentucky for the London Assurance. 
He was formerly with the London, and 
so is returning to his “old love.” 


# Frank M. Bishop 
Frank M. Bishop of Milwaukee, for- 
mer special agent of the Caledonian, 
has been appointed special agent for 
the Royal, Newark Fire and American 
National in Wisconsin. 


J. F. Jacobson 


J. F. Jacobson, special agent of the 
Security and Reliance in Illinois, has 
been recalled to the western office at 
Rockford, Ill, because many of the 




















force have been drawn into. military 
service. Mr. Jacobson was formerly 
in the office and was sent out into the 
field to assist State Agent E. T. Tan- 
ner, 


Earl O. Tulley 


Earl O. Tulley, a local agent at 
Greenfield, Ind., has been appointed 
special agent of the farm department 
of the Home. 





Rufus M. Foster 

The Central National Fire of Des 
Moines has added to its force Rufus 
M. Foster, who will be special agent 
for northern Iowa. Mr. Foster has 
been in the insurance brokerage busi- 
ness in Winnipeg and prior to that was 
with the Continental for three years 
in Michigan. He is a former Chicago 
man serving in the Cook county field. 


R. J. Mahaffy 
On Nov. 1, R. J. Mahaffy was ap- 
pointed special agent of the Home of 
New York, for South Dakota, with 
headquarters at Sioux Falls. He will 
assist State Agent Nichols and suc- 
ceeds Special Agent Cogley. 


T. W. Coleman 


T. W. Coleman has been appointed 
Michigan state agent of the National- 
Ben Franklin, with headquarters at 
Detroit. For some years he has been 
connected with the local agency of 
Bradbury C. Coleman at Dayton, O. 











Melvin Barclay 

Melvin Barclay, managing wunder- 
writer of the Buckeye National Fire 
of Toledo, has resigned to become state 
agent in Ohio for the Industrial of 
Akron and the Stuyvesant. He has 
had a valuable underwriting and field 
experience and has made a good record, 


John C. Parker 

John C. Parker has been appointed 
special agent of the Law Union & Rock 
in Indiana, Michigan and Ohio. He 
succeeds Clinton Corbet, who resigned 
to go into the aviation service. Mr. 
Parker has been engineer in the Chi- 
cago local office of the Northern of 
England for the past two years and 
prior to that was with the Chicago 
Board. He is a man who will be able 
to render good service to agents. 

















MARSH & 


e.: Li "> 
Placing Surplus Lines? 
Our Special Department is at your command, backed by the integrity and financial responsibility of 

our organization. We welcome the inquiry of the Local Agent for handling his excess beyond the 
capacity of admitted Companies. 
Guaranteed Lloyds Underwriters 

Surplus Companies Maintaining United States Deposits 
Immediate binders—10% commission to brokers 


MCLENNAN 


Insurance Exchange, Chicago 








3 NEW YORK DENVER DULUTH MINNEAPOLIS DETROIT MONTREAL 














LONDON SAN FRANCISCO 




































































EE CSS SS 


ee eee a a OT 
erneresnsenents - ane wnnoane 

































































































































































































































































































































CONCRETE GRAIN 


owed: teins Ladi se nd te tea 





4 








THE NATIONAL 


UNDERWRITER 


November 8, 1917 





TANKS 





LESSONS FROM RECENT FIRES 


Comment on Conditions Brought to 
Light in the Losses at Hen- 
derson and Louisville 


A western manager has written his 
head office concerning concrete grain 
tanks, saying: 

Insurance on concrete grain tanks and 
their contents has ordinarily been con- 
sidered especially desirable. There seems 
to be little reason to modify this opinion 
as regards grain, but recent experience 
has demonstrated that the tanks them- 
selves, if subject to exposure, are prac- 
tically uninsurable at present rates. 


Kentucky Public Elevator 


On Feb. 23, 1917, the plant of the 
Kentucky Public Elevator Company, at 
Louisville, Ky., was destroyed. This was 
a frame iron-clad elevator with a battery 
of 16 reinforced concrete tanks (two rows 
of eight each), 87 feet high, 50 feet away. 
No water was thrown on these tanks as 
they were considered immune, but the 
outer face of the eight nearest the fire 
cracked and scaled, “spalled,” the concrete 
contractors say, aS a result of the heat. 
The strength of these tanks was so re- 
duced that it was necessary to reinforce 
them with an inner shell of concrete, thus 
reducing the storage space considerably; 
on appraisal the loss was fixed at $46,951.18 
on a sound value of $103,387.69. Of this 
the damage to the concrete structure 
itself was $28,200, the remainder, $18,751.18 
being damage to the cupola, bridges and 
machinery running across the top of the 
tanks. The rate on this risk was only .17. 

In this case the claim was made that 
the excessive damage was caused be- 
cause river sand instead of sharp silica 
sand had been used in mixing the concrete, 
but the damage to the cupola structure, 
which contained the conveying machinery, 
would in itself have made a loss entirely 
out of proportion to the rate of .17. 


Henderson Loss Reviewed 


In the loss at Henderson, Ky., in Au- 
gust, 1917, the ‘fire originated in a 
sprinklered mill and was held in check 
by the sprinklers for over an hour; later, 
when from some unknown cause the pres- 
sure in the main supplying the sprinklers 
was reduced, the fire broke out on the 
upper floors, destroying the mill, com- 
municating to an iron-clad_ sprinklered 
elevator across a space of 51 feet and 
damaging storage tanks exposed by the 
elevator. There were eighteen concrete 
tanks in three rows of six éach, only 
three being immediately exposed to the 
elevator. The confidence of the assured 
in the construction and in the sprinkler 
protection was so great that no insur- 
ance was carried on grain other than the 
grain in the three tanks immediately ex- 
posed by the elevator. The heat from 
the elevator fire swept through the 
cupola, destroying expensive conveying 
machinery, wrecking and buckling the 
concrete floor of the cupola which formed 
the roof of the tanks. The loss on these 
tanks was $9,435.55, of which $6,080.75 
was on the buildings and $3,354.80 on the 
machinery and equipment. Contribution 
under the 20 per cent co-insurance clause 
reduced this claim to $7,157.14. The grain 
in the first three tanks was insured in 
Mutual companies and no information has 
been obtained as to the loss paid. It is 
possible that defective concrete was used 
in this instance also. It is certain that 
the tanks immediately exposed to the 
elevator and some of those farther away 
were badly chipped and pitted, the iron 
reinforcing rings being exposed in some 
places on the first three. 


Practice Needs to be Revised 


In neither of these cases was there 
any amount of inflammable material in 
the cupola or in the conveying machinery 
itself. The ruination of such machinery 
came entirely from the rush of heat and 
flames through the cupola, which in each 
case was open at both ends. From these 
experiences it is evident that our pre- 
vious practice, with reference to the writ- 
ing of concrete grain tanks and their 
contents, will need to be revised and at 
present rates the tanks themselves should 
be. declined if exposed to anything of a 
nature calculated to make a hot fire, even 
though separated from its exposure by a 
distance of 50 feet. The matter of rates 
has been called to the attention of the 
rating authorities in the west. 











NOW SELLING THE STOCK 
PLANS OF THE NEW COMPANY 


Laclede National Fire of St. Louis Is 
Now Being Organized by 
J. C. Bardwell. 


The Insurance Corporation with 
headquarters in the Wainwright build- 
ing, St. Louis, is now pushing its or- 
ganization work in promoting the La- 
clede National Fire. The Insurance 
Corporation is a holding company with 
authorized capital of $2,000,000, es- 
tablished for the purpose of organiz- 
ing a fire company and also a trust 
company. The prospectus says that as 
soon as the Laclede National Fire is 
organized it will take over the fire in- 
surance business of two other fire in- 
surance organizations that the organ- 
izers control. These are the Central 
States Interinsurance Exchange and 
the Wholesale Grocers Reciprocal In- 
demnity Exchange. John C. Bardwell, 
president of the Insurance Corpora- 
tion, is the attorney and manager of 
these two exchanges. Former Insur- 
ance Commissioner C. G. Revelle, of 
Missouri, has approved the organi- 
zation plans of the Laclede National. 

Mr. Bardwell has associated with 
him some high class business men, 
among them being Oscar B. McGlas- 
son, secretary, treasurer and general 
manager of the McNeil-Higgins Com- 
pany of Chicago, wholesale grocers; 
C. M. Rich, president of the Purity 
Oats Company of Keokuk and Daven- 
port; Charles H. Pickens, president of 
the Paxton-Gallagher Company of 
Omaha, wholesale grocers; John E. 
Mitchell, president of the Alsop Pro- 
cess Company of St. Louis, machinery 
manufacturers; Ferdinand Kohl, presi- 
dent of the Centralia Envelope Com- 
pany and the Kohl-Meyer Wholesale 
Grocery Company of Centralia, IIL; 
Millard P. Kaiser, president of the 
Ferd P. Kaiser Publishing Company 
of St. Louis. 


New Company Licensed 


The United States Mutual Automobile 
of Saginaw, Mich., has completed its or- 
ganization and been authorized to transact 
business in Michigan. 


Will Organize Reciprocal 


A, C. Olds and F, R. Stoller, the former 
of whom was at one time a fire insurance 
man in the middle west, have received au- 
thority from the California department to 
proceed with the organization of the S. 
Olds, Stoller Interinsurance Exchange, a 
fire insurance reciprocal that they are pro- 
moting. 2 


Thomas McGovern, former city commis- 
sioner of Omaha, Neb., for years in the 
insurance business in that city, was killed 
last week when an army automobile from 
Fort Omaha ran him down. Many insur- 
ance men attended the funeral. 


Ohio Agency Appointments 


Westchester—F. O. Miller, Canton. 
Concordia, Wis.—J. A. Palmer, Athens. 
Continefital, N. Y.—E. F. Wieser, Ottawa; B. 
L. Jauman, Delphos; H. H. Sharpe, Lima. 
Fire Assn., Pa.—L. D. Herrick, Quaker City; 
J. H. Nolte, Delphos. 
Ger. All., N. Y.—C. D. Eubanks, Pleasant Hill. 
Ger. Am., N. Y.—Brand & Ross, Urbana. 
Home, N. Y.—L. D. Herrick, Quaker City. 
Mer. Assur., N. Y.—E. H. Schuer, Springfield. 
Union Assur. Soc.—W. C. Tousey, Toledo. 
Westchester—L. D, Herrick, Quaker City. 
Aetna—L. D. Herrick, Quaker City; J. H. 
Nolte, Delphos; W. M. Codner, Delaware; P. K. 
Adams, Cleveland; C. T.  Hiser, Greenfield; 
Irene R. Baer, Van Wert; R. Goddard, Orwell. 
Agricultural—E. A. Pabody, Columbus. 
Alliance, Pa.—H. L. Barr, Columbus. 
Amer. Eagle—S. C. Hanson, Newark. 
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WILL GET AT THE CAUSE 
WILL BRING AGENTS TO TASK 


State Fire Marshal Friedley of Indiana 
Intends to Investigate Cases of 
Overinsurance 


INDIANAPOLIS, IND., Nov. 7.— 
Fraud and incendiary claims growing 
out of overinsurance are to be made 
the special subject of inquiry by State 
Fire Marshal Friedley of Indiana. The 
state fire marshal having been a fire 
insurance field man knows the insurance 
side of losses as well as the public side. 
He evidently believes that some of the 
local agents are careless in regard to 
insurance and will write a larger line 
than is commensurate with the values. 

Some of the local agents will be sub- 
ject to a very gruelling examination 
under oath, and if it is found that any 
one knowingly issued a policy of much 
larger face value than the property 
warranted, he will be prosecuted as an 
aider and abettor in the commitment 
of arson. Local agents in Indiana there- 
force need to have a care as the state 
fire marshal means business. State 
Fire Marshal Friedley says that over- 
insurance is a prolific breeder of arson. 
He says that since he took charge of 
the fire marshal’s office, April 1, 1917, 
there have been an average of about five 
arson claims per month, where, on in- 
vestigation it was found that household 
goods were overinsured, Automobiles 
are frequently insured beyond their 
value and no less than ten merchandise 
stocks are overinsured 50:to 500 percent 
each month. He calls attention to the 
fact that old buildings, with no rental 
value are insured. 

He intends therefore to go beyond 
the assured and reach the local agent, 
in cases of this character. He says 
that by proper care in underwriting, 
arson losses can be reduced 75 percent 
in Indiana. He asks the cooperation of 
insurance companies to this end. 





Miscellaneous Notes 


At Imogene, Iowa, an issue of $4,000 
waterworks system was authorized. 

At Hartford, Wis., the city council has 
authorized the issuance of $15,000 water- 
works improvement bonds. - 

At Geraldine, Mont., a vote of 42 to 15 
carried the proposition to issue $31,500 
bonds for a water system. 


‘The agency of G. B. & G. F. Horner at 
Ripon, Wis., one of the oldest in the city, 
has been sold to A. L. Maudlin. 


N. J. Schrup, president of the Dubuque 
Fire & Marine, is at his office again, after 
a serious illness. 


The Ameritan Automobile Company of 
Utah has been admitted to transact busi- 
ness in Oregon. 


Ream, Ives & Wrightson have moved 
their offices from 24 Broad street, New 
York City, to the Hanover Bank building, 
corner Nassau and Pine streets. 


Samuel Schlankey has purchased the in- 
surance agency of the late L. Lovenberg, 
Galveston, Tex., of which he has been 
manager the past eight years. 


_ Judge Ben R. Turner has purchased the 
interest of his partner, M. J. Goodwin, in 
the local agency of Turner & Goodwin, in 
Mt. Sterling, Ky. 


The Suburban Fire Insurance Exchange 
of New York withdraws its approval of 
the agency of F. H. Ross and F. H. Ross 
& Son because nonexchange companies are 
represented. 


Seeley & Co., of Seattle, are appointed 
sole representatives in the Pacific north- 
west for the marine department of the 
Tokio Marine, and will install a new 
branch agency to handle that line. 

Milo B. Marik, Illinois state agent of 

the Fireman’s, who has been laid up for 
several weeks with a _ severe attack of 
bronchitis, has returned to his desk and 
will be able to get out on the road again 
next week. 
_ All of the stock companies operating 
in Kansas have been directed by the 
state department to fill a complete set 
of samples of all applications for policies, 
policies, riders, indorsements and pre- 
mium notes being used on business in that 
state. 

A large service flag is being hung in 
the various departments of the Continental 
and Fidelity-Phenix. Seventy of the com- 
pany’s men have joined the army and the 
stars in the service flags that are being 
unfurled are woven into the figures rather 


than _ arranged in straight lines as is the 
usual custom. 


A contract for additional motored fire 
equipment is scheduled to be let by Knox. 
ville, Tenn., Nov. 9. It is proposed to 
give South Knoxville a triple combination 
pumping, chemical engine and hose motor 
car, 100 horse-power or more, break test 
six-cylinder motor, underwriter test: also 
a six-cylinder service truck, 100 horse. 
power or more, and a six-cylinder tractor 
= horse-power or more for the water 
ower. 


The National of Copenhagen, Denmark 
has been licensed to do business by the 
Illinois department. This company en- 
tered the United States July last, making 
its United States deposit with New York. 
W. D. Despard of New York is the United 
States manager, while Fred M. Gund of 
Freeport, Ill., will represent the company 
in Illinois. In entering the United States, 
it proposes to do mostly reinsurance busi- 
ness. 

Fire destroyed the country home of Mrs, 
Robert Dyer, east of Louisville, recently, 
consuming not only one of the first-built 
homes of the section, but valuable paint- 
ings and furniture to the value of $12,000, 
There was very little insurance carried, 
due to the fact that the rate was “so 
high.” The rural telephone line was out 
of commission and it was impossible to 
get the message of help to the motor- 
equipped volunteer fire department of 
Anchorage. 


EVANS GIVES ADVICE 
ON AFTER-WAR PLANS 


(CONTINUED FROM PAGE 1) 


home. Japan, which is taking advan- 
tage of the war to enlarge her com- 
merce, is following the German plan, 
with her insurance facilities not yet 
fully provided, but depending largely for 
them on her British ally; although a 
great share of it comes to America, if 
it is American business. 


Stands on Her Experience 


In all matters of trade and foreign 
enterprise we know that England stands 
always firmly upon her centuries of ex- 
perience, which she applies without sen- 
timent but with energy, courage and 
tenacity. What she determines to do 
with respect to world trade after the 
war will go far toward fixing the status 
of the competition. Great Britain’s 
experience and long established connec- 
tions in world trade suggest that she 
will continue the leading competitor the 
moment peace opens the doors to trade 
resumption. Her political and trade 
statesmen alike have been studying the 
problem from the attitude of final peace 
under the financial burdens imposed by 
the war. 


Plan of Germany 


German economists are planning no less 
actively than those of Great Britain. 
There, it might be thought, the planning 
would hinge upon the character of the 
peace that will be reached. But, so far, 
all of Germany’s productive and business 
activities have been conducted on the basis 
of paternalism, with the government in 
the attitude of a trust to furnish the 
needed support, which is always forth- 
coming when adventurers into business 
fields can show competent management 
and good _ prospects. Considering how 
Germany has prospered and how enor- 
mously its foreign trade had grown in the 
past forty years, the suggestion is natural 
that whatever changes of political form 
come with peace, German statesmen and 
the German people will continue their gov- 
ernment-backed financial policy in their 
foreign trade. Japan seems to be imitat- 
ing that policy, increasing her banking 
facilities abroad, enlarging her shipping, 
developing her insurance, establishing new 
manufacturers and productive industries— 
preparing for every eventuality while the 
rest of the world is busy with war. 


Pour Main Competitors 


Here we have the four main competitors 
lined’ up for the future world’s trade: 
Great Britain, the best equipped; the 
United States, with vast potential 
strength; Germany and Japan on very dif- 
ferent lines. However the war may con- 
clude, nothing can remove the popular 
necessities or long restrain the national 
demands of these four countries, not one 
of which is in decadence. It is reasonable 
to expect, therefore, that with her un- 
rivaled experience and connections Great 
Britain will be in an attitude to influence 
largely the terms of trade competition 
subject to modification by the power of 
the centralized and paternalistic govern- 
ments of Germany and Japan. The ulti- 
mate control would, then, it would seem, 
lie within the province of the United 
States to command, with her incalculable 
wealth and productive powers i 
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action. It is the great opportunity of 


history, not to be overlooked. 
Unless American insurance accompanies 





these other facilities it is inevitable that 
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every ton of the steel exported and the 
exchange cargoes returning will pay toll 
to foreign. insurance interests that will 
comb out profits in close competition. At 
equal rates the mere holding. of insurance 
premiums in the United States will fertil- 
ize the export business and to the extent 
of their volume compound its strength, 
besides imparting a national spirit of in- 
dependence to Americans scattered abroad 
that will cultivate -respect:for and fear of 
American influence, so much needed to 
support an international trade. 

In the midst of the war we find England 
and Germany planning for great post-war 
shipping enterprises. 

Preparations are being made both in 
Great Britain and Germany to provide the 
insurance protection that they know by 
experience is so necessary to the protec- 
tion of banking and shipping. 


Cooperation Is Needed 


First of all, our distributing capacity 
will depend absolutely upon the union and 
cooperation of American banking capital, 
American shipping and American insur- 
ance. All these must start together, con- 


tinue together and grow together until, |: 


like the Britons and Germans, American 
merchants and traders can, wherever they 
go for business, find near at hand the sup- 
port of American money and institutions 
and the backing of American national 
pride under the flag. No American who 
has traveled, or who has had in his busi- 
ness to meet foreign competitors, can have 
failed to recognize the national spirit of 
Britons and Germans which everywhere 
brings them to the support of their own 
business enterprises and institutions as 
against all others. Under equal condi- 
tions everywhere they give their business 
to their own nationals. This is not true 
of Americans—not that they are less patri- 
otic, but because they cannot be assured 
of American support and the presence of 
American representatives everywhere, and 
so Americans learn unconsciously to de- 
pend upon other facilities that they know 
are world-wide in existence. 


Insurance Opportunities 


My main purpose is to put before you 
the opportunities and ramifications of in- 
surance capital in the world’s trade. It 
fulfills the very vital purpose of protect- 
ing and stabilizing the banking, commer- 
cial and shipping factors. ’ 

It is well known that the English banks 
in South America and all over the world, 
appreciating the necessity of insurance as 
a complement of banking and shipping, 
established for themselves a ready market 
with which to provide this insurance to 
those with whom the banks did business. 
A limited underwriting facility for marine 
and fire insurance (limited in conditions, 
but not in amount) was given to these 
branches of the London banks by the in- 
surance offices in London, and when loans 
were .made on property, let us say, in 
South America, they were made upon the 
condition that the banks should furnish 
the insurance. We have never, up to the 
time of the war and the time of the ex- 
tended foreign interests of our own banks, 
been in a position to induce American un- 
derwriters to enter these fields. because 
there have been no branch banks with 
whom they could affiliate except foreign 
branch banks. Now that the American 
banker is going into the foreign field he 
must take with him his American insur- 
ance companies, and the American com- 
pany is not loath to enter this field if 
it can have with it its complement, the 
banking institution. 


Comb Profits Out of Trade 


Insurance furnished by competitors can 
be used to comb the profits out of any 
trade. It has recently been done in the 
present war emergency. American com- 
panies having outstanding contracts with 
shippers to furnish ocean marine insur- 
ance found themselves deprived of rein- 
surance facilities by the President’s proc- 
lamation forbidding such transactions with 
German companies. In the absence of 
sufficient American marine insurance the 
German companies were strong enough to 
furnish needed competition for American 
business against British companies. Im- 
mediately this German competition was 
prohibited, American companies seeking 
cover for large lines had to rely upon 
British companies for reinsurance. These 
at once quoted prohibitive rates, in one 
instance of which I was informed, as high 
as 10 percent, where the contracts of 
American companies were based on a rate 
of 21% percent. This was followed by an 
advance of 10 percent on all English hull 
insurance written in London. 


Action Taken in London 


When the American Association of Ma- 
rine Underwriters proposed that the same 
advance be made on American hulls writ- 
ten in New York and London markets (to 
cempensate in part for the greatly in- 
creased cost of repairs) the London Board 
of Control declined on the ground that it 
was “inexpedient.” Yet at the same time 
American shipowners could, it was _cred- 
ibly stated, get lower rates on hulls by 
going direct to British offices in London 
than they could get from those same com- 
nanies through their American branches. 
The result was that considerable hull busi- 
ness was transferred to London at a loss 
to American offices and interests. This 
was done at a time when the shipping in- 
volved was rendering important service to 
Great Britain and her allies, and so indi- 
eated the undeviating business purpose to 
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prevent the growth of marine insurance 
in the United States. 

These instances of control against our 
interests could not have been carried 
through but for the fact that Great Brit- 
ain possessed the banking and shipping 
facilities that rendered the use of her 
insurance not only desirable but profit- 
able. Without the use of all three the 
use of one may be had only at rates just 
less than prohibitory, if not entirely so. 


Marine Insurance Statistics 


There are no available statistics of 
ocean marine insurance. The great bulk 
of it has been written by British stock 
companies and by individual underwriters 
at Lloyds, London. There the details of 
such operations are trade secrets, reports, 
if any, being made in confidence subject 
to test by a committee of the Board of 
Trade and by audit of Lloyds. In the 
United States for the rast three calendar 
years the combined inland and ocean ma- 
ne premiums were reported as follows: 


BE coves as ueeeas Beacwece «+++ + $32,114,926 
BOG 0 siscrccieis w eehiais cele wie eRevSce 47,418,071 
LEG cesses eee ent CEES TTS: 70,663,999 


These increases represent the increased 
values and rates of American business 
carried during the war. An analysis of 
the premiums reported and unreported dis- 
tributes them as follows: 


14 
Reported Unrep’t’d 
23 American Co.’s. .$18,974,216 
19 British Co.’s..... 


8'808,245 $9,634,478 











13 other for’n Co.’s. 4,332,465 1,070,497 
55 po | Gee y aeer $32,114,926 $10,704,975 
1915 
Increase % 

Ine. % 
23 Amer. Co.’s...48 $28,071,557 ......... , 
19 British Co.’s..45 12,851,204 $14,225,421 
13 other for. Co’s.50 6,495,310 1,580,602 
55 POURS ost hos $47,418,071 $15,806,023 

1916 

Ine. % 
23 Amer. Co.’s.:.47 $41,208,086 ........ és 
19 British Co.’s..38 17,712,774 $21,199,20 
13 other for. Co’s.82 11,743,140 2,355,466 
55 Total 261.6 ces $70,663,999 $23,554,666 


When the amount (one-third) of unre- 
ported business written by foreign com- 
panies is considered, it will be seen that 
the premium increase: of British compa- 
nies was far greater than all the others. 


America Not in It 


It will be noted by casual analysis of 
these figures that American companies 
write a little more than half the United 
States marine business and, when the un- 
reported writings are considered, less than 
half. This has been due to the lack of 
American bottoms and lack of prestige of 
American insurance connections abroad. 
There is more than this to be considered, 
however. A considerable share of the 
ocean marine premiums written and re- 
ported by American companies comes from 
the reinsurance of excess lines written by 
British companies abroad on great ton- 
nages carried in one vessel. It would be 
quite fair to assume, therefore, that only 
one-third of reported American business is 
written by American companies—a share 
wholly inadequate under any sound theory 
of financing American business. 

I do not hesitate to estimate the ocean 
marine premiums of the world at between 
$250,000,000 and $300,000,000 a year. With 
the establishment of a sufficient merchant 
shipping to carry our share of the world’s 
trade and the expansion of banking facili- 
ties to support it, there is little reason to 
doubt that American insurance can divide 
two-thirds of the premiums with Great 
Britain. In other words, an annual pre- 
mium of something like $100,000,000 or 
more—an increase to that sum from pre- 
war normal receipts of some $18.000,000 to 
$25,000,000 by American companies—is to 
be expected as the American goal in a 
reasonable time, say three or five years, 
provided the banking and shipping facili- 
ties are supplied to create and maintain 
the trade. 


Fire Insurance Opportunities 

By proper organization there is also a 
great opportunity in the expansion of fire 
insurance already created with profitable 
returns, having endowments of capital and 
asset securities already established which 
will serve at once to strengthen banking 
and shipping facilities. 

The United States is the largest and 
richest fire insurance field in the world. 
Premiums collected here and in Canada 
(an open territory) probably exceed those 
of the rest of the world combined. So 
great and inviting is this field that all 
the large companies of other nations are 
domiciled here with independent branches 
for writing business direct and by rein- 
surance. These foreign companies num- 


bering 80 in 1914 and 1915, and 83 in 1916, 
collected American premiums, fire and ma- 
rine, as follows: 
WE ON Soe reeel ceksceeasdeuete $120,951,991 
ea .. 127,345,691 
ec Gununion 149,894,770 


Buy American Companies 


These are not all the premiums written 
here by these companies. For some years 
foreign companies, more _ particularly 
British, have been organizing and pur- 
chasing other companies already organ- 
ized under American laws, which they 
operate as companies of the United States. 
This is done with money of the home offi- 
ces, the use of which is permitted by 
British law although the similar use of 
funds is practically forbidden to Amer- 
ican companies by the laws of many 
states. Such combination and interlock- 
ing is fostered by the business of Great 
Britain. They cannot use the funds of 
their American branches for this purpose, 
but they borrow the money here or send 
it over and so have gradually been in- 
creasing and ‘strengthening their hold 
upon American fire and general insurance. 
There are half a dozen such companies 
writing fire insurance, collecting some 
$12,000,000 of premiums, which are re- 
ported and tabulated as premiums of 
American companies, whereas their net 
collections are ultimately covered into the 
foreign treasuries of the companies own- 
ing them. The annual premiums taken 
by foreign companies in fire insurance in 
the United States in 1916 was, therefore, 
in round figures $161,000,000. 

As against this volume by 83 foreign 
companies, 217 American companies col- 
lected premiums of $294,242,296, less the 
$12,000,000 concealed under the American 
entitlement of foreign-owned companies. 
That is, of $444,000,000 of total net fire 
premiums collected, foreign (principally 
British) companies wrote 36 per cent of 
them. Many of these British companies 
have organized and are now also purchas- 
ing liability, casualty and workmen’s com- 
pensation companies and by putting into 
the hands of their agents general lines of 
insurance facilities they will be able to 
accommodate and supply every demand 
for insurance. This, if not checked or 
met by counter-supply from American in- 
terests, will give British competition in 
world’s trade an advantage wherever the 
necessities of insurance protection and 
banking credit arise. 


Have a Great System 


These activities and extensions of Brit- 
ish companies are thus. particularly 
pointed out and explained not in jealousy, 
but in admiration, as being flexible and 
powerful models both for the creation and 
protection of British trade. The United 
States cannot compete with Great Britain 
in foreign trade without means ultimately 
to be made at least equal in adaptability 
and strength. 

For nearly a century British companies 
have been operating in the United States, 
most of them rendering good service to 
the public. They have made good profits 
out of it—more, usually, than the Amer- 
ican companies make, because of their 
advantage in being able to operate under 
various forms with one overhead and di- 





|recting charge (denied to American com- 


panies) added to the superior liberality of 
British insurance laws in general. The 
suggestion arises that if the British laws 
are admirable enough in their liberality 
to be sound for the protection of Amer- 
ican policyholders, then the United States 
should adopt equally liberal laws and thus 
enable American companies to compete 
without handicap. 


Singular Facts Given 


So also British and all foreign com- 
panies have greatly profited here by these 
singular facts: That the United States, 
while enforcing with respect to its im- 
port commerce the principle of a pro- 
tective tariff, has abondoned its entire 
home insurance: fields—so rich in values 
and opportunities—to the principle of free 
trade. At the same time under the nu- 
merous restrictive state laws for the reg- 
ulation of interstate insurance (having the 
effect of a protective tariff on insurance 
between the states) American companies 
have been securely bound against. engag- 
ing in free trade world’s insurance. This 
is doubly economic suicide, since it pro- 
hibits us from competing with foreign 
countries to protect our own insurance as 
well as to obtain an exchange share of 
theirs. Yet, unless American insurance 
capital can accompany American banking 
and shipping the extension of American 
commerce will be exposed constantly to 
serious limitation and failure. 


Crux of Economic Proposition 





Now we come to the very ultimate crux 
of the economic proposition. American 


companies under ordinary conditions are 
now able to carry the whole of American 
fire and general insurance, just as we 
actually do our own life insurance, in 
which the foreign influence is not per- 
ceptible. But in years of disastrous 
losses, such as 1871-2 in the Chicago and 
Boston conflagrations, and 1906 in the San 
Francisco fire (when American companies 
were less strong), these foreign compa- 
nies contributed materially to relieve the 
economic pressure. In 1906 they paid their 
San Francisco losses largely out of funds 
sent over from their home offices without 
disturbing the funds of their American 
branches. It is calculated that funds to 
an amount between $40,000,000 and $60,- 
000,000 were thus imported and to that 
extent the great losses were immediately 
distributed over the world instead of be- 
ing laid upon the United States alone. 
The funds thus imported have since been 
recouped, but the burden was none the less 
eased off. It was far-seeing business 
ability to take such a step and the British 
companies acted with one accord, as they 
always do. 

Conflagration Losses 


There is an undoubted economic demand 
for the world-wide distribution of these 
vast conflagration losses, coming as they 
do, unexpectedly and suddenly. As long 
as the danger remains the means for 
world-wide distribution of the effects 
should exist. The point is, why should the 
United States with its abundant capital— 
presenting in itself the richest fire in- 
surance field in the world—have to resign 
the distribution of its infrequent disas- 
trous losses to Great Britain at the cost of 
the annual exploitation of this field to the 
extent of nearly 40 percent of the income 
from it, which is steadily increasing an- 
nually? The statistics that have been 
quoted above apply only to stock com- 
panies, 305 in all, and only to net pre- 
miums. In the same year these stock 
companies, mutual companies and Lloyds 
wrote in the United States gross pre- 
miums of about $680,000,000. of which 
$507,523.636 was net. It is this vast field 
in which cash assets of $748,426,446 are 
employed by American stock and mutual 
companies, that is being headed toward 
control and has its world distribution di- 
rected by invested foreign assets here of 
only $217,432,715. 


Duties of United States 


The obvious economic duty of the United 
States, and the opportunity of American 
capital is to use and direct this vast field 
of income for its own internal strength- 
ening and to effect its own world-wide 
distribution, in which it has the greatest 
share, and from which good profits arise. 
The establishment of ocean marine insur- 
ance in connection with banking and ship- 
ping is the open gateway to ultimate fire 
insurance control. With the exception of 
a few offices in.-Canada, Mexico and Cuba, 
no American insurance company that I 
know of is represented or entered in any 
foreign country of the world either for fire 
or marine business. It is not for lack of 
enterprise or talent. American life insur- 
ance companies at one time successfully 
contested the principal foreign countries 
for business. Hostile laws eventually 
compelled their withdrawal. Similarly 
many years ago one or two -American 
companies undertook to establish a branch 
in London for British fire insurance, as 
the North America afterwards undertook 
to do for its marine department. In both 
instances the undertaking came to nothing 
for various reasons. 

With. the establishment of banking, 
shipping and ocean marine insurance hav- 
ing fire insurance powers these obstacles 
can be removed. 

I am not attempting to intimate that 
these ends can be easily or quickly accom- 
plished. They can only advance toward 
full accomplishment with the creation and 
success of the banking and shipping fac- 


tors. 
Conclusion Is Given 


In conclusion, there are two practical 
points to be noted: 

1. There is underwriting talent in the 
United States wholly capable of working 
out the aims suggested above. 

2. The plan does not contemplate de- 
structive competition with foreign com- 
panies in marine insurance rates. There 
would be no wisdom in such a course. Nor 
does it contemplate merely building up 
marine insurance for the profit in that 
activity. The purpose is to provide co- 
operation between American banking, 
shipping and insurance that will furnish 
facilities capable of supplying the needs 
of our national interests in the colossal 
struggle for the world’s trade after the 
present war. With these facilities sup- 
plied a great and steady growth is certain 











—without them failure in the end is 
equally certain. 
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CHICAGO AND SUBURBAN | 


LOOK FOR HOT SEASON 


Sprinkler insurance ‘men say that con- 
ditions are ripe for another hard winter 
on sprinklered risks. Last winter was 
one of the worst in the history of the 
business. The winter was severe, there 
was a paucity of coal, people were econ- 
omizing in their heating arrangement 
and hence the losses were heavy. The 
same conditions prevail this year with 
the exception of the weather conditions 
which, of course, at this time cannot be 
predicted. Sprinkler inspectors find 
that a number of concerns are attempt- 
ing to economize in coal, some are not 
able to secure all that they desire and 
there may be serious interruption in the 
sprinkler system. It has been found 
aiso that some of these concerns are 
entering the winter with their boilers in 
rather poor condition, having been put 
to hard usage, last year. Furthermore 
they are running overtime, are speed- 
ing up and this increases the hazard of 
fire greatly. There is no chance for the 
machinery to cool or for get clean- 
up about the premises. The class of 
help is not up to standard. The phys- 
ical hazards have greatly increased. 








WILL waste RETURNS 


The new stamp tax law and the in- 
creased letter postage rate will call for 
unusual alertness on the part of com- 
panies, lest the local agents abuse their 
privileges. As regards the law requir- 
ing the payment of a tax equal to 1 per 
cent of the premium, the attention of 
agents has been called to the fact that 
no credit is allowed companies in event 
policies are canceled before expiration, 
hence the importance of knowing in ad- 
vance whether a policy is to be ac- 
cepted. Many agents, particularly in 
large cities, have been in the habit of 
renewing policies without consulting as- 
sured and sending them out with the 
hope that they will not be refused. This 
has worked advantageously heretofore, 
as the assured generally accepts the 
new policy after the agent has gone to 
the trouble of issuing it, even though 
the assured had been inclined to a cur- 
tailment of his insurance. oe practice 
has not been objected to the com- 
panies, as only the cost of the blank 
policy and the postage were at stake, 
but now that the 1 per cent tax must 
apply, without any concession if the 
policy is refused, the importance of 
knowing that the line is to: “stick” is 
apparent. 

Then, in connection with agents’ gen- 
eral postage account, the company au- 
ditors have been instructed to watch 
the monthly accounts closely for excess 
postage charges. The increase from 2 
to 3 cents-per ounce for correspondence 
leads to the assumption that many 
agents will consider this an incentive 
to swell, materially, their postage 
charge, but the companies do not pro- 
pose to entertain any increase, as they 
consider the present allowance, viz., 5 
cents per daily report, sufficient to cover 
the additional expense entailed by ae 
new revenue requirement. 


PLAN Y. M. C. A. CAMPAIGN 


The insurance interests in Chicago 
are being organized for the army Y. M. 
C. A. fund campaign under a general 
committee headed by D. R. McLennan, 
of Marsh & McLennan. 

A special meeting of the executive 
committee of the Cook County Field 
Club was held Monday, at which it was 
decided to call on all of the class 2 
members of the Chicago Board, a total 
of 2,200. 

The various branches of the business 
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will be looked after by the following 
committees: 

Fire general agencies: C. R. Tuttle, 
Insurance Company of North America; C. 
W. Higley, Hanover; John Marshall, ‘Ir. 
Firemen’s Fund; Fred §. James, National: 

H. Sage, German American; John C. 
Harding, Springfield; C. R. Street, Fidelity- 
Phenix, and Harold W. Letton, Prussian 


National. 

Fire local agencies: W. E. Higbee of 
Fred S. James & Co.; O. E. Aleshire, of 
Parker, Aleshire & Gardiner; Lyman ‘ 
Drake and C. P. rig wo of we ge 
Miller & Barbour; A. O. Burdick, of R 
lins-Burdick-Hunter Company, and Gudsare 
I. Loeb, of Klee, Rogers, Wile & Loeb. 

Life: George Pick, Mutual Benefit; J. 

F. Oates, Northwestern Mutual, and H. 8s. 

Vail, broker. 

Surety: Charles E. Bennett, New Am- 
sterdam Casualty; Charles H. Burras, 
National Surety, and M. L. Jenks, Ameri- 
can Surety. 

Liability: H. G. B. Alexander, Conti- 
nental Casualty; R. W. Hyman, of R. W. 
Hyman & Co., and W. E. Dickey, of W. A. 


Alexander & Co. 
= * * 


MANAGERS INVITED 


Thrasher Hall, the well known Chi- 
cago adjuster, who conducts the classes 
on fire loss settlement on the senior 
course of the Fire Insurance Club of 
Chicago, will deliver his first lecture on 
Thursday -evening, Nov. 15, at 7:20 
o’clock. It is hoped that as many man- 
agers and company men as possible will 
attend this lecture to see just what sort 
of instruction is given the employes 
who are taking these courses. At that 
time Mr. Hall will outline the work that 
will be taken up under the subject of 
loss settlements. Classes ordinarily 
are open only to students, but it is de- 
sired to show the employers what their 


men are doing. 
* 


POSTAGE ECONOMY 

With the increase or first class post- 
age rates, companies and agencies are 
studying methods of economy in this 
direction. Many business houses have 
adopted the custom of sending.no more 
receipts, allowing the cancelled check 
to be proper acknowledgment. Un- 
doubtedly postage economy can be in- 
augurated in all insurance offices. At- 
tention has been called by the office of 
the governing committee of the West- 
ern Union to the fact that a number 
of letters mailed from Chicago to it, 
have carried three cents postage, 
whereas only two cents is required for 
drop letters in the same city. Office 
system men therefore are giving con- 
siderable attention to the postage ques- 
tion, putting into effect plans for 
reducing this account. 


FPIRE INSURANCE CLUB 

The next meeting of the Fire Insur- 
ance Club of Chicago will be held on 
Tuesday, Nov. 13. H. A. Clark, who 
was recently appointed assistant mana- 
ger of the Germania will be the speaker, 
having as his subject “Lessons of the 
Atlanta, Ga., and Paris, Texas Con- 
flagrations.” Mr. Clark who has until 
recently had charge of the loss depart- 
ment of the Germania in the west, was 
sent by the home office to adjust the 
Germania’s losses at these two points. 
Although still a young man, Mr. Clark 
has had an unusually varied experience 





in Chicago, Cook County and the C.eater Fgh noe District. @! his inspec- 


. 
I n sp e Cc t 1 Oo n S torate very properly gauges the expectancy of fire risks and intelligently anticipates 
he undersigned sells this taient to companies, agents 
tate Insurance Officiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 


Independent Inspector and Fire 
Prevention Counselor 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


events before they occur. 
brokers and the business public, herewith tendering counsel to ail § 
Municipal Committees and all those who formulate insurance laws 





A. H. TRIMBLE, Pres., 


Capital $300,000 


The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Surplus to Policy Holders $582,406.94 
Assets $1,604,117.07 


EDWARD HEER, Sec’y and Treas. 














resembles the dip penholder. 
properly shaped and bal: 
a or self-filling style. 
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THE JIFFY PEN 


The word “Jiffy” denotes speed and action. The shape and balance 


It is built for those who appreciate a 
balanced pen. Prices from $2.50 up, either stand- 
Self-filling pen without a rubber sac. 


SEND FOR DESCRIPTIVE MATTER 


J IFFY PEN 1 CO., Dept. No. 2, 406 Pierce St, Sioux City, lowa 























INSURANCE 


FIRE AND MARINE 
—ALL LINES 





The Automobile Insurance 


Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital - - 
Assets - - - 
Liabilities (Except Capital) 
Surplus to Policyholders 


Statement January 1, 1917 


° -  $1,000,000.00 
- 2,748,832.19 
- co 1,039,977.81 
- 1,708,854.38 
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AETNA LIFE INSURANCE COMPANY 
THE 2:TNA CASUALTY & SURETY COMPANY 
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in adjusting losses and the features of 
the two conflagrations that he will out- 
line, will be interesting. Music will be 
furnished by the club orchestra. 


C. W. Pierce, the independent inspec- 
tor of Chicago, who with eleven other 
friends aroused the community at Palos 
Park, Ill., at daybreak, registration day, 
June 5, was instrumental in having a 
unique commemorative military organ- 
ization chartered. Regarding the new 
organization, Mr. Pierce says: 

“A meeting was held last Saturday 
evening and plans formulated for the 
immediate enrollment of new members, 
and the uniforming, equipping and arm- 
ing of same with obsolete weapons, for 
the ceremonies that are contemplated 
for daybreak parades each succeeding 
June 17. All officers on furlough or 
leave, and such ex-officers as have hon- 
orably served in organizations within 
the present American domains, shall be 
invited to parade clothed in the wuni- 
form in which they may have, or are 
now sefving, and participate in the 
ceremonies and festivities on those 
days. 

The organization will be patterned 
after the Ancient & Honorable Artillery 
Company of Boston, and it is intended 
to have the services colonialized and 
impressive in every way. The officers, 
as in the olden days, are to be awakened 
at daybreak by the drummers, playing 
the reveille beneath their windows. 

“The wives of members and invited 
guests will be requested to appear on 
the evening of that day for the military 
ball, and it is particularly enjoined that 
they appear in colonial costume. Pro 
Patria et Gloria.” 


Canvassers for Liberty loan bonds in the 
Insurance Exchange in Chicago found a 
diversity of sentiment among the various 
offices. Most of them’ responded heartily, 
but a few deserved special mention. 
About 95. percent of the ople in the 
Employers Liability office subscribed. The 
local agency of Fred S. James & Co. 
showed up with about 85 deren The 
home office of the Millers National made 
a good record, with between 90 and 95 
percent subscribing. The western depart- 
ment of the National of Hartford came 
in with about 80 percent of its people 
on the roll. Most of the local agencies 


David S. Furse, of R. A. Napier & Co., of 
PS aoe has joined the na navy. 


No successor to arthur ite Hawzxhurst, who 
recently "Pield & as oe manager - 
Marshall 


th mp: 
Repartment will be appointed to fill the 
vacancy. eis € 
Judge Thomas sr paid the well-known in- 
of Chicago, will be head 


companies, and Robert J. Folonie, who 
a the insurance interests in the 

rd Manufacturing Company suits grow- 
ne out of the loss at Vandalia, In. 


Charles LeRoy econ, western manager 
of the Ohio Farmers, is making a trip 
through the western states visiting the 
company’s agencies. | 


Two members a the firm cf Critchell, 
Miller, Whitney & Barbour of Chicago, are 
head of the organization work in their re- 
spective ye in getting se for the 
war Y. M. C. A. work, the big drive for 
which will be confined to next week. 
Charles P. Whitney is the head of the 
Evanston committee and Clarenee S. Pel- 
let is head of the Oak Park and River 
Forest committee. 


The time fixed under the trading with 
the enemy act, within which insurance 
companies of enemy countries must file 
application for a special license to do busi- 
ness expired Nov. 5. The government now 
has thirty days in which to act upon these 
applications. 

a 2 * 

BR. W. Peterson, for the past few months 
with the Cook county department of the 
Springfield, has been appointed Cook 
county special agent of the company. He 
formerly hej4 a similar position with the 
Atlas. . This is the fourth change <hat it 
has been recessary for the Springfield to 
make in this field during the present year, 
owing to the fact that the tormer gfield 
men in Cook county have been ealléd to 
the colors. 

* cd * 


William E. McCanless has resigned as 
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HASELTON’S NEW POST 


juster who is associated with the lo- 








WITH PHOENIX OF HARTFORD 





Chicago Adjuster Will Become Super- 
intendent of the Loss Department 
of Connecticut Company 





Frank C. Haselton, the Chicago ad- 


cal agency of Moore, Case, Lyman & 
Hubbard, has been appointed superin- 
tendent of the loss department at the 
home office of the Phoenix of Hart- 
ford and will locate there about Dec. 
1. Assistant Secretary Henry P. Whit- 
man of the Phoenix, in addition to his 
other duties, is in charge of the loss 
department, but on the arrival of Mr. 
Haselton will devote all his time to 
the marine and automobile end» 
William H. Rothermel of the West- 
ern Adjustment at Chicago, will suc- 
ceed Mr. Haselton in his. adjustment 
business. W. Rothermel, Jr., his 
son, has been assisting Mr. Haselton 
for some time, gomg to him from the 
Western Salvage Company, so father 
and son will now be together. 

Mr. Haselton is well- qualified for 
the duties that he will perform at 
Hartford, being a competent adjuster, 
an excellent field man and an under- 
writer. He was formerly general ad- 
juster in the western department of the 
Northern of England and traveled for a 
number of years in Illinois for the 
Aetna, Providence-Washington and 
Northern. He was formerly a local 
agent in Wisconsin and so has been 
through the mill along many different 
lines. He has served the Illinois Blue 
Goose as most loyal gander, and is now 
keeper of the golden goose egg. A. W. 
Jenkisson, Cook county special agent 
of the Northern, becomes keeper of 
the golden goose egg succeeding Mr. 
Haselton. 





Fire: Marshals’ Convention 


The state and provincial fire mar- 
shals of the United States and Canada 
are to meet on Wednesday, Thursday 
and Friday of next week in their 
twelfth annual convention at New Or- 
leans, La. Into these three days has 
been crowded a program which will 
consider almost every phase of fire 
protection and fire prevention as 
viewed from the viewpoint of these of- 
ficials. The National Board is repre- 
sented on the program by C. J. Doyle, 
associate counsel; W. E. Mallalieu, 
general manager, and by F. R. Mor- 
garidge, a special agent. 


Monthly Deductable Policy 


A joint circular has been issued by the 
Eastern Automobile Underwriters Confer- 
ence and New England Conference, poll- 
ing members on the advisability of issuing 
a form of policy providing for a fixed 
monthly reduction in the amount of insur- 
ance. 





Examiner is Wanted 


to become an inspector 





assistant secretary of the Fire Insurance 
Club of Chicago, effective Nov. 15, to he- 
eeme counterman in the liability @epurt- 


Ment of the Chicago office of the Trav- | 


elers. 


Age 25 to 35 preferred. High school education. 
| Musttravel. Cor dence fidential. Excep- 





P 


tional opening for an able man. Address 34-U, 





CHARTERED A. D. 1794 


=heumuee Company 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
H. W. STEPHENSON, Vice-Pres. 


SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $i omy 


TOTAL ASSETS URPLUS TO POLICYHOLDERS 
$1, 402,353.66 


,$4,658,595.39 
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Capital - = = = = = - $ 500,000.c8 
Assets (to protect policy holders) - <- 6,036,003.01 
Net Surplus to policy holders - - 2,739,141.06 
Net surplusto stockholders - <- <« 1,089,141.06 
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NORTHWESTERN FIRE AND MARINE 
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JANUARY 1st, 1917 
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Net Surplus, $229,915 
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Capital, $400,000 
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OHIO AND WEST VIRGINIA 


STUDYING SPECIAL HAZARD 











New Forms in Ohio Are Confusing and 
Agents Have Trouble in. 
in Applying Them 





CLEVELAND, Nov. 6—Agents here 
have been giving special attention to 
the new special hazard form and have 
concluded, it seems, that it must be 
used largely as a guide, because there 
are no two special hazards that are 
alike or could be included in the form, 
as it is written. As it stands, it covers 
but two buildings, when there may be 
a dozen, some of them in good condi- 
tion and others not particularly invit- 
ing. The dwelling house form is con- 
sidered good, because there is a great 
degree of similarity in the homes of 
any city. 

Attention has been called to the fact 
that rules allow 60-day vacancy permits 
for mercantile buildings, but nothing is 
included in the forms to this effect. If 
the rules permit this, whv not put it 
in the forms, agents ask. In their pres- 
ent shape, riders must be attached, and 
too many of them are now required. 
They believe that as many of the con- 
ditions as possible should be included 
in the forms. 

Under the new rules, blanket policies 
may be written only at the highest in- 
dividual rate in the risk. Under any 
other plan, the distribution clause must 
be attached, and then the blanket effect 
is modified to some extent. Settlement 
can be made under the pro rata rule, 
but the assured must ascertain his loss 
in the building where it occurs. 

It is probable that the results will be 
good, but the new rules are not as sat- 
isfactory for local use as the ones under 
which the offices formerly operated. 





RESULTS ARE SATISFACTORY 
Audit Bureaus of Ohio Are Doing Very 
Good Work, Although There 
Are Delays 





The. new regime in Ohio, involving 
the ‘sending of daily reports through 
the four audit bureaus, is producing sat- 
isfactory results as a whole, but now 
and then there are heard mutterings of 
discontent in general ottices, owing to 
the delay of the bureaus in sending the 
dafly reports on to companies. — It is 
Said, in some quarters, that daily re- 
ports showing very excessive lines have 
not reached the home offices promptly, 
leaving the companies open to serious 
embarassment, in event of loss, owing 
to lack of reinsurance. It is supposed 
these delays will not be in evidence 
after the new regime has gotten fairly 
under way. 

These several audit bureaus perhaps 
have their “kick”? coming as well, as there 
is ua probability agents have not been 
properly coached by their companies in 
the matter of uniform forms. A goodly 
number of daily reports are being received 
at headquarters with a slip attached by 
the bureau calling attention to agent’s 
failure to attach the Ohio uniform form. 
So many of these cases are reported that 
the claim seems well founded that many 
agents have not been provided with the 
proper forms, or, if so, have not been given 
the necessary instruction as to their use. 

Finally, the local agents come in for 
their share of complaint over the material 
advance in rate over the previous year’s 
estimate. In this, however, they have no 
redress, as the former “go-as-you-please” 
methods can no longer be countenanced. 
For several years past the rate situation 
in Ohio has been an easy problem for the 
local agent, and being accustomed to 
“putting over” a risk at a low figure for 
“cause,” or, if no just cause, the bringing 
forth his inventive quality to produce a 
cause, he chafes under the strict discipline 
now employed and wails loudly over his 
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Minneapolis itscixt Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


W. C. LEACH, Secretary 
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ineffectual effort to break down the bar- 
riers. 


NEW YORK BROKERS SCHEME 








Local Agent at Findlay Finds Skinner 
& Co. Is Offering Unli- 
censed Companies 





An interesting case of New York 
brokers attempting to place fire insur- 
ance in Ohio in unlicensed companies 
has been uncovered at Findlay, O. An 
assured there wrote to James R. Skin- 
ner Company, 15 Pine street, New 
York City, recently, requesting the sub- 
mission of rates. In reply, a rate of $9 
per thousand on wholesale stock was 
submitted and $12.50 per thousand on 
retail stock. 

The assured, who was working in 
conjunction with a local agent at Find- 
lay, inquired of Skinner Company the 
names of the companies in which the 
insurance was to be placed. The reply 
submitted the names of nine companies, 
all of whom were licensed in the state. 
The assured then ordered a coverage 
of $20,000 at $9 per thousand, but when 
the policies arrived they were written 
in the following unlicensed companies: 
National Fire Insurance Underwriters, 
New York National, Prudential, Paw- 
tucket, the Century. 

The policies were returned by the | 
assured with the explanation that insur- 
ance in unlicensed companies was not 
desired. James Skinner Company in 
their letters to this assured intimate 
that they are doing a more or less ex- 
tensive business in Ohio and an inves- 
tigation of their activities will be con- 
ducted by the Ohio Association of Fire 
Underwriters. 





Brokers Licensed in Ohio 


The following brokers have been licensed 
by the Ohio department of insurance: 
Charles P. Wurts, Chicago; Charles M. 
Thatcher, Escanaba, Mich.; John R. Irby, 


GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Peana. 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1916 . 





Capital - - - - - - -$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - - 728,234.87 
Losses Paid to date - - - 6,464,905.01 








Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 
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Assets, - - - 8,553,704 22 
i ee 

et Surplus e 
Surplus for Policy Holders, = 4;331,218 68 

HEAD OFFICE 


Cor. William and Cedar Streets 





INCORPORATED 1851 


| COMPANY 


WESTERN ASSURANCE 
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W. R. BROCK, President 
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Ft. Thomas, Ky.; Gustave Silberberg, Chi- | 


cago; Andrew Gray, Philadelphia; Warner 
C. Wilson, Covington, Ky.; Farjeon, Ballin 
& Co., New York. 





Prevention Association to Meet 


The next meeting of the Ohio Fire Pre- 
vention Association will be held the even- | 


ing of Dec. 4 at Columbus. The field clubs 


will meet during the day. A valuable and | 


comprehensive report will be made by 
State Fire Marshal Fleming, who is chair- 
man of the waterworks and fire depart- 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 

| Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 

THE KASKASKIA LIVE he t INSURANCE COMPANY 


Home Office: - 


- Shelbyville, Illinois 
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ment of i Mided facilities for water sup-| GRNTRAL WESTERN STATES 


ply throughout the state. A record of the 








meetings of the various cooperative fire 


chief’s associations will be read, and the} SULLIVAN IS ON WAR PATH 


advisability of town inspections, postponed 
on account of conservation work, will be 


taken up. W. T. Eaton is president of | President of Assureds National Mutual 


the asscciation. 





Cincinnati Society Meeting 


The Cincinnati Insurance Society will 
meet on Nov. his meeting will be 
used to discuss changes brought about by 


the Ohio anti-discrimination law and the | president of the Assureds National Mu- 


practices which are necessary to comply 


sc” Soakebie, tee deat-seeetinn wilt tual of that city, which went into the 
water iargely about uniform forms. It ts | hands of a receiver and later was re- 


expected that the society will devote the 
December meeting also to a study and 
discussion of insurance practice as affected 
py the anti-discrimination law. 





Checking Up on Forms 


J. F. Ankenbauer of the Cincinnati Fire 
Underwriters’ Association is busily en- 
gaged these days in checking the forms 
for big Cincinnati plants to make them 
comply with the uniform forms filed with 
the state. The new law is just as strict 
as to forms as it is as to rates. The prin- 
cipal changes come in the work and mate- 
rials clause, and the additions, alterations 
and repairs clause. Before these various 
forms can be printed to comply with the 
law they have to be gone over very care- 
fully and Mr. Ankenbauer is devoting his 
days and nights largely to that work. 





Object to the Form 


Objection has been made to the follow- 
ing market value clause used in policies 
covering for the Paragon Refining Com- 
pany at Irondale, Toledo, Ohio: 

“It is understood further that, in the 
event of loss or damage on refined prod- 
ucts in the above described premises, the 
market value of said products at the place 
of loss, the day preceding the fire, shall 
be the basis upon which loss or damage, 
if any, on said products is to be adjusted.” 

Opposition is expressed to the use of 
any clause or wording establishing a basis 
of adjustment of losses or determination 
of values other than provided in the New 
York standard policy, except in policies 
covering lumber, hides and leather at tan- 
neries and whiskey in bonded warehouses. 


OHIO NOTES 

J. J. Quaintance of Bucyrus, O., sold 
his agency to L. A. High. 

At Mantua, O., A. H. Kyle has trans- 
ferred his agency to Ira E. Hines. 

The Marcus B. Chase agency at Marion, 
0., has been sold to Dwight B. Edwards. 

The E. E. Bender Agency at Creston, 
0., has been purchased by John Romick. 

Mr. O’Brien of O’Brien & Collins at 
Dennison, O., is disposing of his interests 
in the agency to Mr. Collins. 


The Bowen & Sanders Agency at Nor- 








Brings Damage Suits on the 
Wholesale Plan 





Percy B. Sullivan of Decatur, IIL, 


stored, has begun wholesale damage 
suits. His attorney has filed suits in 
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Buckeye National Fire 


Insurance Co. 
i] Capital $100,000 (+) Net Surplus $46, | 35.00 


Writing Business h Ohio Agents Cc tive Underwriti 
IC MANA Agente AKING SPLENDID PROGRESS 


OHIO AGENTS WANTED! 




















his behalf against former Governor Ed- 





ward F. Dunne, former Superintendent 
of Insurance Rufus M. Potts, Chief Ex- 
aminer Lucius Pfouts of the insurance 
department, A. A. McKinley, president 
of the Merchants National Fire of Chi- 
cago, W. Armstrong of Chicago, 
former special attorney for the insur- 
ance department, Postmaster Wilson 
M. Bearing of Decatur and the National 
Fire of Hartford. All of these are 
charged with conspiracy and attempt- 
ing to put the Assureds National Mu- 
tual out of business. 


FIRE MARSHAL MAKES REPORT 








F.R. Ormsby, Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $408,562 
An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 





Eleven Buildings Used for Public Pur- 
poses Burned, Causing Fatalities 
During October 





The report of Michigan Fire Mar- 
shal Ellsworth for October shows that 
four persons lost their lives and three 
more seriously burned or injured in the 
state from fires and the careless use of 
gasoline and kerosene. The report 
also shows that eleven buildings used 
for public purposes were burned or par- 
tially destroyed in October as follows: 
five schools, three churches, two thea- 
tres and one hotel, the loss on these 
buildings being $36,000. 
r. Ellsworth has announced the 
appointment of Charles A. Watson of 
Detroit as assistant state fire marshal, 
to succeed William A. Shaw, who re- 
cently accepted the management of the 
state accident fund. 
Fred W. Hext, who has been chief 
clerk in the insurance department for 
four years, has been appointed exam- 





walk is re-organizing and will incorporate 
as the Bowen-Sanders. Company. 
Samuel D. Cosner, who established a 
big agency in Zanseville, O., and had 
been very successful with insurance busi- 
ness, died Oct, 2. : 
Bucyrus, O., has a new pumper. It 
was driven overland from Columbus to 
Bucyrus after a complete try-out at the 
plant. 
H. E. Boning of Cincinnati, state agent 
of the Milwaukee Mechanics, who has 
been working at the home office for a 
seh has returned to his Ohio field 
wor 


The retail mercantile building of Thos. 
Emery & Sons, 110 Fourth street west, 
Cincinnati, Ohio, has been equipped with 
an International 1917 single source wet 
pipe sprinkler system which upon in- 
spection has been approved. 

An original report has been made on 
the sprinklered retail mercantile build- 
ing of the W. B. Davis Company, 327-337 
Euclid avenue, Cleveland, Ohio. Risk is 
equipped with a Grinnell 1917 wet and 
dry pipe system, pronounced superior. 


Wisconsin Notes 


Menomonie, Wis., is receiving bids for 
furnishing the fire department with a com- 
bination motor driven truck. 


_ The Chilton, Wis., board of public works 
is receiving proposals for drilling another 
artesian well to supply the municipal 
waterworks and fire protection system. 

A service flag containing nine stars has 
been unfurled over the main entrance to 
the home office building of the Northwest- 
ern National Fire at Milwaukee, nine em- 
ployes being in military or naval service. 

Joseph Phillip and John Krusczka, Mil- 
Waukee, were sentenced to serve one year 
in the state reformatory upon being found 
guilty of setting fire to freight cars in the 
Milwaukee yards of the Chicago & North- 
western railroad. 

The Merchants and Manufacturers Asso- 


ciation of Milwaukee is conducting a series : ; 
of round table meetings on social insur- published estimate. 


ance, to gather information for the investi- | past all agents in the state have been 
gation now being made by a joint commit- 
tee of the Wisconsin-legislature. The as- 
sociation is disposed to sta 
tion to the Ohl bill, 


nd in opposi- 


iner. Leonard H. Hands .of San- 
dusky succeeds Mr. Hext as _ chief 
clerk. 


GETTING MORE NEW MEMBERS 





Illinois Association of Insurance Agents 
Is Making Drive to Get Locals 
in Fold 





Karl Rieke of the Moisant-Brosseau 
& Co. agency of Kankakee, IIl., is now 
on the road soliciting members for the 
Illinois Association of Insurance 
Agents. S. E. Moisant of the firm is 
secretary of the Illinois organization. 
Some of the members of the associa- 
tion are taking short trips to towns in 
their sections soliciting members. A 
campaign by mail has also been car- 
ried on. Secretary Moisant was in 
Chicago last Saturday meeting Presi- 
dent E. M. Allen of the National asso- 
ciation on his way home from the east. 


NO MORE CONCESSIONS MADE 








Central Audit Bureau of Wisconsin Ap- 
proves Now Only Official Tariff 
on Policy Renewal 





After several months of liberal un- 
derwriting concessions, in Wisconsin, 
as regards the observance of rates, 
there is no longer any possibility of 
sending through a risk at less than the 
For some time 


sending their daily reports through the 
office of the Central Audit Bureau, at 





session. ¥ 


uced at the 1917 | Milwaukee, as required by law, and 











Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

- = = - = = $2,486,445.48 
BUSINESS CONFINED TO OHIO 








TOTAL ASSETS, 


A. C. CUMMINS, President R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 
Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
3 INSURANCE COMPANY 














Organized 1876 Mansfield, Ohio 
Insurance in force over $4,000,000 Net cash surplus over $60,000 
Writing a general classification Auto fire floater department 


Annual dividends to policyholders 


S N. FORD. President | W DeYARMON, Secretary 














E. J. Forney, Pres. J. M. Cook, Sec’ ge 
Incorporated, 1873 
Dayton Mutual Fire me 
, Co., PAYTON ||Mansfield Mutual 
peewee gapee PE PS oy. Fire Insurance Company 
Ir 
B. C. COLEMAN, Secy. OF MANSFIELD, OHIO 
Conservative and Careful 
Managemeut Insurance - $6,519,788 
AGENTS WANTED Total Assets 385,313 
' Address Home Office. 
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Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


ORGANIZED 1905 














The German Fire Insurance Co. The German American Insurance Co. 

The Western Insurance Co. The Union Insurance Co. 
All of Pittsburgh, Pa. 3 

Combined Capital - - $900,000 Combined NetSurplus - - - $733,076 


Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
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bureau, showing the correct rate. Dur- 
ing this time, by genéral agreement, 
companies haye been allowed to ac- 
cept renewals at the last year’s rate, 
even though current rate be higher, and 
such cases have been approved by the 
audit bureau. Beginning Nov. 1, how- 
ever, this privilege has been abolished 
and the full published estimate must be 
obtained in every case; also a new 
dwelling house schedule has been pro- 
mulgated for class 6 towns and the new 
term rule of two and one-half annual 
rates for three and four annual rates for 
five years made mandatory. 


Kankakee Board’s Election 


The Kankakee, Ill, local board, at its 
annual meeting, elected C. L. Tracy, presi- 
dent; A. C. Freitag, vice-president, and 
F. O. Schneider, secretary-treasurer. The 
board adopted a rule charging a policy fee 
of $1 on all policies where the premium 
is under $4. It also agreed to charge 25 
cents for all endorsements excepting those 
ealling for additional or return premiums. 


Trouble Over Exchange Charge 


A prominent agent of Calumet, Mich., 
who operates a second agency at .Lau- 
rium, Mich., is causing companies some 
trouble in the matter of exchange charges. 
It is said that each month when rendering 
his account he charges up exchange and 
sends his personal check, and the com- 
panies have a great deal of difficulty re- 
covering the exchange charge. 





Urbana and Champaign Inspected 


The Illinois state fire marshal’s depart- 
ment recently inspected Champaign and 
Urbana, Ill. The total risks inspected were 
575 and out of this number 324 defects 
were discovered. 


Applying Reciprocal Tax 


The Indiana insurance department is ap- 
plying the reciprocal tax laws to the com- 
panies operating in the state and has al- 
ready added something over $10,000 to the 
taxes collected for last year. ch com- 
pany’s returns are tested out and, if the 
application of the reciprocal law will pro- 
duce greater revenue than did the direct 
tax. provisions of Indiana, the company is 
charged with the difference. This was 
formerly the custom of the Indiana de- 
partment, but it has not been strictly ap- 
plied for several years. 


Michigan Notes 


A new motor driven fire truck has been 
added to the equipment at Owosso, Mich. 

The Michigan department is preparing to 
move its offices from the State Capitol 
building to the fourth floor of the Bauch 
building, Lansing. 


An original report has been made on the 
sprinklered factory of the Chevrolet Motor 
Company, north side of North Madison 
avenue, Bay City, Mich. The risk is 
equipped with Esty, 1906, and Grinnell, 
saris wet and dry system, pronounced su- 

erior. 


Illinois Notes 


Charles W. Morris, succeeds White & 
Morris at Morrisonville, Ill., Mr. White 
having died. 

Joseph C. Bernard, at Springfield, I11., 
gets the agency of the Aetna Life and 


affiliated companies in place of Kerns 
Bros. 


B. Glenn Gulledge, has purchased an 
interest in the agency of E. B. Jackson 
at Marion, Ill, and the firm will here- 
after be known as Jackson & Gulledge, 


Indiana Notes 


A. LL. Houk, a prominent agent of 
Jamestown, Ind., has gone to Texas for 
duck shooting and will be away for about 
two weeks. 

The Farmers’ National Bank, of Sheri- 

dan, Ind., which has an insurance agency 
in connection with its office, is now in- 
stalled in its handsome new office build- 
ing. 
_ Inspectors for fire insurance companies 
in Indiana are recommending the instal- 
lation of fire extinguishers more gene- 
rally than in the past and _ property 
owners, as a rule, are complying with- 
out objection. 

The agency of Kiplinger & Smith at 
Rushville, Ind., has been sold to Samuel 
L. Innis, one of the oldest agencies of 
the town. Mr. Kiplinger organized a 
volunteer company of the National guard 
and is now with his command at Hatties- 
burg, Miss. 


Hartford Fire Conference 


The conference of department managers 
of the Hartford Fire is being held at the 
home office this week. The various de- 
partments are all represented and the 
business conference will last two or three 
days. John H. Carr and A. G. Dugan of 
Chicago are present. 


IN MISSOURI VALLEY FIELD 


NOT HAVING CLAUSE SIGNED 





St. Louis Agents Oppose Getting As- 
sured’s Signature to the Coinsurance 
Blank Because of Annoyance 


The local agents at St. Louis for the 
most part are not having the coinsur- 
ance clause signed by the assured, but 
are sending in dailies without the 
proper clause signed. The companies 
are not having much trouble with 
agents in other cities in the state, 
where the coinsurance clause is al- 
lowed and credits are given. Most of 
the companies’ -are writing their St. 
Louis agents, asking that signed 
clauses be secured, the coinsurance 
credit be disallowed, or. the policy can- 
celled. The agents were put to ex- 
traordinary trouble because the no- 
tices went out requiring signed clauses, 
Oct. 1, the agents not getting the no- 
tice until that day or a day. after. Of 
course, the. October business had all 
been written up by that time, the poli- 
cies were in the hands of the assured, 
and in case of mortgagees, they were 
scattered all over the country. Hence 
the calling for the signed clause has 
meant much trouble and annoyance to 
agents. These clauses have to be 
signed in duplicate, so a concern hav- 
ing 200 policies would need to sign 
.400 clauses. Inasmuch as only a 
member of a firm or a recognized offi- 
cer of an incorporated institution can 
sign these clauses, there has been pro- 
test that valuable time of big men is 
required for this work. However, the 
insurance department insists that this 
be done and the companies will not 
take any chances in letting policies go 
by without the proper signature of the 
assured in order to avoid any compli- 
cations when a loss comes. The com- 
panies are inclined to criticise the St. 
Louis agents rather severely for the 
position they have taken. The fact that 
agents are not cooperating has in- 
creased the work of the daily report 
examiners materially. 


New Wichita Agencies 


Among some of the new agencies re- 
cently located in Wichita, Kan., O’Neill 
Moltz & Rees, of Tulsa, Okla., have opened 
offices in the Sedgwick building, with Mr. 
Reed as manager for the Wichita office; 
Cc. B. Whiteside has located an agency 
in the Barnes building, and Carr & 
French of Tulsa, Okla., have also estab- 
lished a Wichita agency. 


English’s Men Go Up 


DES MOINES, IA., Nov. 3—Insurance 
examiners are in demand in Iowa. Com- 
missioner English has lost two of his 
best men, E. R. Stowell, who becomes 
assistant secretary of the Cedar Rapids 
Life at Cedar Rapids, and Raymond W. 
Hanson, who becomes auditor of the new 
Iowa Bonding & Casualty. The commis- 
sioner has promoted Karl P. Blaise from 
a clerkship to examiner and has made 
R. D. Van Meter the other examiner to 
fill the vacancies. Cassie G. Ten Eyck 
has been promoted to fee clerk and E. W. 
Sweeney has been made general clerk. 
Mildred Colgan succeeds Kathleen Guth, 
who has been doing clerical work and 
who has joined the staff of the Iowa Na- 
tional Fire. 


Assessment on Policyholders 


Those holding claims against the 
Equity Fire of Sioux City, which recently 
went to the wall, are going to fall con- 
siderably below realization of the amounts 
of their claims. Receiver C. C. Hamilton 
was compelled to go to court to ascertain 
whether he was permitted to levy more 
than 100 percent on the policyholders to 
make good the debts of the concern. The 
ccurt held that inasmuch as the policies 
limited the assessment to 100 per cent 
of the annual premium paid, such con- 
tracts must be lived up to, thus depriving 
the receiver of sufficient revenue to make 
par settlements. There are 1,400 policy- 
holders. 


Pruning Shears Used 


The American of Newark has not dis- 
continued writing automobile business in 
Missouri. It has not been writing this 
line in St. Louis for two years, and re- 
cently discontinued its automobile agency 
in Kansas City. Beyond that it has made 
no change in the state. As to its fire 





business, it has withdrawn from St. Louis 








and has pruned its business in the state 
to a considerable degree. Manager Shel- 
don says that its pruning operations are 
nearly over. 


Rules on Tornado Vacancy 


TOPEKA, KAN., Nov. 5—The vacancy 
clause in a combined fire and tornado 
policy in Kansas does not apply to the 
tornado risk is the ruling of the Kansas 
insurance department in ordering several 
companies to pay claims for damages to 
barns and small farm buildings as the re- 
sult of high winds or actual tornadoes. 
The department ruled that there was no 
moral hazard involved in the actions of a 
tornado, and since straight tornado poli- 
cies do not provide vacancy clauses it has 
been held that the combination policies, 
while providing a vacancy clause in the 
general contract, cannot be denied in the 
event of damage by windstorm. 


Luncheons Are Success 


The first meeting of the Nebraska pond 
of the Blue Goose under its new program 
of educational Monday luncheons, was a 
big success. The attendance beat all 
former records. The new plan is for a 
different chairman at each luncheon, the 
chairman to arrange an educational pro- 
gram. Last week it was _a paper on 
“Should Field Men Interest Themselves in 
Politics,” read by H. N. Wood of the North 
British, who was chairman. Then the fifty 
insurance men present entered into the dis- 
cussion. F. M. Pond was named chairman 
of the next meeting. The subject he will 
present will be “Delinquent Balances.” 
John K. Morrison will follow him as chair- 
man. 


Inspections Nearly Complete 


Iowa field men who have been working 
for several weeks on inspection of food 
storage plants have practically completed 
the first round. The executive committee, 
of which John D. Carpenter of the Queen 
is president, has been tabulating and it 
was announced this week that within a 
few days reinspection work will start. 
The general belief among field men is 
that these reinspections will show practi- 
cally all of the recommendations com- 
plied with. 


Gives Warning on Notes 


TOPEKA, Kans., Nov. 7—The Kansas 
department is sending .warning to a con- 
siderable number of mutual and stock fire 
companies that their premium notes are 
in many cases illegal and could not be col- 
lected in the courts. Some of the compa- 
nies provide in their premium notes that, 
when the premium is paid in installments, 
a default in a payment automatically can- 
cels the policy, regardless of whether or 
not the installments paid had been suffi- 
cient to cover during the period that pay- 
ment was in default. Recently the Kan- 
sas supreme court ruled that this was 
improper and held a fire company liable 
for the loss which was incurred during 
‘the time an installment payment was de- 
faulted, but where the previous payments 
had actually covered the risk, even on a 
short Lerm or pro rata basis, 

Other cumpanies have a provisio1 in 
their premium notes that if necessary to 
sue on the notes the company may collect 
an attorney fee in addition to the face 
value of the note and interest. This is 
illegal, as the Kansas law specifically pro- 
hibited the collection of an attorney fee in 
the collection of a note. There has been 
no court ruling on insurance premium 
notes, but there are many decisions hold- 
ing that attorney fees were not to be 
charged against the maker of a note when 
he fails to pay and suit has to be brought 
against him. 


Iowa Notes 


F. W. and Louise Eversmeyer have pur- 
chased the agency of H. F. and W. F. 
Otto at Muscatine, Iowa. 


Mason City, Ia., lost her entire fire de- 
partment when the city council refused to 
grant increases of $10 a month and one 
day off in five instead of one day off in 
=" The chief alone remained on the 
job. 


Ferd A. Schick of Omaha, Neb., repre- 
sentative of the Globe Automatic Sprinkler 
Company, was killed last week when his 
automobile turned turtle. 
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CONFERENCE RULES IGNORED 
Loss at St. Paul Brings to Light Vio- 
lations in Placing of Big Lum- 
ber Line 





ST. PAUL, MINN., Nov. 7.—With 
the fire of Oct..6 which proved a total 
loss in the yards of the H. B. Waite 
Lumber Company in the midway dis- 
trict, the companies paying out $69,900, 
it has been discovered the insurance 
was written by a Minneapolis agency, 
although the Waite yard is in St. Paul. 
Secretary Gilliam states this is in di- 
rect violation of conference rules and 
rules of the Insurance Exchange of St. 
Paul with reference to overhead writ- 
ing. The rule, however, does not affect 
insurance written on the schedule form 
which is allowable where a lumber com- 
pany opérates a string of retail yards, 
but the Waite insurance was written 
under the specific form, which the rules 
forbid. All agents affected who are 
members of the insurance exchange 
have asked their companies why the 
violation was allowed. 





NEW SCHEDULE IS EFFECTIVE 





Dwelling Rates in North Dakota Are 
Increased in Cities of 
All Classes 





The radical changes in dwelling 
house rates in North Dakota, antici- 
pated for some little time, went into 
effect on Nov. 1, affecting towns of the 
third, fourth, fourth and one-half, fifth 
and sixth classes. Companies are ex- 
pecting some trouble for a time, getting 
the agents in line on the new figures 
and the new term rule requiring two 
and one-half annual rates for three and 
four annual rates for five years. 

The new annual rates are as follows 
for towns of class 3: 

1. Brick or stone with tile, metal, 
asbestos or approved composition 
WO but dinadcade vis ce occ Naerund nee ee 0.28 

Brick or stone, with shingle roof. .32 

Brick veneered, concrete block or 
hollow tile with tile, metal, asbestos 
or approved composition roof...... .32 

Brick veneered, cement block or 

hollow tile, with shingle roof..... .36 
5. me or stucco, with tile, metal, 
asbestos or approved composition 
roof and good brick, stone or con- 
crete foundation and worth not less 
than $500....... 

Frame or stucco with shingle roof 
and good brick, stone or concrete 
foundation and worth not less than 


$500 

All dwellings without good brick, 
stone or concrete foundations and 
worth less than $500............. -60 

CLASS 4 

Following above descriptions, by num- 
bers, the rates in fourth-class towns are: 
1 $0 -40 6 $0.40 
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Missouri Notes - 


Sam D. Capen, of the well known 
George D. Capen & Co. Agency, St. 
Louis, Mo., was a Chicago visitor last 
week. 

Firman B. White, apouiet agent in Mis- 
souri of the National-Ben Franklin, and 

E. Schramm, Illinois state agent of the 
company, spent last week at the home 
Office in Pittsburgh. 





New agency opening in. Tulsa, Okla., 
desires the representation of one fire 
company and one casualty company | 
writing all casualty lines. Address 
37-X, care The National Underwriter. 


/LACK OF WATER IS ALARMING 





Many Oklahoma Towns Give Practi- 
cally No Heed to Necessity 
of Protection 





OKLAHOMA CITY, Nov. 6—It 
was agreed at the regular Monday 
meeting of the Oklahoma fire insurance 
men that some radical action must be 
taken with regard to various towns in 
Oklahoma which are absolutely lacking 
water supply. 

At Okmulgee there is no water either 
above or below the dam. However, at 
a special election Oct. 30 $385, 000 bonds 
were voted for waterworks improve- 
ments. At Lawton water has been 
diverted to Fort Sill and a recent heavy 
fire at Lawton was, in a way at least, 
aggravated by this condition. At 
Cushing the water supply is inadequate 
and the pumps are second-hand and 
out of commission. Hobart, Okla., re- 
cently suffered a very severe oil mill 
loss and absence of water supply played 
a prominent part. 

The general drouth over the state 
and lack of interest shown by the va- 
tious city officials, with the exception 
of Okmulgee, in taking care of their 
fire departments and water supplies, is 
being freely discussed among fire in- 
surance men and vigorous efforts are 
being put forth to remedy this very un- 
satisfactory and unnecessary condition. 





Makes Plant Stormproof 


Galveston, Tex., has spent $4,500 for 
steel reinforcement in the pumping station 
on Galveston Island in the heart of the 
city in order to make the waterworks 
stormproof. General repairs on the pump- 
ing station at Alta Loma, 18 miles distant 
on the mainland, are also to be made. Gal- 
veston is on an island surrounded by salt 
water and gets her supply of fresh water 
from wells at Alta Loma. 





Texas Notes 


For the first time in the history of 
Texas all supplies furnished the various 
elemosynary institutions have been in- 
sured against fire. 


Samuel Schlankey has purchased the 
agency of the late I. Lovesbets at Gal- 
veston, Texas. Mr. Schlankey was busi- 
ness manager of the agency for eight 
years. 

Under direction of a resolution passed 
by the recent Texas legislature com- 
mittees of the house and senate have 
begun a wholesale investigation of the 
various state departments and institu- 
tions, the department of insurance and 
banking included. 


The grass fire menace has become so 
acute at Dallas, Texas, that the fire and 
police commissioner and fire marshal 
have instructed residents to destroy the 
high and dry grass in their yards. Peo- 
ple burning the dry grass have set fire 
to several adjoining fences and several 
times recently have threatened a con- 
flagration, 


Discuss Floaters and Binders 


A subcommittee of the executive com- 
mittee of the National Convention of In- 
surance Commissioners, with F. H. Hardi- 
son, of Massachusetts, chairman, met last 
week and held a hearing on binders and 
floaters with the purpose of arriving at 
some conclusion as to relief from this 
constant source of loss and annoyance. 
Company representatives were present. 
The National Board was represented by 
President H. A. Smith, of the National of 
Hartford, and Vice-President Wyper, of 
the Hartford. Fire. No action was taken. 
Evidently the opinion of the commission- 
ers in this is that it is a matter for the 
companies to take up themselves, as it is 
a question of credit extension. It is 
thought to be unlikely that the companies 
will act on account of competition. 


Western Hail Meeting 


The Western Hail Insurance Association 
will hold its annual meeting in Chicago 
Nov. 15. The season has been a rather 
encouraging one, and the loss adjustments 
were very satisfactory. It is not likely 
that there will be many changes for the 
next season. 


Added to Cooperating List 


The Eagle & British Dominions of Lon- 
don, under the United States management 
ot Fred S. James & Co., has accepted the 
platform of the National Association of In- 
surance Agents and been listed among the 





cooperating companies. 
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FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 





Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustment’ and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 

Insurance in force over $16,000,000 


Premiums in force over 250, 
CHAS. L. THURBER 
cretary 











The Wabash Fire 
Insurance Company 


business Jan. |, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more Kasus agents in 
Indiana. Help us keep as much as 

ibleof Indiana’s$ am ca 
insurance te at 
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Twin City Fire Insurance Company 


MINNEAPOLIS 
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: OF CHICAGO 
Hibernia Fire (SvnANce 
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JOHN NAGHTEN @ 
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Will Purchase 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 


in force. 


Life Company 


ee a 




















ee 


i| 
/ 
i 
/ 










































































































































































min etek ad t 





























12 


THE NATIONAL 


UNDERWRITER 


November 8, 1917 





NEWS FROM THE EAST 


MAY NOW DROP THE PROJECT 











Plan of Organizing the Nonunion Com- 
panies in the East Is Not 
Hopeful 





NEW YORK CITY, Nov. 7—It is 
the general impression here that the 
proposed organization of companies not 
belonging to the Eastern Union has 
fallen by the board. It will be remem- 
bered that a conference took place 
earlier in the year looking toward the 
formation of an association similar to 
the Western Insurance Bureau in the 
east. The plan of having two organiza- 
tions has worked so satisfactorily in the 
central west, that it was thought if the 
nonunion companies in the east could 
be organized there would be better co- 
operation and more could be achieved. 
A committee was appointed to canvass 
the companies and see if such an or- 
ganization were feasible and likely to 
succeed. It is stated that the response 
has been rather lukewarm and the proj- 
ect may be abandoned. 


DISAPPROVE REINSURANCE 





Concord Agents Meeting Adopts Res- 
olutions on Various Practices and 
Elects New Officers 





_CONCORD, N. H., Nov. 1—Resolu- 
tions disapproving of agents doing bus- 
iness with companies of enemy coun- 
tries, the fourth state in New England 
to so declare, opposing jumbo lines 
and ‘reinsurance, annexes and multiple 
agencies, and reinsurance of reciproc- 
als, mutuals and state funds, were 
adopted at the 18th annual meeting of 
the New Hampshire Association of In- 
surance Agents here last night. 

National President Edward M. Al- 
len of Helena, Ark.; F. V. Bruns, of 
Syracuse, N. Y., chairman of the Na- 
tional committee on Fire Prevention; 
Fred J. Cox of Perth Amboy, N. J.; 
of the executive committee of the Na- 
tional association, Stanley M. Wheeler 
of South Paris, Me., of the Maine as- 
sociation, Robert J. Merrill, the retir- 
ing insurance commissioner of New 
Hampshire and Col. William B. Bur- 
pee, secretary of the New Hampshire 
Fire, of New Hampshire, were the 
principal speakers at the annual ban- 
quet. 


The following -officers were elected: 
Louis C. Merrill, Concord, president; 
George N. Kent, Lancaster, and Fred M. 
Sise, Portsmouth, vice-presidents; George 
A. Vermille, Manchester, secretary-treas- 
urer; R. N. Elwell, Exeter; Frank L. Ken- 
dall, Rochester; True E. Prescott, Laconia; 
C. M. Edgerly, Manchester; Arthur L. 
Keyes, Milford, executive committee. 

The association considered the matter 
of collecting dues by bank drafts, but 
finally disapproved of the plan. The fol- 
lowing resolutions were adopted: 

Resolved, that we deprecate the prac- 
tice on the part of some companies in 
extending reinsurance to reciprocal under- 
writers, mutual companies and _ state 
funds, and earnestly’ request that the 
companies discontinue the practice. 

Resolved, that it is the sense of this 
meeting that our members shall do no 
business whatever with companies of any 
country which is at war with the United 
States. 

Resolved, that the insurance commis- 
sioners having condemned the ‘multiple 
agency abuse and recommended that in- 
surance interests arrange “by mutual as- 
seciation and agreement” to end it, we 
heartily approve of the action of the 
National association at the recent meet- 
ing in St. Louis “to appoint a committee 
of five for conference with the companies 
on this subject or others that may come 
ain.” 


Resolved, that we view with satisfac- 
tion the check caused by the war upon the 
inimical practice of jumbo lines and rein- 
surance and it is hoped that in the interest 
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of the public and that of the conservative 
companies and insurance agents meas- 
ures will be taken to eliminate or largely 
reduce this dangerous practice. This as- 
sociation pledges its cooperation with the 
companies or insurance commissioners in 
efforts to remove this menace to the 
American agency system. 


NORWICH, CONN., Nov. 3—The Con- 
necticut association, at its annual meet- 
ing here, passed resolutions opposing 
further dealings with enemy-owned com- 
panies and others aimed at reforms and 
practical cooperation. The principal speak- 
ers were Frederick V. Burns of Syracuse, 
. President Edward M. Allen, of 
the National association, and J. D. Dris- 
coll of New York, manager of the Rankin 
Advertising Agency. The following offi- 
cers were elected: James L. Case, Nor- 
wich, president; Tracy B. Warren, Bridge- 
port, vice-president; Richard North, New 

aven, secretary-treasurer. Edward 
Beardsley, Hartford, and George E. Boyd, 
Waterbury, were elected honorary vice- 
presidents. 





Chandler Becomes Partner 


BOSTON, Nov. 1—J. R. Chandler, for 
six or eight years identified with the 
bonding and surety department of Gil- 
more, Rothery & Co., was today admitted 
to partnership in the firm. Mr. Chandler, 
familiarly known as “Bucky” Chandler, is 
a graduate of Dartmouth College, being 
one of the officers of the New England 
Alumni and of the Harvard Law School. 





Boston Board Nominates 


BOSTON, Nov. 3—The nominating com- 
mittee of the Boston Board has. pre- 
sented the following names, for officers 
and new members of committees for the 
ensuing year, to be voted on Nov. 13: 
James H. Carney, president; Charles H. J. 
Kimball, vice-president; F. Elliott Cabot, 
secretary-treasurer; George S. Rosen- 
crantz, * hitney, John J. Cornish, 
Alfred Davenport and Edmund Winches- 
ter, executive committee; S. T. Emery, 
. H. Eddy and W. F. Flanders, brokers’ 
committee; 4A. T. Hatch, hand book com- 
mittee. 





To Increase Surplus 


HARTFORD, CONN., Nov. 3—A special 
meeting of the stockholders of the Stand- 
ard Fire of Hartford has been called for 
Nov. 13 to vote on reducing the capital 
of the company from $750,000 to $500,000, 
and to immediately increase to the larger 
amount, selling the new stock at $75 (par 
$50) per share. 

The transaction would add $250,000 to 
the surplus account, which President 
Hewes deems advisable in anticipation of 
the probable reduced valuation of the 
company’s high-grade securities, under 
present market conditions. The directors 
feel that the company’s prestige may be 
best maintained by the suggested plan. 





Take Over Tyson & Co. 


Jones, Launt & Barrett, of Philadelphia, 
have taken over the business of Tyson 
& Co. Joseph Tyson has been appointed 
assistant general manager of Jones, Launt 
& Barrett, and will relieve Mr. Jones, 
vice-president, of some executive duties. 
Mr. Tyson has been in the insurance busi- 
ness 18 years, starting with Mather & 
Co. as an office boy. He worked his way 
up to counterman and later became con- 
nected with Clarence A. Krouse & Co. 
until he decided to start in business on 
his own account, operating as Tyson & Co. 
The agency has also secured the services 
of Le Roy Curry, formerly counterman 
and underwriter for the Sturtevant Cor- 
poration. He started in the insurance 
business with that office and has been with 
it nine years. Mr. Curry, as manager of 
the casualty department, is replacing Ar- 
thur M. Blanche, who has been drafted 
into the army. 





KENTUCKY AND THE SOUTH 


PNEUMONIA TAKES ENGINEER 











Ralph Knox of Kentucky Actuarial Bu- | 


reau Succumbs After Short 
Illness 





LOUISVILLE, KY., Nov. 4—Ralph 
Knox, hydraulic and electrical engineer 
of the Kentucky Actuarial Bureau, died 
here today of pneumonia. On the pre- 
vious Wednesday he attended the fu- 
neral of his brother, Robert Knox, at 
Ft. Wayne, Ind. He was taken ill on 
the trip by motor back to Louisville. 
The body was taken to the family home 
at Ft. Wayne for burial. Mr. Knox 
went to the Kentucky bureau from In- 
dianapolis a little more than three 
years ago, having. been assistant at the 
Indiana Inspection Bureau. As engi- 
neer of the Kentucky bureau he did 
much good work and earned a repuia- 
tion for thorough-going reliability in 
everything he undertook. He was 54 
years old. 


Whisky Lines Active 





Whisky is a very active line at this time : 


and there is a continued demand for cov- 
erage to meet the increases in the market 
value and to cover for the increased taxes 
which are paid on it. The demand is espe- 
cially active from the wholesale dealers, 
whose property is changing hands and in- 
creasing in cost with the tax collections. 
There is no more talk about distillery and 
warehouse lines being cancelled and there 
have been no losses of any kind on these 
classes of property. 





Tennessee Notes 


The Newark Fire and Sterling Fire have 
been admitted to Tennessee. 

A new book of estimates has been pub- 
lished on Lewisburg, Tenn., the classifica- 
tion of the town having been changed from 
four and one-half to fourth class. 


Mr. C. V. Norrid, manager of the Nash- 
ville branch of the Tennessee Inspection 
Bureau, has recovered from an operation 
for appendicitis and has returned to. his 
office. : 

Vernon Carroll, formerly with the Mis- 
souri State Life, has bought an interest in 
the H. W. Durham Fire Agency of Nash- 
ville, Tenn., and the new firm will be 
Durham-Carroll Company. 


Capt. George N. Skipwith, general 
agent at Richmond, Va., for the Amer- 
ican Surety, has been critically ill for 
a week or more. He was stricken sud- 
denly in his home in Ginter Park and 
is suffering from a complication of 
troubles. 


Eastern Notes 


Hinckley & Woods of Boston will become 
agents of the Rochester Department of the 
German-American Dec. 1. 

Cc. F. Shalcross, of New York, manager 
of the Royal, has been elected vice-presi- 
dent of the Newark Fire. 

The Syracuse Fire Office, one of the 
local agencies in Syracuse, N. Y., has been 
adjudged bankrupt. There are about 16 
companies involved in this agency. 


A. E. Larter has terminated his relation- 
ship with the Eastern Union, having been 
employed by that organization during the 
last four years in the preparation of the 
Larter & Lemmon rating schedule. His 
work has now been completed. 
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WESTERN SPECIAL AGENTS—M. 5S. 
Moore, Terre Haute, Ind.; F. S. Chase, Bloom- 
ington, Ill.; George K. March, Hillsdale, Mich.; 
J. H. Gosnell, eee me ME Minn.; S. J. Horton, 
Kansas City, Mo.; Leslie C. Stire, Denver, Colo.; 
A. 'W. Jones, Columbus, Ohio; A eaton, 
217 West Water street, Milwaukee; R. W. Miller, 
Webster City, Iowa. 





FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Ins. Co., of New York 

UNION 

Assur. Soc., Ltd., of London 
CALIFORNIA 


Insurance Co., of San Francisco 
WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 








CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company | 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 
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MOUNTAIN AND COAST FIELD 


’ Speyer, Pacific Coast manager, for the 
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WILL HOLD ANNUAL MEETING 





Conference of Rocky Mountain Com- 
mittee to Be Held in Colorado 
Springs—Field Changes 





John S. French, assistant secretary of 
the Firemens Fund, and Arnold Hod- 
kinson, secretary of the Vulcan Fire of 
California, will leave San Francisco Fri- 
day as the Pacific Coast delegation to 
the annual meeting of the Rocky Moun- 
tain Supervisory Committee to be held 
at Colorado Springs Monday. The third 
member of the committee, W. M. 


New Zealand, will not be able to attend 
as he is chairman of the executive com- 
mittee of the Pacific board, which holds 
its semi-annual meeting Friday. 

John S. Talcott, special agent for the 
George O. Hoadley general agency in 
central California and Nevada, has been 
called in the draft. He has passed the 
physical examination and is now await- 
ing the call to the training camp at 
American Lake. 

Howard J. Tobin, who has been with 
the London and Lancashire and Orient 
for several years, is appointed special 
agent for the companies automobile de- 
partment, and will cover the California 
field. Robert Atkinson, formerly spe- 
cial agent for the Millers National at 
Chicago, but lately engaged in the auto- 
mobile business in California, has also 
been appointed speciai agent for the 
same department of companies and will 
cover Bay counties field. 

F. H. Brown, formerly in the local 
agency business at Los Angeles, has 
been appointed special agent for the 
automobile department of the Firemens 
Fund in Colorado, Utah, Montana and 
New Mexico, with headquarters at Den- 
ver. He succeeds H. W. Armstrong, 
who has been drafted into the army. 





Examining Firemen’s Fund 


The California, Oregon, Washington and 
Wyoming insurance departments this 
week commenced the regular convention 
examination of the Fireman’s Fund, which 
= —— will take six weeks to com- 
plete. 


ALLEN GIVES WARNING 
OF FUTURE RECKONING 


(CONTINUED PROM PAGE 1) 


ance agent not to be over-enthusiastic 
about the present trend of affairs. It 
becomes every one of us to economize 
and conserve as much as is in our power. 
The man who becomes elated by his new 
business at this tjme and starts in on 
a higher plane of living is bound to have 
a hard tumble when the war ceases, for 
just as surely as the war will cease, just 
so surely will we drop back to normal, 
and, perhaps, subnormal times when it is 
over. Don’t go out and buy an expensive 
car just because you have doubled your 
premiums in the past few months. For 
myself, I shall still be cranking the little 
old Ford which broke my wrist a short 
while ago after the war, just as I am do- 
ing now. 
Normal Times Coming 


Yes, we are certain to get back to nor- 
mai times when the war is over, and I 
think the best thing we can do is to wish 
for those times as hard as possible, for 
we shall get along better under normal 
conditions than as we are today. If the 
agent does not lose his head and get 
prodigal we will not feel the return to 
usual conditions. 

Just a word as to whether insurance 
men should handle life, fire and casualty 
business all at the same time. My advice 
is just this: Don’t scatter your fire, 
don’t try to be every kind of an insur- 
ance agent. Study the problems of your 
own special business to the utmost and be 
the best fire or life insurance agent there 
is in the business: in your community. 
And, by all means, don’t be a part-agent. 

Insurance is an honorable business, one 
of the greatest there is. You can put it 
on as high a standard as any other busi- 
hess there is—medicine, law or banking. 
‘It is as legitimate as banking; in fact, 
I kelieve it is a bigger business than 
banking. The banks couldn’t exist with- 
out insurance—no bank would lend money 
for a minute to a man who couldn’t get 
insurance on his business. It is the great- 
ést business in the country for the pro- 





The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 
UNITED STATES $30,000,000 


Hamburg Aremen 


Organized in 1854 


Hire Insurance Company 


HAMBURG, GERMANY : 
Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 











the country depends upon the insurance 


business. 
Writing Other Lines 


In the small town I might qualify my 
statement alittle about an agent devot- 
ing himself to one line and advise that a 
fire agent might well take on casualty and 
surety business. It would bring him in 
touch with much the same sort of clients 
and there is a certain affinity between the 
two. A study of one could well help in 
the study of the other without any con- 
flict. The appeal is about the same, too. 

I would not advocate a fire insurance 
agent trying to do a life business. He will 
neglect the one or the other, for no man, 
to my mind, can be a good fire insurance 
agent and also be a good life agent. One 
has a strong personal element, the other 
a physical appeal, and the man who has 
the qualifications for securing and closing 
a life policy must be totally different in 
manner and methods from the man who 
writes fire insurance. 

Be Successful or Quit 

But, if you can’t make either fire or 
life insurance your whole business and get 
a living at it, get out of the business. 
It is too big and honorable a business for 
any man-to make it a side line. The in- 
surance business is a serious business and 
demands study. A man must be a good 
business man to be a good insurance agent. 
We haven’t been as careful of our repu- 
tations in this business as we should, and 
I am going to make it my business, if I 
do nothing else, to try and dignify the 
calling of the insurance agent and put it 
on as near a par with the professions as 
possible, for that is where it belongs. The 
part-time agent is one of the evils of the 
business, for the man who gives little 
attention and study to insurance cannot 
adequately represent us, but rather, will 
lower the average standing and reputa- 
tion of our calling. 

The insurance agent who is making good 
teday is the fellow who is studying his 
game and specializing and putting all the 
best there is in him into his every-day life 
and work. Be somethigg besides a collec- 
tor.of premiums, broaden your vision and 
realize that you have a duty to perform 
toward the public, that you are a philan- 
thropist in fact, and do all in your power 
to dignify and honor your profession. 


Ss U R P L U Ss Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 

and Foreign companies and at Lloyds, London. 

L i N E Ss AND RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTIOW 

FLO ATE R Ss F. R. THOMPSON 
Insurance Exchange, 

UNITED MUTUAL F5ovpaky 


COMPANY 
HOUSTON, TEXAS 


Only authorized Mutual writing Fire and Tornado Insurance throughout Texas. In all principal 
towns and cities of the State we are represented by experienced agents. Prepared to convince any 
agent that we can be of special service. Liberal commission. Write us today. 


Chicago, Ill. 











The THE LARGEST EXCLUSIVELY AUTOMOBILE 


NATIONAL MUTUAL IN OHIO 
MUTUAL 


Insurance Co. 
CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











JUNE Ist, WE HAD 11,657 MEMBERS AND $6,162,658 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 














Nebraska National Insurance Company 


Insures City and Farm Property against loss by Fire, Lightning, Tornado, Cyclone, 
Windstorms:; Hail insurance on growing crops, Threshing Machinery and Automobiles. 
ncorporated January 4, 1899. Eighteenth Year F 
$501,465.91 paid Policy-holders for losses since organization. 
Authorized cash capital or guarantee surplus fund $500,000.00 





HOME OFFICE, FOURTH FLOOR FIRST NATIONAL BANK BUILDING. LINCOLN. NEB, . 
Agents wanted in open territory Phone B4881 perates in Nebraska only 








BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the IIlinois National Live Stock 
Insurance Company and 
The Illinois National Fire Insurance 


All the up-to-date forms of 
Live Stock, Automobile and Fire 
Insurance 
A strong organization of successful 
business men 














332-333 WELLS BUILDING, QUINCY, ILLINOIS 











George W. La Brande 
Albert Berg 

A. O. Eberhart 

Dr. A. B. Kirk 





tection of all the people and the credit of 





George T. Simpson 
C. L. Maguire 
Julius A. Schmahl 
Joseph I. Silbar 


Great Northern. Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


Jos. I. Silbar, Sec’y 


BOARD OF DIRECTORS: 


Carl G. Schulz 
Louis F. Dow 
Louis B. Krook 


J. C. Fulton 
George Jarchow' 
Dr. J. J. Ecklund 
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CAN'T GET THE MONEY 


ANNOYANCE OF SPECIAL LAWS 





Deposit Feature of New Mexico Is 
Holding Back Funds of Occidental 
Firé in Illinois 





The Occidental Fire of Albuquerque, 
New Mex., which recently reinsured its 
business, has been licensed for some 
time to transact business in Illinois. 
The statutes of New Mexico require a 
special deposit in that state of $10,000 
by a fire company of another state op- 
erating therein. In accordance with the 
reciprocal statutes of Illinois govern- 
ing fire companies of other states a 
like deposit was required by Illinois to 
be made by the Occidental Fire at the 
time it was licensed to transact busi- 
ness in the state. 

Unfortunately, the laws of Illinois 
do not provide how such a special de- 
posit may be withdrawn by a foreign 
company which has made the deposit 
and which desires to retire from the 
state. The Department of Trade and 
Commerce has no means of knowing 
whether or not the retiring company 
has any unpaid losses or other liabili- 
ties in Illinois, outside of the state- 
ments made by its officials, and for 
that reason the department is not. dis- 
posed to, release the securities unless 
by an order of court. 

This simply illustrates one of the an- 
noyances to which a company may be 
subjected if the laws of the state in 
which it is domiciled require a special 
deposit. 





Losses of the Week 











UTOMOBILE truck losses have be- 
come quite a factor with loss de- 
partments since the war. Industries of 
all kinds are using trucks in increasing 
numbers. Fire claims on trucks have 
_ been abnormal during the past two 


months. 
co i * 


Alunite, Utah, Nov. 3—The loss on the 
potash plant of the Mineral Products 
Corporation is estimated at $250,000, with 
insurance of $200,000 under general form 
and $64,000 under use and occupancy. 
The latter loss is estimated at about 50 
percent. 

* * * 

Rock Island, Ill., Nov. oe loss on 
the wall paper stock of H. Ward was 
60 percent on the foliowing ames: 
Orient 2. Fid.-Phen. ....$1,500 

. 2,000 Buffalo ....... 1,000 
- 1,500 


St. Louis, Mo., Nov. 1—Fire in the two- 
story brick building, 2110 Papin street, 
owned by the Champ Spring Company, 
second floor occupied by William R. Long 
as Cibara Manufacturing Company, manu- 
facturers of paste; first floor occupied by 
the Champ Spring Company, Inc., as stor- 
age and supply room. re occu on 
second floor of building lettered “H,” used 
by William R. Long; stock and machinery 
on second floor destroyed. Contents of 
first floor damaged by water. Second floor 
of this building badly damaged. Roof 
destroyed. Water damage to contents of 
building lettered “E” and “FR,” used as 
forge shop, 2114 Papin street. Contents 
covered by salvage corps. Insurance on 
stock and a blanket form, owned 
4 William R. Lon 


d.-Phen. “ths 900 “Norwich Un....$500 
Palatine apne Nord-Deutsch .. 500 
London ....... 


Insurance, general form, building and 
contents owned by Champ Spring Com- 


pany: 

oe ee $5,000 Reliance ..... $2,500 
No. Amer..... 6,000 Aetna .2..%... ,00 
Franklin ..... 5,000 Merchants 2,500 
O. Farmers 2,500 Royal Ex..... ,500 
Brit. Dom..... ,000 Ger. Amer 5,000 
Hartford ..... 10,000 Royal ........ ,000 
Queen . 5,000 Phoenix ...... 5,000 
Pa. Fire 5,000 American .... 5,000 
Germania 2,500 Roch. Ger..... 5,000 
Niagara ...... 500 North., Eng ,500 
Com’l Un 3,000 Amer. ........ »500 

* * * 


Chicago, ZiL, Nov. 2—Fire in three-story 
and basement brick, 17 to 21 East Twenty- 
third street, owned by Herbert Ripley. In- 


Com’! Un..... $2,500 


Hanover ..... $2,500 
Cleve. Nat’l... 5,000 Orient ........ 2,500 
En. Am. Und. 7,500 Pitts. Und.... 5,000 
Ger., W. Va... 5,000 





Loss 40 percent. First floor occupied by 
N. J. Sandberg & Co., furniture storage. 
Insurance: 


Com’! Un..... $2,250 O. Farmers...$1,000 
CH. Tne 4 bck 1,500 Union, Eng.... 1,250 
Loss 30 percent. Second floor, occupied 
by Hanauer Furniture Company, furni- 
ture. Insurance: 
Amer. ........$1,000 Pitts. Und....$1,000 
Ben Fr. Und.. 1,000 Phoenix; Eng. 1,000 
Humboldt . 1,000 Springfield «+. 1,000 
Mech., Pa..... 1,000 Teutonia, Pa.. 500 
No. Branch... 500 U.S. Und..... 500 
Loss 60 percent. Third floor, occupied 
by C. A. Nichols, drug specialties. In- 
surance: 
City of N. Y..$3,000 Sterling ...... $2,000 
Eureka & Secu. 1,000 Svea ......... ,000 
Ins. Co. N.. A.. 1,000 Va. F. & M... 1,000 
L. & L..& G... 3,000 Westchester .. 3,000 
Palatine ..... 5, 000 . 


Loss 60 percent. 


Fire originated on 
second floor. 


. * * 


Cincinnati, O., Nov. 5—Fire at Reading, 
O., between Main and Second streets, north 
of Elizabeth street; the Nivison-Weiskopf 


Company. Insurance: 

Aach. & Mun.$1,500 Keystone ..... $1,50 
MEE sovkss bh o:8 6,500 Law . .14,000 
Am. Cent. . 2,500 London ...... 500 
Am. BHagle 5,500 Milw. Mech 2,500 
Buff. Ger..... 1,500 Nat’l Hart 5,500 
Brit. Dom..... 2. ee os 2,500 
Brit. Und..... 1,500 New Hamp 2,500 
Cmnwlth. .... 3,000 . Un 3,500 
Sounty Fire,.. 1,500 N. B. & M.... 2,500 
Fid.-Phen. .... 5,000 North., Eng... 2,500 
Fire’ Ass’n.... 2,500 No. River..... 4,000 
Frmn’s Fd.... 7,500 Phen., Eng.... 1,000 
General Fire 2,500 Phen., Hart... 2,000 
Ger. Alli...... 5,000 Prov. Wash... 2,500 
Germania .. 000 Queen de 1,500 
Granite State. 2,000 Roch. Ger..... 2,500 
Hanover ..... 2,500 St. Paul...... 1,500 
Hartford .....18,800 oe =: ee +50 
Imperial ..... 1500 Springfield 6,600 
Ins. Co. N. A.. 2,500 wd Gk Hae k 2,500 
Interstate .... 2,500 Svea ......... 1,500 
Amer. ........ 1,000 Westchester -- 2,50 

* * Ld 


St. Louis, Mo., Nov. 3—Insurance on 
building, stock and machinery, owned by 
Boyd-Welsh Shoe Company damaged by 
fire. Insurance on building, stock and ma- 
chinery, $108,000 in the Northwestern 
National, covering $40,000 on building, 
$23,000 on machinery and $45,000 on stock. 


Insurance, blanket form, on stock and 
machinery 

Amer. Bagle. -$2,500 Hanover ..... $2,500 
OtmrT Hn..... 2,500 eg ay i323 2,500 
Germania .... 2,500 N. B. pe 


Insurance on stock, wateniee <5 oce "$25 
Insurance on machinery, N. W. Nat’l 10, 000 
* x 


St. Paul, Minn., i v. 5—Fire in two- 
story frame near No. 681 East Minnehaha 
street, owned and occupied by Theo Hamm 
Brewing Company as carpenter shop. In- 
surance in general form covering brewery 
buildings and contents. Loss confined to 
item no. 35 amounts to $5,000. Insurance 
involved under item No. 35, $16,050: 


Abtne® i> i <> $10,000 Merc. ........$20,000 
Agricul - 70,000 Mich. F. & M. 15,000 
ee 25,000 Mpls. F. & M. 20,000 
Automo. 25,000 National .. 30,000 
Moston ...... 0,000 Nat'l, Fr 45,000 
Brit..Amer.. 10,000 Nat’l Un..... 10,000 
Buff. Ger.. 20,000 Nat’l Tr. Und. 50,000 
Camden ..... 25,000 New Haven.. 15,000 
Citizens, Mo. 20,0 New Brun... 30,00 
Colum. Und.. 5,000 N. Y. Und...105,000 
Com’! Un.... 20,000 Niag.-Det 25,000 
Continent’! .. 30,0 W. 10,000 
Det. Nat’l... 10,000 No. B. & M.. 30,000 
Del. Und.. 20,000 Norw. Un.... 10,000 
Dubuque .... 10,000 New Hamp... 40,000 
Equitable ... 10,000 Netherl’ds 80,000 

rmers, Pa.. 20,000 Ohio Farm... 10,000 
Fid.-Phen 12,000 Orient ....... 5,000 
Frmn’s Fd 10,000 Pa. Fire..... Bh 
y; 3 =e 15,000 Phenix, Fr. 5,000 
Frmn’s Und..- 20,000 Phoenix, Ct: 3,000 
Germania - 50,000 Phoen., Eng. 15,000 
Ger. Amer... 15,000 Prus. Nat'l... 50,000 
RAS 25,000 Pr. Nat’l Und. 40,000 
Glens + ie - 30,000 Queen ....... 20,000 
Ger. Und.. 45,000 Reliance .... 25,000 
Hanover .... 25,000 Recip. Ex 100,000 
Hartford .... 60,000 Roch. Ger 55,000 
Home, N. Y.. 40,000 Royal ....... ,000 
Ins. Co. N. A. 15,000 Royal Ex 5,000 
State of Pa.. 55,000 Safeguard ... 25,000 

. & L. »- 50,000 Scot. U. & N.. 25,000 
London ..... ,000 Security, Ct.. 60,000 
Lon. & Lan.. 20,000 St. Paul..... ,000 
Lbrmn’s, Pa.. 25,000 Spregfld. 20,000 
Marq. Nat’l. 5,000 Svea ........ 35,000 
Mech., Pa... 25,000 Westches. ... 25,000 

* * * 
St. Paul, Minn., Nov. 3—Fire in two- 


story brick, No. 408 Wabasha street, owned 


by George H. and Alice M. Terrett. In- 
surance: 

NASER <- 2,500 Rhode Is..... $2,000 
Fid.-Phen. .... 2,500 Wmsbgh. City 4,500 


Communicated’ to No. 406 Wabasha 
street, occupied by John Miller as saloon. 


Insurance: 
-$2,000 N. Y. Und....$3,000 


Fire Ass’n... 

Loss 75 percent. 

No. 398-404 Wabasha street (second and 
third floors) and No. 400 Wabasha street 
(first floor) occupied by Harry R. Bryant 
as hotel and saloon. Insurance under gen- 
eral form: 

Camden Fire..$2,000 Home, N. Y. ad 000 
Glens Falls... 2,500 Reliance 00 
N. Y. Und.... 2,500 

T.oss 60 percent. 

* * * 
reeport, Minn., Nov. 2—There is a 
ante oss to the mercantile building of 











Phones:—Wabash 3701 
Harrison 795 





Automobile Losses Anywhere Assigned to 


JOHN E. 


Receive immediate attention. They are handled 
by an EXPERIENCED SPECIALIST 


1715 Insurance Exchange 





HOGAN 


CHICAGO 











M. L. Harren, lot 5, block 6, occupied as 
a harness and shoe store. Insurance: 
Aetna .$1, 300 -oer--Amer. . . $2,900 


Pairfield, Ky., Mov. 3—Fire originating 
in the electric lighting plant, spread to 
adjoining property, destroying the Ma- 
sonic temple, the McKenna hotel, a har- 
ness shop, two residences and Power’s 
general ‘store. The loss is reported at 
from $25,000 to $50,000. Some damage 
was done after the fire by explosion of an 
oil tank. Only a few thousand dollars 
of insurance was involved. 


Cleaton, Ky., Oct. 18—Incendiarism is 
alleged to have been the cause of a fire 
which destroyed the tipple of the Holt 
Coal Company, near here, with a loss of 
$15,000, partly insured. 

* * = 


Cleveland, O., Oct. 31I—A 75 percent loss 
is reported on the stock and furniture 
owned by J. Riesner, 341 Euclid avenue. 


St. Paul, Minn., Nov. 3—A 30 percent 
loss is reported on the building at the 
northeast corner of Sixth and Wabasha, 
owned by Max Georgia. A line of $20,- 
000 insurance is involved. 


Fort Wayne, 1n., Oct. 29—A 50 percent 
loss is reported on the City Trucking Com- 
pany. Loss to horses, wagons, hay, etc. 
Insurance: 


Scot. U. & N.. $2, eid 20 errr ,000 
Westchester .. 1,00 Caatinsatal 2,000 
Caledonian ... +000 ueen ........ 1,000 
Ger. Amer.... 1,000 Citizens ...... 1,000 
Frmn’s Fd 1,000 Aetna ........ 2,000 
sy Sy. ree 1,000 No. Amer..... 1,000 
Ham.-Brem. .. 1,000 ; 


Milwaukee, Wis., Nov. 1—There is a 40 
percent loss on St. John’s Institute at St. 
Francis, near here. Insurance: 
Clave, Nat’l. —- ,500 ‘Lon. & Lan...$5,000 


Pa 0 Equitable .... 2,000 
Germania 6% 3,000 Det. Nat’l..... 1,000 
Fire Ass’n.... 8,000 Iron Co. Mut.. 1,000 
Western ...... 2,500 West. Bd. Mut. 1,000 
Niagara ...... 2,500 


Grand Saline, Tex., Nov. 1—There is a 
$45,000 loss to the Grand Saline Salt Com- 
pany. The town’s electric light plant was 
out of order the a of the fire, and in 
an effort to iignt a lantern one of the 
company’s employes —. fire to the plant 


accidentally. Insuran 

L. & Se $15, 000 Hartford 2 ase $3,000 
Fire Ass'n. 7,000 Spregfld. ...... ‘ 
Ger. Amer.. ,000 runs Fd 3,000 
No. Amer.... 6 000 Colonial Und. m 000 


Grand Rapids, Mich., * nov. 3—An over- 
heated enameling oven caused a $3,000 
loss to the Terrells Equipment Company. 





A line of $109,200 is involved. A partial 
list follows: 

Phoenix, Ct..$15,000 L.&L. &G. ee 000 
New Hamp... 10, 000 Nat’l Un..... 12,500 
Sprgefld. ..... 15, 000 , Home Sie a Bee a 


Milwaukee, wis. mov. 2—There is a 50 
percent loss to the Reliance Laundry & 


Cleaning Co., 617 National avenue. Insur- 
ance: 
Orient ....... $4,000 Sun .......... $4,000 
Nat., Cto.c... 5,000 

Cedar Rapids, Ia., Nov. 2—A 25 percent 


loss to the stationery store of Hanson- 
Holden Company, 110 South Main street, is 
Insurance: 


Frmn’s Fd. oh 000 Northern .....$1,0 

Phoenix, Ct. "15000 Farmers, Ta. ne 1, 000 
Hanover ..... 500 Farmers, Col.. 1,500 
Hartford ..... 500 Aetna........ 1,000 
Rhode Is..... 500 Atlas ........ 500 
Iowa State.... 1, 000. Pa. Fire. 500 


Bryan, Tex., Nov, + Sth 10 percent loss 
to the brick building at 303 Main street, 
owned by S. B. Wilson, is reported. Occu- 
pied as hotel. Insurance: 


Germania ....$2,500 Sprgfld. .. + +82, 500 
Plog Nat’l.... 2,500 Internat’l ... ,500 
er. 


Und...... 7,500 


2 

Norman, Okla., Nov. 1—There is a total 
loss to the school building and contents. 
Insurance: 


No. Amer..... $1, pe — Veastes $830 
U.B.& M..... 830 Sum ........... 830 
Cleveland, O., mov. 3-—Fire in the opera 


house block damaged gag Opera 


House Pharmacy.  Insuran 

Ret Dr. Mut. .$2,000 Springfield eetée $500 
Drug. Ind. Ex. 27000 Westchester ... 500 
Com. Un., N. Y. 1,000 Duquesne ...... 500 


Com. Un., Eng. 1,000 German, W. Va. 500 
N. W. F&M. °500 Camden 500 





News of the Mutuals 








Looking Into Tax Laws 


H. L. Ekern, former insurance commis- 
sioner of Wisconsin, has been employed 
by the National Association of Mutual 
Insurance Companies to furnish an inter- 
pretation and an explanation of the war 
income tax law as it applies to mutual 
companies. The bill provides for a monthly 
report and monthly payment of taxes. 
There are a number of questions involved 
that are not clear and Mr. Ekern will give 
his opinion before Dec. 15, when the first 
report must be made under the law. 














General Agents Wanted 

















INDEMNITY MUTUAL MARINE ASSURANCE CO.’ 


APPLETON & COX, Attorneys 
3 South William St. 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Automobile Insurance 





THE ROYAL EXCHANGE ASSURANCE 


LTD., OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 
Surplus United States Statement, - - $ 461,101 sah Stsebaat <a apt 
Surplus Home Office Statement’ - - iiz2zoz2 Sums veaienetid 
UNITED STATES “LLOYDS,” NEW YORK, N.Y. THE TOKIO MARINE INSURANCE CO., 
i SS. se «0 ‘ 
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NEW OFFICIAL IS NAMED 


M. S. CREMER IS SECRETARY 








Former Vice-President of German of 
Peoria, to Be in Charge of 
Underwriting 





M. S. Cremer, formerly vice-president 
of the German of Peoria, has been 
elected secretary to fill the vacancy 
caused by the death of Charles Cremer, 
and will do the underwriting. Robert 
Zimmermann, one of the directors, has 
been chosen vice-president. . 
Cremer has been at the home office for 
the last two or three years being con- 
versant with all its departments. He 
was formerly in the newspaper business 
and is a brother of President Bernard 
Cremer. 
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CANCEL DEALERS’ CONTRACTS 





North America are handled 








Companies Are No Longer Writing 
Financial Guarantee Contracts 
Because of Excessive Losses 





Automobile writing companies have, 
without exception, ceased to write the 
dealers financing policies which have 
caused so much trouble during the past 
year. These policies indemnify auto- 
mobile dealers against loss sustained 
by reason of the wrongful conversion 
of automobiles by the purchasers, who 
had paid only a portion of the purchase 
price. Some companies issued contracts 
so broad as to cover unlawful sale, 
transfer, concealment or driving or 
carrying away the property. Thus the 
companies were guaranteeing to pay the 
balance, in the event the purchaser 
failed to carry out his contract or make 
good his note. 

Losses on this class of indemnity 
have been extremely heavy, and al- 
though there is a great demand for this 
coverage from agents no company is 
now issuing it: Although some con- 
tracts are being carried to expiration, 
companies have canceled this business 
wherever possible. The Illinois Insur- 
ance department has ruled that fire in- 
surance companies operating in that 
state may not issue such contracts. 


EXPERIMENTS PROVE SAFETY 





Avery Company Says Tractors Built 
Especially to Burn Kerosene Are 
Not Dangerous 





The following communication from 
the Avery Company of Peoria, IIl., 
manufacturer of kerosene burning trac- 
tors on the subject of fire hazards in 
such vehicles, will interest underwriters: 


On page 15 of the Oct. 25 issue appeared 
an article entitled ‘““‘Watch Kerosene Trac- 
tors,” especially noting that this article 
= panes upon the recent Fremont, Neb., 
es 

We feel, in justice to our tractors, that 
the true facts have not been placed before 
your readers. The writer, having charge 
of our insurance department, is keenly in- 
terested in this subject. We are testing 
our tractors here at the plant every day, 
and use kerosene. All our field tests and 
demonstrations have been made with kero- 
sene. We burn kerosene successfully in 
Avery tractors. 

Noting you refer to the gasifier, the 
writer took this matter up with our engi- 
neering department and has the following 
comments, which we believe will be of 
interest to you: 

“There are several reasons why the 
burning of kerosene in Avery tractors is 
not dangerous either to the operator of 
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the tractor or to the tractor itself. In 
the first place, the gasifier is located im- 
mediately next to the cylinder and should 
the gas in the gasifier become superheated 
to such an extent that it would explode, 
it would do two things—explode into the 
cylinder and a little of it would go back 
through the intake manifold to the carbu- 
retor, but supposing it did go through the 
carburetor, it would hurt absolutely noth- 
ing, as it would result in a slight back- 
fire and a backfire in an Avery carburetor 
is of no danger whatever. But an Avery 
gasifier is constructed in such a way that 
the gas is not heated too much to make 
it preignite when kerosene is used. Fur- 
thermore, should any trouble of this kind 
develop the operator can immediately open 
the valve which controls the water run- 
ning into the carburetor and use more 
water with his kerosene. This.would at 
once stop the trouble.” 

We believe that the article as written 
in your Oct. 25 issue was based upon the 
experience of some people who had used 
kerosene with kerosene burning attach- 
ments for automobiles, and these men, 
no doubt, are not to blame for being 
afraid to insure an automobile with the 
kerosene burning attachment. The condi- 
tions are entirely different. The design 
and construction of an automobile as 
compared to an Avery tractor are very 
different. 





NOT PART OF LIST PRICE 





National Automobile Underwriters 
Conference Makes Ruling as to 
the New War Tax 





The executive committee of the Na- 
tional Automobile Underwriters’ Con- 
ference has ruled that the new war tax 
placed on the manufacturers of auto- 
mobiles shall not for insurance pur- 
poses be considered a part of the list 
price of the automobile, or used in any 
way to increase the amount of insur- 
ance to be granted on any automobile 
or to change its rating classification. 
The amount of insurance for an auto- 
mobile is based on the manufacturers’ 
list price. These list prices for each 
make of car and model are published 
by the conference. As the list price of 
an automobile is increased by the 
manufacturer the conference bulletins 
its members, advising of the change, 
which automatically becomes the basis 
of measure for the underwriter. 


Iowa Thefts Bad 


Reports of automobile thefts are be- 
coming so numerous in Iowa that insur- 
ance companies are proposing to refuse 
to write this class unless assured of 
greater cooperation by the police’ depart- 
ments. Sioux City reports 23 cars stolen 
in two weeks ard in Des Moines the pro- 
portion is said to be almost as bad. 
Many are recovered, but usually after 
damage has been done. There are de- 
clared to be fences in the larger cities, 
too. Although theft insurance has gone 
up, the increase is far from being sufficient 
,to make such business profitable under 
present conditions. 








Law Is Too Exacting 





10 So. La Salle St. Chicago 


NEW YORK, Nov. 7—To the present 


ceeded in incorporating under the new New 
York law, which went into effect two or 
three years ago. ‘Phe demands of this 
law are so rigid and so difficult to fulfill 
that, although a number of companies have 
tried to incorporate under it and have 
spent several thousand dollars on the 
work, they have not succeeded, and have 
been obliged to abandon their plans and 
retire from the field. Among other re- 
strictions of this law is one requiring that 
1,000 different individuals must have ap- 
plied for insurance of this kind, covering 
1,500 automobiles, and each application 
has to be examined by an inspector of the 
insurance department, 





Issuing House Organ 


Royal A. Buckman, manager of the au- 
tomobile department of the Royal Fire, 
has commenced issuing a monthly bulle- 
tin to agents entitled “The Royal Auto- 
mobile News.” It is devoted entirely to 
automobile news and is just large enough 
to fit a letter file. This is the first house 
organ published devoted exclusively to 
automobile happenings. It will be pub- 
lished monthly hereafter: 





New Omaha Company 


The Omaha Automobile Indemnity Com- 
pany is being organized by members of 
the Omaha Automobile Club to write au- 
tomobile fire, theft, property damage and 
collision insurance. Officers of the com- 
pany are as Tage G. H. Brewer, pres- 
ident; P. A. ‘ae vice-president and 
counsel; W. B. Cheek, treasurer; J. S. 
White, secretary. 
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Some agents do not take advantage 
of the opportunities around them. Re- 
cently the head of an automobile. de- 
partment of a company wrote to its 
agent in a city of New Mexico asking 
him if it were not possible to stir up 
some automobile business in his city. 
The agent replied that people did not 
care for automobile insurance, as there 
were very few losses and it would be 
time lost to canvass them. The spe- 
cial agent of the company happened in 
the city shortly afterwards and, 
having been urged by the automobile 
superintendent to see what could be 
done, started out with the agent, and 
in a day and a half’s time landed 15 
applications. This convinced the agent 
that he was all wrong. He turned 
squarely about and has worked up a 
handsome line of automobile business 
in ‘his city. 
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BUREAU IS SUGGESTED 

CoMMIssIONER Darst of West Virginia 
brings up a point that is a very trying 
one in fire insurance, that being the 
opportunity that seems to be open to 
undesirable risks to get insurance after 
having been canceled for cause. It fre- 
quently happens that a field man or com- 
pany will order a cancelation for good 
reason and the conscientious agent may 
not try it out on any of his other com- 
panies. However, the assured, will ‘go 
to some otlier office that has not the in- 
formation, and insurance is given. Com- 
missioner Darst believes that a bureau 
should be established through which in- 
formation as to canceled risks could be 
given for the benefit of all companies. 

This would be following out the plan 
of the life insurance companies which 
have bureaus where rejections are re- 
ported so that all companies belonging 
can have the benefit. Fire insurance com- 
panies may decide that a bureau of this 
nature is not desirable or practical, but it 
suggests that some plan should be evolved 
whereby companies could be protected 
against insuring undesirable risks that 
had been canceled or turned down by 
other companies for a good cause. In 
these days when we are eliminating waste- 
ful methods, the time seems opportune 
to consider practices that are costly 
where reform might mean a big financial 
saving. 








SCHEDULE COURSE 


THE adoption of the Dean schedule 
throughout the United States as the uni- 
form American standard of rate-making, 
which seems highly probable, makes par- 
ticularly interesting at this time THE 
NATIONAL UNDERWRITER-FIRE PROTECTION 
CORRESPONDENCE CourSE on the Dean 
schedule, which for several years has 
been conducted for these two papers by 
Jay S. Girppen, assistant manager of the 
Cuicaco Boarp oF UNDERWRITERS. Up to 
date some 650 students throughout the 
western territory have enrolled in the 
course and Mr. GLippEN’s work has no 
doubt been of much value in making the 
Dean schedule popular and more easily 
understood. 

Not all correspondence courses are 
successful, especially those which are not 
gotten up by the regular correspondence 
schools. However, it is no exaggera- 
tion to say that Mr. GLrppEN’s course has 
been unusually successful. Whereas, a 
few-years ago it was felt that the Dean 





or any other schedule could only be 
understood by experts and could not be 
safely entrusted to others, the facts are 
that hundreds of local and special agents 
throughout the west have a working 
knowledge of the schedule and can ex- 
plain it and even apply it nearly as well 
as some of the regular rating men. The 
publishers have dozens of testimonials to 
this effect. 

The great merit of the Dean schedule 
is, of course, that its inevitable tendency 
is to reduce the fire waste of the country. 
Just what course is to be adopted by the 
insurance authorities in the east is not 
known, but there is little doubt that the 
present movement of conservation, which 
has been wonderfully stimulated by the 
war, will cause company officials to look 
with favor upon a system whose best 
merit may be said to be that its general 
application cculd not help but reduce the 
fire waste. 

Of course, it is a great advantage to 
adopt in the east a schedule which has 
been thoroughly tried out in an important 
section and also one in the application 
of which hundreds of raters are already 
experienced. Had an entirely new schedule 
been adopted in the east, it would have 
had to go through the same experience 
which the Dean schedule has, whereas 
no doubt men versed in the system can 
be secured to introduce it into the new 
territory, with modifications to suit local 
conditions. 





NEEDS OF THE DAY 


THERE is a big demand today for effi- 
cient, high-grade, energetic field men 
of initiative and force. The call is for 
men of fine equipment who think more 
or rendering real service and business 
getting than they .do of booze and 
poker. The rollicking, good fellow is 
all right in his place, but agents are ask- 
ing for the man who can meet their 
needs, who can help them, who can 
give them suggestions as to business 
getting and business holding, who can 
educate them as to how to render a 
larger service to their customers, who 
can give them hints as to how they can 
expand their business and give them 
suggestions along agency development 
lines. The man who hands out cigars, 
theater tickets, a new story and a good 
lunch is all right in his way, but he is 
only about 5 percent efficient. He does 
not appreciate the local agents or their 
needs. 








EXPLOSION INSURANCE 

EXPLOSION insurance seems to have 
taken its place along with other legiti- 
mate lines of insurance. When this 
class of indemnity was first launched 
the companies had their hands full pro- 
viding the necessary policies, forms, 
rates and instructions to agents. About 
a year has elapsed since explosion in- 
surance was inaugurated and renewals 
of the initial business are being re- 
ported. 

The heavy work of the companies is 
over and as the present war status in- 
dicates that there will be a need of this 
kind of protection for. some time to 
come, much new business is expected, 
which, along with the renewals now be- 
ing called for, promise to add materially 
to company revenue and produce suffi- 
cient profit to offset the initial expense 
of flotation. 
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STANDARD POLICY SITUATION 


Replies from a majority of states are 
shown below, telling where new form 
or special form of policy will be legal 
after Jan. 1, 1918: 


MICHIGAN, F. H. Ellsworth, Comm.— 
The insurance code passed by the last 
legislature requires that on and after Jan. 
1, 1918, a new form of standard fire insur- 
ance policy shall be used in this state. 

is is the new commissioner’s form. 

NEBRASKA — It has been officially 
determined that the old New York form 
= continue to be used after Jan. 1, 

1 


NORTH DAKOTA, A. 8B. Askaks: 
Deputy—No action has been made to 
alter our North Dakota standard fire 
insurance policy, and until such alteration 
is made by our legislature our standard 
form will remain unchanged. We sup- 
pose our fire companies will use practi- 
cally the same forms in 1918 as they have 
been using prior to this time. 

, FE. B. Patrick, Deputy Supt.— 
Ohio has no standard provision law rela- 
tive to fire insurance, consequently this 
department has no jurisdiction in the mat- 
ter of fire insurance policy forms. 
KLAH A. L. Welch, Comm.—The 
New York standard form of policy was 
legalized by our legislature verbatim some 
years ago, and I am of the opinion that 
this old standard form will necessarily be 
accepted in this state until our next 
legislature, which does not convene until 
January, 1919. 

OREGON, H. Wells, Comm.—The Ore- 

gon form is identical with the New York 


standard. 

NNSYLVANIA, S. W. McCullough, 
Deputy—The legislature of Pennsylvania 
in 1915 adopted a standard fire insurance 
policy for Pennsylvania, and no _ policy 
other than the form as prescribed by our 
law can be used in this state. 

sou LIN. FP. H. » 
Comm.—This state has no _ standard 
policy form. The legislature has not dis- 
approved any standard form of policy, 
therefore, practically any policy form can 
be used in this state which can be ap- 
proved by the insurance commissioner. 
The insurance commissioner will approve 
the National Convention form of 1916, 
now in use in New York; or the National 
Convention form of 1915, in use in North 
Carolina; or the Pennsylvania form, or 
the Massachusetts form, or the old New 
York form with rider attached so as to 
provide for appraisal in accordance with 
the National Convention form. 

D A, W. N. Van Camp, 
Comm.—There will be no change in the 
form of fire policy in use in this state 
after Jan. 1, 1918. The standard form in 
use here now is identical in form with 
the old standard form of New York. 

‘TENNESSEE, 8S. BR. Golibargh, Deputy— 
The form of fire policy to be used in this 
state has been up for consideration for 
some time, but up to this time we have 
reached no decision in the matter. How- 
ever, in the meantime we will continue to 
use the old form. 

TEXAS, A. BR. Andrews, Comm.—Prior 
to June 1, 1917, there was a Texas stand- 
ard fire policy prescribed by this com- 
mission, which was the standard fife 
policy prescribed for use by all duly au- 
thorized and licensed companies for this 
state. In 1916, exception was taken to 
the Texas standard fire policy above re- 
ferred to, and after various hearings, this 
department prescribed, as effective June 
1, 1917. a new Texas standard fire policy. 

VERMONT, J. G. Brown, Comm.—The 
department has issued no ruling as yet in 
connection with this policy. It has under 
eonsideration the matter of adopting the 
new standard form recently adopted by 
the state of New York. Heretofore the 
department has allowed either the stand- 
ard form of the state of New York or the 
—— form of the state of Massachu- 
setts. 

VIRGINIA, Joseph Button, Comm.—The 
only law we have in Virginia in reference 
to fire policies is one concerning the size 
of type, which provides that all condi- 
tions and restrictions shall be printed in 
type as large as eight point, otherwise 
said conditions and restrictions cannot be 
enforced. The companies operating in 
Virginia are using the New York standard 
form of policy. 

WASHINGTON, H. O. Fishback, Comm. 
—There will be no change in the form of 
fire insurance policy used in this state 
until another meeting of our legislature, 
at least: This will not occur until Janu- 
ary. 1919. 

ST VIRGINIA, J. S. Darst, Auditor 
—wWe are notifying all fire insurance com- 
panies that on and after Jan. 1, 1918, the 
new standard form of the state of New 
York will be used in this state. 

WISCONSIN, F. W. EKubasta, Deputy— 
The new Wisconsin standard fire policv is 
effective in this state Jan. 1, 1918. ‘The 


new pclicy complies with and conforms" 


to the requirements of the new New York 
standard form policy, with the exception 
that the lightning form is contained in the 
Wisconsin form and nwrovided for bv a 
senarate statute: further. the assignment 
of interest bv the insured and consent by 





Personal Side of the 
Insurance Business 


John D. Wiese, an adjuster connected 
with the John B. Lee Company of Min- 
neapolis, has enlisted in the army and 
expects to leave almost any day for the 
training camp to be connected with one 
of the Minnesota regiments. His con- 
nection with the Lee company will 
cease when he is called into service. 





J. Parsons Smith of Philadelphia, 
manager of the Delaware Underwrit- 
ers’ died suddenly last Thursday at his 
home in Philadelphia from heart fail- 
ure. He was secretary of the old 
Delaware Fire until it was reinsured 
by the Westchester. The Delaware 
Underwriters was instituted to main- 
tain and develop the old Delaware 
plant. Mr. Smith was well known to 
insurance men and well liked. The 
Western Union. memorial committee 
consists of O. E. Schaefer of the West- 
chester, E. C. Irvin of the Fire 
Association, C. H. Barry of the Penn- 
sylvania, J. O. Platt of the North 
America and S. Schwarz of the West- 
chester. 


John Marshall, Jr.. manager of the 
central department of the Fireman’s 
Fund in Chicago, was the guest of 
honor at a luncheon last Saturday 
noon, when a number of his insur- 
ance friends honored him, inasmuch as 
he had just passed the 50th milestone 
in his life. H. C. Eddy of the Com- 
mercial Union, presided at the func- 
tion and the presentation of an exqui- 
site silver vase was made by W. R. 
Townley, of the Western and British 
America. 


Clinton L. Foster of Lexington, Ky., 
for many years special agent of the 


Continental, died at his home last 
week, after a protracted illness. On 
leaving the Continental Mr. Foster 


entered the local agency business in 
Lexington, later becoming an_ inde- 
pendent adjuster. Before his illness 
he served some time as hail adjuster 
for the Home in central Kentucky. He 
was 46 years of age. 


E. W. Jewell of Chicago, assistant 
manager of the Atlas of England, was 
married last Saturday to Mrs. Eudora 
Crapser of that city. Mr. Jewell is one 
of the prominent men in the business 
who has been particularly active in the 
work of the Chicago Fire Insurance 
Club. He is a former president and is 
one of its enthusiastic backers. 


Thomas C. Little, Michigan state 
agent of the London Assurance, and 
until recently Illinois state agent of 
the Fire Association, was in Chicago 
this week, and while there was pre- 
sented with a handsome Elgin watch 
and chain by his former associates in 
the Illinois field. 


Major Oliver Newman dropped into 
Des Moines this week while en route 
from Washington, D. C., to Fort Sill, 
Okla., to visit at the parental George 
C. Newman home. Major Newman re- 
signed as one of the city commissioners 
of Washington to attend an officers 
training school and landed a majority 
out of it. “Uncle George” Newman, 
father of the major, is Des Moines man- 
ager of the Western Adjustment Com- 
pany and one of the best known adjust- 
ers in the middle west. 


John T. Winship, former insurance 
commissioner of Michigan, has been 
appointed special agent of the Equit- 
able Life of New York in Michigan 
with headquarters at Battle Creek. 





the company to the assignment of interest, 
is included, as is also notice of fire loss 
and the provision relative to rate per 
$100 with coinsurance and without coin- 
surance. With the exception of these 
additional features, the policy form fs 
identical with that of New York. 

WYOMING, D. M. Forsyth, Asst. Deputy 
—tThis state has no law governing this 
particular subject. 
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Casualty and Surety Comment 














| NEED INCREASE IN RATES 














time for companies writing accident 

insurance to consider seriously some 
very necessary reforms in their busi- 
ness in the way of elimination of waste, 
the eradication of superfluous benefits 
and the general pruning of policy con- 
tracts down to a sane basis. Further- 
more, the question as to an increase in 
premium rates should receive earnest 
attention. 

Probably the biggest drain on acci- 
dent companies is the accumulation fea- 
ture. Originally it was intended as a 
reward for the policyholder who stuck 
to his company. His accumulations be- 
gan with the payment of the second 
premium and so long as he continued 
with the company, they would be in 
force until they amounted to 50 percent 
of the face of the policy. However, this 
would not be reached until the fifth pre- 
mium had been paid. Now accumula- 
tions are put into effect immediately 
without any extra premium. If a man 
pays $25 a year he is entitled to a $7,500 
policy, which becomes a $15,000 policy 
under the double benefit clause. This 
was the original $5,000-$10,000 contract. 
It is generally agreed among accident 
underwriters that the profit has been 
wiped out of their business. The ac- 
cumulation feature has been a millstone 
around their necks. Premiums have 
not been increased commensurate with 
the liberal benefits allowed. 

To be brutally frank the accident 
companies have gone mad in compe- 
tition outdistancing each other in add- 
ing frills and fringes to their contracts. 
They are now reaping the whirlwind. 
The automobile hazard is playing havoc. 
Companies are getting death claims, as 

well as injuries by the score, due to the 
automobile. It is the most prolific ac- 
cident breeder of the day. All the other 
hazards that were present in the old 

days are still in existence and the auto- 
mobile has come in with a vengeance to 
add to the climbing loss ratio. The 


|: WOULD seem thet now is the 


high pressure of modern life might be 
called another hazard. People are liv- 
ing too high, are going at too fast a | count will amount to something in the 
This prob- | monthly pay institution. There will be 
ably was illustrated the other day when | Premium notices every month and re- 
Vice-President J. J. ARNOLD of the First | Ceipts sent back which will mean 24 
NationaL BANK of Chicago went past | cents in postage each year in the regu- 
his station at River Forest, Ill, being lar course of business wm every policy. 
in a doze when he reached it and wak- 
ing up, knowing that the train was pull- because people believe in the elimina- 

He had | tion of waste and bringing operations 


clip and are wearing out. 


ing out, rushed out to alight. 


been working downtown at nights, was | to an efficiency basis. 
worn out and in his half awake condi- |" €very direction. ; 
tion, jumped off on the wrong side of ‘why insurance should continue to play 
the train, having both legs cut off.|@ losing game. The people demand lib- 
There are many accidents of today that eral treatment when they have claims 
can be attributed to the big strain of and the companies should place them- 


modern life. 


In addition to this heavy drain on | fair 
-| larger companies should take the lead | 
penses naturally are mounting up on | in this important movement of readjust- 
Salaries have had | ment. 
to be increased, supplies of all kinds 


companies on account of claims, ex 
account of the war. 


are more expensive, war taxes are a 


In fact, the operating expenses of a 
company have climbed upward several 
points. In the opinion of many under- 
writers, it is impossible today to make 
anything out of a $25 premium calling 
for $7,500-$15,000 policy paying 25 per- 
cent commission. With the liberal 
benefits now given outside of the ac- 
cumulation feature, the charge for a 
$7,500 policy should be $32.50. If com- 
panies could get back to the $5,000 
standard at $25, or probably a little 
more, there would be much cause for 
congratulation. 

Companies are confronted with a very 
serious problem. With expenses going 
upward in every direction, with poli- 
cies giving such liberal benefits, it be- 
hooves underwriters to weigh all the 
facts in the balance, and preserve the 
good name of accident insurance. Com- 
panies should not find it necessary to 
start the economy process on raising 
technicalities in the payment of claims. 
They should be in a position to have 
sufficient income to meet the letter and 
spirit of all their obligations without 
equivocation. The proper way to do 
this is to charge enough money for the 
liability assumed. There is no reason 
today why the cost of accident insur- 
ance should remain as it has been for 
years past. Accident insurance has 
not been increased in price, but on the 
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other hand much more is being given 
for the premium than should be per- 
mitted. 
THE NATIONAL UNDERWRITER suggests 
that.companies get together and elim- 
inate. the accumulation teature. That 
would be a great boon. Then the pre- 
mium should be adjusted so that a rea- 
sonable profit should be made on the 
business.- The monthly payment busi- 
ness needs readjustment and even with 
the modernizing of the manual, there 
should come an increase in premiums. 
For instance, the $1 policy should be 
now $1.25. The expenses of the indus- 
trial company have gone up even 
greater in proportion than that of the 
commercial business. The postage ac- 


It is the psychological time to act 
Costs have risen 


There is no reason 


selves in a position to continue their 
treatment of claimants. The 
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Harve G. Badgerow, head of the 
Rockwood-Badgerow Company in 
Chicago, has gone to Washington, D. 
C., where he becomes assistant direc- 
tor of division organization for the 
American Red Cross. He will remain 
in this capacity during the period of the 
war. Mr. Badgerow was_ formerly 
president of the Surety Association of 
Chicago and of the Illinois Insurance 
Federation. ; 


Just one week after he was stricken 
suddenly ill in his home in Ginter Park, 
Richmond, Va., Capt. George N. Skip- 
with, general agent for the American 
Surety, died Oct. 3. Captain Skipwith 
was a veteran of the Spanish-American 
war. At the time of his death he was 
captain of the Ginter Park home de- 
fense guards. He was rated as one of 
the best bonding men in Virginia, hav- 
ing been with the American Surety 
many years. 


The home office of the Fidelity & De- 
posit now has over 80 men in military 
service. Practically every one of these 
men volunteered prior to the draft law 
going into effect. The company’s gen- 
eral attorney is colonel of one of Mary- 
land’s finest regiments. 


If a man will get up in the world he 
must get down to work. 


Most people have lost more by crowd- 





t Have faith in yourself and work. Cul- 
tivate the will to achieve. 











hand, first-class postage has increased. 


ing than they would by waiting for their 





Attention is called to the tendency 
among some agencies to neglect the 
collection of excess payroll premiums. 
It is fully as important to‘an insurance 
company to be paid such. premiums 
promptly as it is for new policies -writ- 
ten. -These additional premiums are 
already earned, and payable as soon as 
determined. Had’it been ‘possible to 
measure correctly the payroll when 
policy was written ‘the full premium 
due would have been collected in ad- 
vance, instead of waiting a year for the 
expiration of the policy term. 

When writing a policy the premium 
should be based on a close approxima- 
tion of the wage cost of the operations 
to be covered during the policy term 
with a view to securing an adequate 
premium in advance, at the same time 
making it clear to the assured that an 
adjustment based on actual expenditure 
would be made later. The majority of 
assured thoroughly understand the pro- 
cedure, but it would be advantageous 
to make it plain in all cases that the 
amount of premium due hinges upon 
the amount of payroll expenditure, sub- 
ject to the prescribed minimum charge. 

Bills should be rendered promptly for 
amount of additional premiums and fol- 
lowed up without the least diffidence, 
for they are rightly due and should be 
paid without delay—General’s “Re- 
view.” 


For every person that has worn out 
there are a hundred who have rusted 





turn to come. : 


out. 
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CASUALTY AND SURETY NEWS 





INCREASED TAXATION 
IS CAUSING CONCERN 


Companies Will Have to Pay the 
One Percent on Lines Already 
Losing 


ARE SEEKING A WAY OUT 


War Imposts and Added Cost of Doing 
Business Will Have to Be 
Passed on 


BALTIMORE, Nov. 6—Much inter- 
est is being manifested by bonding 
company executives as to how the 
surety and casualty companies will 
meet the increasing costs of trans- 
acting business and the payment of the 
1 percent premium tax. It is pointed 
out that the insurance business has 
always been a target for taxation, leg- 
islators seemingly overlooking the fact 
that insurance itself is but a tax and 
that when they tax insurance they are 
piling a tax on top of a tax. In casual- 
ty circles, the matter becomes of 


greater importance because it is 
claimed the casualty business has been 
conducted at a loss for several years 
past and, for this reason, casualty men 
say it is interesting to consider how 
companies already losing money on 
this feature of their business, can add 
to that loss another 1 percent of the 
premiums without serious. injury. 
Net Loss Is Shown 


According to figures compiled, the surety 
and casualty business was conducted in 
1916 at a net loss of eight-tenths of 1 
percent and in 1915 at a loss of five- 
tenths of 1 percent, and while this is 
the net result of the surety and casualty 
business combined, the net result of the 
casualty business alone has shown.a rather 
serious loss, while the surety business 
has shown a fair profit. But just how 
companies which have conducted their 
business at a net loss can afford to y 
an additional 1 percent in taxes is a live 
subject in this city just now. 

While some forms of insurance, it is 
pointed out, can bear the tax imposed, 
and while the surety and casualty com- 
panies of Baltimore are _ enthusiasti¢ 
about doing their part to help win the 
war, they feel that those who were re- 
sponsible for the enactment of this por- 
tion of the revenue tax bill were not 
familiar with the circumstances and are 
hopeful that, at the next session of con- 
gress, the law may be amended. 

Expense Has Increased 

Of course, the insurance companies, like 
all other industries, may meet the situa- 
tion by increasing the premium charge, 
and thus pass the tax on to the insuring 
public, and it is not at all unlikely, ac- 
cording to talk heard here, that it will 
be found desirable to make a flat increase 
in all premium charges in order to take 
care, not only of the war tax imposed, 
but of the added costs of doing business 
growing out of the war situation. 

For example, it is contended that the 
companies in Baltimore spend annually in 
postage approximately $100,000. In- 
creased postage will add $50,000 to tnis 
cost. Then the cost of printing and sta- 
tionery has been greatly increased, and, 
owing to the general increase in wages 
throughout the country, the companies 
had had a considerable burden added to 
their shoulders in the way of additional 
payroll requirements for minor employes. 
All these things considered, a fiat increase 
in the rate of 5 to 10 percent would do 
no more than meet the situation. But 
the multiple line insurance companies, it 
is explained, face a rather serious predica- 
ment in bringing about the increase be- 
cause of the many different kinds of in- 
surance which they write. 

The whole question is being widely dis- 
cussed, and in view of its importance 
surety men believe that action of some 
kind must be taken within the very near 
future. 





GUARDIAN WILL PAY OUT 





STOCKHOLDERS PUT UP MONEY 





Utah Commissioner Says’ Backers 
Will See That All Creditors Will 
Be Paid in Full 





SALEM, ORE., Nov. 7.—Commis- 
sioner Wells of Oregon has received 
advices from the Utah commissioner 
that the Guardian Casualty & Guar- 
anty’s creditors will no doubt be fully 
protected. 

The statement says that in order that 
every creditor of the company may 
be paid on a dollar for dollar basis the 
principal stockholders of the company, 
who are among most substantial finan- 
ciers of Utah, have pledged $125,000 
which, together with funds on hand, 
will prevent voluntary liquidation, 
without the intervention of the courts, 
thereby conserving the assets for cred- 
itors. 

The Utah commissioner advised that 
during the past month he had been in 
close contact with the directors of the 
company and it has been their unani- 
mous decision that not a single cred- 
itor shall suffer because of this finan- 
cial condition and that they pledge 
their reputation for financial integrity 
back of this conclusion. The insurance 
departments of Utah and California 
have met with magnanimity upon the 
part of stockholders and the big hearted 
spirit manifested by them is an achieve- 
ment that, in his judgment, has seldom, 
if ever, been equaled. The recent ex- 
amination conducted by California ex- 
aminers produced results which have 
satisfied the directors of the company 
and the commissioner that continuance 
in business at this time would tend to 
cause additional liabilities to accrue, 
which liabilities would tend to reduce 
the stability of the present assets of 
the company. 

He says this entire statement is made 
with the concurrence of California in- 
surance department and the views ex- 
pressed are likewise the views of the 
insurance department of that state. He 
recommended that no action be taken 
which would cause intervention of the 
courts, as he has the situation well in 
hand and has absolute confidence in the 
integrity of the men standing back of 
Guardian. The Utah commissioner in 
another telegram also stated that steps 
are being taken to secure reinsurance 
contracts as rapidly as possible. 


Gives It a Start 


The purchase of the Merchants Life & 
Casualty of Minneapolis will give the 
Zenith Companies its first unit and a start 


in its plan of organization. Former Com- }) 


missioner of Insurance S. D. Works, who 
is head of the Zenith organization, is a 
prominent man, and is doing some con- 
structive work. It is likely that there 
will be an increase in capital of the Mer- 
chants, so that all casualty and surety 
lines can be written. M. J. McMichael, 
president of the Merchants, will continue 
as general manager of the Zenith group. 
He has built up an excellent company 
and he is a good insurance man. 


Milwaukee Surety Association 


The meeting day of the Surety Associa- 
tion of Milwaukee has been changed frum 
Tuesday to Friday noon of each week. 

Last week R. A. Boers of the Aetna ad- 
dressed the association on the subject of 
“Hazards of Well Drilling Contract 
Bonds.” The Aetna has had an experi- 
ence with a bond of that character re- 


cently which enabled Mr. Boers to present. 


his subject in an interesting manner. 
This week Walter H. Hoffmann of the 
Hilbert-Baerwald agency will address the 
association on “What happens when the 
government calls a contractor who has a 
good sized contract job on hand to the 
army.” 
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A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a : 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, S tary and Tr 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


Brown Building DES MOINES, IOWA 
First and Largest Organization writing business and professional men upon 
same plan as traveling men’s associations. 
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NEWS OF COMPENSALiGA 


USES OLD PLAN AS_ BASIS 





Compensation Inspection Rating Board 
of New York Modifies the Old 
Experience Schedule 





The Compensation Inspection Rating 
Board of New York has adopted the 
experience rating plan for workmen’s 
compensation which was in force up to 
June 30, 1917, as a basis. It has made 
some modifications. This plan expired 
and was succeeded by the one recently 
disapproved by the New York depart- 

ment. The main change in the old ex- 
perience rating plan is in the require- 
ment that in arriving at the medical 
cost of a risk, the actual expenditures 
for medical attention shall be used in- 
stead of the flat sum of $12 per accident 
as provided for originally. 

Another amendment is that in case of 
permanent total disability cases they 
shall be charged in the experience at 
the same figure as death cases. They 
were formerly charged at nearly twice 
that sum. While this plan has been put 
into effect, it is only temporary, as an 
experience system is being devised 
which will more nearly represent true 
conditions without distorting too much 
the general average. 


BRANCH BUREAU FOR KANSAS 





Will Probably Be Established at To- 
peka or Kansas City—Rate 
Situation Bad 





There will be a conference the latter 
part of this month between representa- 
tives of stock and mutual companies 
and interinsurers with Commissioner 
Carey J. Wilson of Kansas at Topeka 
on the subject of compensation rates. 
Conditions in Kansas at present are 
very unsatisfactory and the outcome 
will probably be the establishment of a 
branch of the National Workmen’s 
Compensation Bureau at Topeka or at 
Kansas City. If at the latter place the 
office will have supervision over both 
Kansas and Missouri. At present Mis- 
souri is handled from the St. Louis 
office and that branch will probably re- 
main, but will have a smaller territory. 

Not only is the compensation rate 
situation very bad in Kansas, but also 
the automobile situation, and changes 
will probably be made by every one. 


Attorneys. Not Needed 


The Ohio industrial commission is pro- 
testing against a practice said to be 
Sowa lank among some attorneys, es 
cially among alien attorneys, of making 
clients pay as much as percent of 
the award for prosecuting claims. The 
commission says that no legal services 
are necessary, but in case attorneys are 
employed the percent being charged is 
beyond all bounds. 


West Virginia Awards 


The West Virginia compensation board 
awarded 2,570 claims, of which 41 were 
for deaths, in October. Payments in full 
were made in 1,798 nonfatal cases. There 
were 2,270 injuries during the month, of 
which 44 were fatal. Twenty-nine of 
the fatalities occurred in the coal min- 
ing districts. 


How Iowa Law Works 


The industrial commissioner of Iowa 
has had his attention called to a case 
which is said to be typical of many in 
Iowa, in which a workman is drawing 50 
percent more money under the workmen’s 
compensation act while injured than he 
was making while at work. He was earn- 
ing $30 a week. When he was injured he 
began to collect $15 a week compensation 
in addition to $25 a week accident insur- 
ance. Cases have been reported in Iowa, 
where workers earning $3 a.week have 
received $6 while injured, now that the 
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Iowa law, as amended, makes the minimum 
$6 a week. 


Holds Shooting Is Accident 


A workman was shot and killed by a 
fellow-workman, the shooting occurring in 
the plant of the Sugarpine Lumber Com- 
pany, at Selma, Ore. The industrial acci- 
dent commission of Oregon has held that 
the shooting was an accident arising in 
the regular course of employment and has 
awarded the murdered man’s widow $30 a 
month for an expectancy of thirty-nine 
years and six months, a 4-year-old child 
$6 a month for eleven years, and a 3-year- 
old child $6 a month for twelve years and 
eight months. 


State’s Employes Must Wait 


The Pennsylvania legislature in 1915 
made an appropriation of $15,000 to the 
state workmen’s fund to pay compensation 
where the state was found liable for in- 
juries sustained by employes of the state 
departments. This appropriation lapsed 
at the end of the biennial appropriation 
period in 1916, and the 1917 general as- 
sembly failed to make provision for such 
claims. State employes awarded indemni- 
ties are compelled to wait until the legis- 
lature meets in 1919 and makes the neces- 
sary appropriation. 


Indiana Court Decisions 


An employe of a circus that has resi- 
dence in Indiana was injured at Joliet, IIl., 
and the Indiana board awarded him com- 
pensation. The circus owners appealed on 
the ground that the board was without 
jurisdiction over matters occurring in an- 
other state. The Indiana appellate court 
decided against the circus owners. 

The court also decided against an em- 
ployer in his appeal against the award of 
the board in the case of a man who died 
from a bulging blood vessel. The medical 
testimony was that this could be brought 
about suddenly by a man doing heavy lift- 
ing, which the man in this case was accus- 
tomed to do in the course of his employ- 
ment at a car works. 

The court, on another certified question 
of law from the board, decides in favor of 
cumulative benefits where a man lost an 
arm, entitling him to 200 weeks’ benefits 
and an injury to a pelvic bone entitling 
him to 100 weeks. The question was 
whether the lesser injury was merged into 
the greater. The court holds that to run 
the benefits concurrently would violate the 
—" and purpose of the compensation 
act. 


Names Date for New Rates 


Insurance Commissioner McCabe of Cal- 
ifornia has set Nov. 12 as the date on 
which the new workmen’s compensation 
rate manual is to be effective. The new 
rates, which provide a general increase of 
about 17 percent over present manual, will 
apply to all policies issued after that date 
and, in addition, will affect on a pro rata 
basis after that date all policies aud re- 
newals issued since Oct. 1. 


Utah Case to ‘Supreme Court 


The Utah supreme court is hearing 
arguments in the suit of the Scranton 


Leasing Company for a writ compelling 


the state industrial commission to accept 
a participating compensation policy, which 
the plaintiff had taken with the Interstate 
Casualty. The commission refused to ai- 
low the Leasing company to file the pol- 
icy on the ground that the Utah compen- 
sation act, in providing for tae fixing of 
minimum insurance rates, did not recog- 
nize participating contracts. 


Compensation Notes 


Sunstroke is an industrial accident 
and compensable under the employers’ 
liability act of Texas, according to a de- 
cision rendered by the Texas industrial 
accident board. 

Chicago & Northwestern Railway and 
the Chicago, Burlington and Quincy have 
filed elections to operate under the pro- 
visions of the Wisconsin ~workmen’s 
compensation act. These elections apply 
to all employes except those engaged in 
interstate commerce. 


The American Bonding & Casualty of 
Sioux City has re-insured the business 
of the New Jersey Plate Glass in Iowa. 
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IN THE ACCIDENT FIELD 


MANUAL HAS BEEN DELAYED 





Committee Working on Statistics for 
International Association Has 
Been Hampered by War 





HARTFORD, Conn., Nov. ?7—War 
conditions have greatly retarded work 
on the new manual of the.International 
Association of Casualty & Surety Un- 
derwriters, which was begun several 
months ago by a committee of which 
John M. Parker, Jr., secretary of the 
casualty end of the Aetna Life, is 
chairman. More than 3,000 items were 
considered by the committee in confer- 
ence in New York last July, and these 
included many new and intricate prob- 
lems. A vast amount of work was 
completed at that time. 3 

Special schedules are .being worked 


out now by the subcommittees and the | 


committee hopes to complete its work 
at an early date. Because of the war 
the subcommittees in various cities of 
the country, have been obliged to give 
to other matters much of the time and 
attention they would otherwise have 
been able to devote to the work of 
compiling the manual. 


DES MOINES CONCERN RETIRES 





Protective Association, at Commission- 
er’s Suggestion, to Reinsure 
Its Business and Liquidate 





DES MOINES, Nov. ?7—The Busi- 
ness Men’s Protective Association of 
Des Moines will reinsure its business 
with the Inter-State Business Men’s Ac- 
cident of Des Moines, with which it 
has been closely identified, and will 
liquidate. This retirement from the ac- 
cident and health field is due to a sug- 
gestion from the state insurance depart- 
ment. An examination showed an 
impairment in the funds of the concern 
and, as it had. made one assessment, 
Commisisoner English notified the offi- 
cers that the concern should cease. He 
permitted the reinsurance in the Inter- 
state, however, and Secretary Ernest 
Brown, who is manager of both the 
Interstate and the Business Men’s Pro- 
tective, has sent out a 30-day notice to 
that effect. ‘The officers of both con- 
cerns are practically the same. The 
offices of both are in the Brown hotel, 
which is owned and operated by Sec- 
retary Ernest W. Brown. 


INVESTIGATE THE NEW LAW 








Health & Accident Underwriters Con- 
ference Had a Committee Visit to 
Washington to Get Information 





The industrial accident companies in 
many cases are arranging to charge 5 
cents extra on each policy to cover the 
war expense. If the premium is $1 the 
cost wil be $1.05. If it is $1.50 it will be 
$1.55, etc. The Health & Accident Un- 
derwriters Conference had a special 
committee visit Washington recently to 
try to get some interpretation of the 
tax as it applies to accident companies, 
and especially the monthly payment. 
The committee consisted of C. A. At- 
kinson of the Continental Casualty, 
George A. Trude of the National Life, 
U. S. A., and Attorney Tyne of the 
National Life & Accident. 

The feature that confronted the acci- 
dent companies was whether the govern- 
ment would allow the premiums to be 
reported in bulk and one cent for each 
dollar of premiums be paid on the gross 
in the monthly report to the government. 
Seemingly the government will not accept 


High-Grade Casualty Man 


Several years associated with one of largest under- 
writers; thoroughly conversant with the executive 
and special agency end of the business, desirous of 
making attractive connection in Chicago. Address 


35-V, care THE NATIONAL UNDERWRITER. 








this and each policy must be considered 
separately. .If a premium is $1.25, the 
tax will be two cents, the wording being 
that the tax is one cent for each dollar 
or fraction thereof. This will amount 
to much in the monthly payment com- 
panies as most of them have $1.25 and 
$1.50 policies. 

One of the big questions that the com- 
mittee took up was whether a monthly 
payment policy could be counted as con- 
tinuously in force, or whether each month 
meant a new policy and therefore sub- 
ject to the one cent tax. This of course 
applies to the commercial policy only 
the new renewal will come around 
quarterly, semi-monthly or annually as 
the case may be. However, the monthly 
policy, if on the dollar a month plan 
would mean a tax of 12 cents a year, 
if each month would be regarded as 
being a new policy. Another question 
was what constitutes the issuance of a 
policy. Some agents send policies out 
hoping they will stick. They are turned 
back canceled for nonpayment of pre- 
mium. President A. E. Forrest of the 
conference appointed the committee and 4 
was right on the ground getting infor- 
mation. 





Women’s Commercial Policies 


The Massachusetts Bonding has decided 
to write commercial policies on women in 
business and professional callings who 
enjoy annual incomes sufficiently large to 
warrant such protection. The annual in- 
come must be $1,200 or more and weekly 
indemnity must not exceed four-fifths of 
the regular earnings. The limit is $5,000 
principal sum and $25 weekly indemnity. 
The ages are 18 to 45 inclusive. Premiums 
for accident insurance are the same as for 
male risks, but for health insurance are 
20 percent greater. The policies are the 
same as those issued to men except that 
they do not cover disability that is not 
common to both sexes. 


Tribute to Falvey 


In honor of the tenth anniversary of 
the Massachusetts Bonding First Vice- 
President R. P. Shorts has asked the acci- 
dent and health agents to put forth un- 
usual efforts and pay a tribute to Presi- 
dent T. J. Falvey, who organized the com- 
pany. He says that in the ten years the 
company has become the largest monthly 
premium accident and health company in 
the world. 








Accident Notes 


That the speeding up of industries has 
caused an increase in industrial acci- 
dents in Ohio is shown by the fact that 
the industrial commission of that state 
last week made 17 awards for death, the 
awards amounting to $42,175. 

The Chicago branch office of the Hart- 
ford Accident and Indemnity has re- 
moved to new and larger quarters at 
1221, 39 S. LaSalle street. The business 
of the Chicago branch has grown rapidly 
and things had become cramped in the 
old location. 


Arrangements have been made by the 
North American Accident to issue health 
and agcident insurance to the members of 
the Catholic Total Abstinence Society in 
the eastern diocese, covering New York 
and New:England, with about 40,000 mem- 
bers. The North American is issuing a 
special policy at 75 cents a month pre- 
mium. 


Is Having Good Year 


Maurice J. Roscoe & Co., Minnesota 
general agents of the Kansas Casualty 
& Surety, has turned in a check to the 
head office for $21,530, which is the 
amount of business done at Minneapolis 
during the past month. 

Officers of the company say they ex- 
pect more than $420,000 this year in pre- 
miums from the various agents in several 
states. They expect $100,000 from Min- 
nesota; more than $80,000 from the states 
of Colorado, New Mexico and Arizona; 
from Oklahoma, $15,000, and $175,000 from 
agencies inside the state of Kansas. 

Frank Mosbacher, executive special 
agent in Oklahoma, is planting the en- 
tire state. 


Casualty Adjusters to Meet 


The Casualty Insurance Adjusters Asso- 
ciation of Chicago will hold its meeting 
Nov. 20. Election of officers’ will take 
place at that time. The members have in- 
vited the industrial board of Illinois to be 
the guests at the annual dinner that eve- 
ning. 


Central Men to Meet 


The annual agency convention of the 
Central Business Men’s Association at 
Chicago will be held at the Hotel La Salle, 
Jan. 2-4. Agents are obliged to write 75 
applications during the last three months 
ef the current year in order to qualify 
for attendance at the convention. Presi- 
dent H. G. Royer states that about 75 
agents will qualify. 


The Chicago Bonding has withdrawn 





its application for membership in the 
Surety Association of America. 
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R CLOVER LEAF CASUALTY 
COMPANY 


The Strongest, Best Equi and most 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 


Union Accident 














Union Fire 


Insurance Company Insurance Co. 
(Stock) (Mutual, Estab. 1886) 
LINCOLN, NEBRASKA LINCOLN, NEBRASKA 


Nebraska's Most Progressive 
Accident and Health Company 


H. R. HAYNIE, Secy. 


Nebraska’s Oldest and Most 
Progressive Fire Company 


JOS. W. WALT, Secy. 
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EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 SURPLUS, $2,415,621.95 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 
































The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


gE. M.’TrREAT, President 
insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 60 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 
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AMONG THE SURETY MEN 
CONFER ON WAREHOUSE LINES 


Much Interest in the Bonds That Will 
Have to Be Given the 
Government 








BALTIMORE, Md., Oct. 3.—Sam- 
uel H. Shriver, assistant to the presi- 
dent of the United States Fidelity & 
Guaranty, attended a conference held 
in Washington a few days ago be- 
tween cotton and other warehousemen 
throughout the country, surety men 
and the head of the Bureau of Mar- 
kets, at which various features of the 
government’s regulations for licensing 
warehouses under the warehouse act 
of 1916, were discussed from various 
angles. The surety men were espe- 
cially interested in the insurance phase 
of the regulations. 


Under the provisions of the act, every 
owner of a warehouse applying for a 
license to conduct a warehouse, shall, as a 
condition to the granting of such license, 
execute and file with the secretary of 
agriculture a good and sufficient bond to 
secure the faithful performance of his 
obligations as a wurehouseman. 

According to Mr. Shriver, particular at- 
tention was paid to the insurance to cover 
the goods stored in the warehouse. The 
suggestion had been made that the ware- 
housemen should assume fire risks. On 
the other hand, it was contended that the 
parties storing their goods in the ware- 
house should carry their own insurance. 
No definite action was taken at the con- 
ference, but as the last of the hearings 
arranged by the Bureau of Markets have 
been held surety men expect that definite 
steps will be made to promulgate regula- 
tions which will go into effect in the 
near future. : 

The warehouse act was passed in Au- 
gust, 1916, but, up to this time, no serious 
step to make the law effective throughout 
the country has been taken. 


Sues Oklahoma Officials 

The Maryland Casualty has brought suit 
in Oklahoma City for $500,000 damages 
against State Bank Commissioner Lang- 
ford and three members of the state bank- 
ing board. It alleges that its business in 
the state has been greatly damaged by the 
refusal] of the state banking board to ac- 
cept auy further surety bonds executed by 
it. The state banking board took this 
course because the company denied liabil- 
ity on a claim of $5,000 bond on a default- 
ing bans officer. The various state banks 
were notified not to accept surety bonds 
from the company. The bonds in issue 
was on W. E. Whitehead, cashier of a bank 
at Dewar. According to attorneys for the 
conipany, it has good legal ground for not 
paying the loss. 





Some Suggestions on 
Contract Bonding 








After discussing the risk in contract 
underwriting resulting from the con- 
dition of the material and labor mar- 
ket and the uncertainty of transporta- 
tion facilities, the “Fieldman” of the 
Chicago Bonding, says: 

“Great care should be exercised in 
examining the financial‘ condition of-the 
contractor applying for the bond and 
also the contract to be covered. At 
this time the home office is of the opin- 
ion that applicants for bonds of this 
character should be possessed of quick 
assets of not’less than 25 percent of 
the total contracts on hand and the 
contract should eliminate any positive 
date of completion and a per diem pen- 


alty. The contract or bond should also. 


contain a clause releasing the contrac- 
tor and his sureties from any loss on 
account of failure to complete due to 
inability to get the necessary material 
to the job on account of railroad condi- 
tions. A still wiser plan is to execute 
contract bonds covering only such con- 
tracts where the materials necessary 
for the completion can be gotten with- 
out depending on the railroads.” 
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BUCKLEY MADE SECRETARY 





Well Known Adjuster of the Western 
Live Stock of Peoria Has 
Received Promotion. 





Bert Buckley has been elected sec- 
retary of the Western Live Stock of 
Peoria, succeeding Dr. Gaius W. Hub- 
bard, who recently resigned. Mr. 
Buckley has been the adjuster for the 
company and is a thoroughly expe- 
rienced man. He went with the West- 
ern in its early stages, and was first 
its state agent for Illinois. Mr. Buck- 
ley has applied himself diligently to 
the study of the live stock business, 
and is very competent. 

The Western is one of the success- 
ful companies in the live stock field 
which has come to the front in excel- 
lent style. Clifford Ireland, the presi- 
dent, is largely responsible for building 
the company to its present dimensions. 


May Grab the Plums 


NEW YORK, Nov. 7—One of the results 
of the sweeping Tammany victory here 
yesterday is expected to be noteworthy 
changes in the local connections of one of 
the big surety and bonding companies. 
Heretofore whenever Tammany has been 
in power the vast amount of bonding and 
kindred business in the Metropolitan dis- 
trict has been directed through potential 
local political powers that stand high in 
the councils of that organization into the 
coffers of the bonding and surety company 
which has made the most satisfactory ar- 
rangements. One of the out-of-town bond- 
ing companies that used to do by far the 
most of the local bonding business that 
has always been swayed by political con- 
siderations is understood to be ready 
bright and early on New Year’s morning 
to announce its new local connections. 

Changes in its large metropolitan local 
offices have been rumored for several 
weeks, and the political overturn yester- 
day will excite the expectations of a good 
many aspirants for the local representa- 
tion of this company. 


Travelers Changes 


Hugh B. Grogan, special agent compen- 
sation and liability department of ths 
Travelers, has been assigned from the 
training school to the Cleveland office. 
Fordyce P. Stanley, another training 
school spetial, has been assigned to the 
same office. Special Agent William W. 
Berry, Jr., and William’ H. Esrey, Jr., of 
Philadelphia, have been appointed assist- 
ant managers at- Philadelphia. 


Casualty Notes 


Frederick S. Byron, from Portland, Ore., 
has been put in charge of the claim de- 
partment of the State Health & Accident 
at Gary, Ind. . 


Raymond W. Hanson has resigned as 
an examiner in the Iowa insurance de- 
partment to become auditor of the Iowa 
Bonding & Casualty, now organizing in 
Des Moines. 


The Fidelity & Deposit has placed 
three bonds, aggregating $1,000,000 on 10 
ships to be built for the government by 
a contractor of Chicago, the boats hav- 
ing a value of approximately $25,000,000. 


The annual meeting of the producing 
agents of the Ocean Accident reporting 
through the Chicago office of which Jo- 
seph E. Callender, is manager, will be 
held in Chicago, Nov. 20-21. There will 
be a dinner given on the evening of 
the 20th. 


C. W. McKnight,’ formerly with the 
Ocean Accident & Guarantee at New York 
and Minneapolis, but lately in the auto- 
mobile business at Los Angeles, where he 
is well known, has been appointed special 
agent for the southern California branch 
of the General Accident. 


Stanley G. Martin, has been appointed 
superintendent of the casualty depart- 
ment of the New York City office of the 
United States Fidelity & Guaranty. He 
is now liability expert in the local office 
of John A. Eckert & Co. He was 
formerly connected with the New York 
City office of the Ocean Accident, Royal 
Indemnity and Hartford Accident. 








AGENTS WHO WRITE: 


THE KANSAS CASUALTY AND SURETY COMPANY 


**Conservative but Aggressive’’ 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


J. C. O. MORSE, President 
WICHITA, KANSA 

















POGKET EXPIRATION BOOKS 
Manila and staihes Covers 
, 








Lee EJ 


We issue a Five Year Policy. 


THE NORTHWESTERN OHIO 


MUTUAL AUTOMOBILE INSURANCE COMPANY 


HOLGATE, OHIO 
Investigate our proposition. 


J. L. KONZEN, President. R. W. AUSTERMILLER, Secretary. 





Reliable Agents wanted. 








P. A. COOLING CO., General Agents ° es 
OSAR R. WITTE & CO., General Agents - . - 
GARNER & MANN, General Agents 4 i 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
INDIANAPOLIS, IND. 
- . LOUIS, MO. 
- KANSAS CITY, MO. 
For Other States write the Home Office. 


DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 


An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 
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LIFE AND ACCIDENT 
SALESMEN, WRITE: 


Incorporated under the laws of the State 


Lincoln, Nebraska STOCK COMPANY 


tracts to salesmen. In fourteen states. 
CIAL. BUSINESS, PROFESSIONAL AND FARM CLASSES. 


: Aoply for Territory Contracts. 


American Old Line Insurance Company 


of Nebraska. Progressive business record for fourteen years 
The largest accident and health benefits to the 
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- ChicagoBonding & Insurance Co. 


SUCCEEDING 
Chicago Bonding © Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 








Bonds 
Fidelity 


Insurance 








Accident 
Official 
dicial TRENGTH possess 
5 Bis cial A ae Liability 
ontrac 


Automobile 
Plate Glass 
Burglary 


Depository 


Miscel- 
laneous 











Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 
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CASUALTY ACTUARIES 
IN ANNUAL SESSION 


President Craig Shows Enormous 
Expense to People of Soldiers’ 
Insurance 


OLD OFFICERS REELECTED 


Papers on a Variety of Subjects Pre- 
sented—Addresses of Previous 
Meeting Discussed 


NEW YORK, Nov. 1—With an at- 
tendance of about fifty, the Casualty 
Actuarial and Statistical Society of 
America held its annual meeting here 
yesterday and today. A business meet- 
ing was held Wednesday morning, at 
which all the present officers were re- 
elected for the coming year. They are: 
President, James D. Craig; vice-presi- 
dents, Joseph H. Woodward and Har- 
wood E. Ryan; _ secretary-treasurer, 
Claude E. Scattergood; editor, Richard 
Fondiller, and librarian, Louis I, Dub- 
lin. Vacancies in the Council created 
by the expiration of the two-year terms 
of S. Herbert Wolfe and John M. Laird 
were filled by the election of Virgil M. 
Kime, actuary of the casualty depart- 
ment of the Travelers, and Walter I. 
King, actuary of the Columbian Na- 
tional. 

The committee on examinations re- 
ported the following to have success- 
fully passed the examinations for as- 
sociate membership: B. N. Coates, as- 
sistant actuary of the California State 
Insurance Fund; L. H. Mueller, of the 
California State Industrial Board; E. T. 
Jackson, statistician of the Maryland 
Casualty; J. M. Bessey, actuary of the 
Millers Mutual Casualty of Chicago; V. 
Montgomery, actuary of the California 
State Insurance Fund, and T. P. Kear- 
ney, accountant of the Colorado State 
Insurance Fund. 


First Fellowship Candidate 


It was announced that the first suc- 
cessful candidates for fellowship by ex- 
amination were U. Hayden Brockway 
and R. J. McManus, both of the Trav- 
elers. [ 

The report of the secretary-treasurer 
showed that $1,000 of the society’s sur- 
plus funds had been invested in Liberty 
loan bonds; and a resolution was forth- 
with passed by the council that further 
surplus funds should be invested in the 
same way, as they accumulated. Editor 
Fondiller announced that bound vol- 
umes of the proceedings are now avail- 
able for members and subscribers. 


Craig on Soldiers’ Insurance 


President Craig’s annual address was of 
unusual excellence and handled the new 
war tax insurance bill without gloves. He 
predicted, from the way soldiers and sail- 
ors are taking out life insurance through 
this measure, that the bill was going to 
prove a great boon for them, but a serious 
proposition for the government. From 
published reports it would seem that the 
majority of the men are applying for the 
maximum of $10,000. In one instance 
twenty-seven applications: for $10,000 each 
had been turned in from one company 
alone. The officers and men at Camp Mills, 
N. Y., have applied for the insurance vir- 
tually without exception, and almost en- 
tirely for the maximum. Should an army 
of two million men insure for $10,000 each 
it would make an aggregate of $20,000,- 
000,000—and that is three-fourths as much 
as the total insurance now in force in the 
entire United States in all life insurance 
companies combined. The power, vested 
in one or two individuals, is apparent. 


Benefits That Are Payable 


“The contrast,” he said in part, “between 
the supervision of a state over private in- 
surance companies and the practice when 
a state enters the insurance business itself 
is not entirely new to us. The state of 
Wisconsin ignores its own insurance laws 
generally in connection with its own state 
insurance funds. In this act the safe- 
guards usually demanded of private com- 





panies have been given comparatively lit- 
tle consideration, and the whole matter 
has virtually been placed in the hands of 
two officials. Under Section 302 of the 
bill, where provision is made for total dis- 
ability, various amounts of monthly com- 
pensation are given, based upon the de- 
ncadents, after which it expressly provides 
that certain particular disablements shall 
receive a fiat compensation of $100 a 
month. There is apparently no good 
reason why certain particular disable- 
ments should receive this special con- 
sideration. If compensation is granted in 
event of total disability, it ought to be 
sufficient to provide for all forms, and it is 
very probable that the clause as it reads, 
allowing $100 per month, will largely nul- 
lify the specific benefits enumerated, be- 
cause, after provision for ‘the loss of both 
feet, both hands, or both eyes, or becom- 
ing totally blind,’ the words ‘or helpless’ 
are included as one of the conditions un- 
der which $100 a month shall be granted, 
and any strict construction of the law will 
probably hold that in any case of total 
disability the soldier was helpless.” 


Great Indorsement of Insurance 


“One fact,” continued Mr. Craig, “stands 
out prominently. The importance and the 
indispensability of insurance has been offi- 
cially recognized by the United States gov- 
ernment. The support of families and life 
insurance are considered in the same 
breath with equipment, clothing and food. 
It is not sufficient that a man be equipped 
and that he be clothed; he must also be 
insured. It is permissible to conscript his 
resources and to take him away from home 
and family, but his insurability must not 
be destroyed. Surely we can feel proud of 
our business and of its efficiency when, in 
these strenuous days of war, the govern- 
ing officials feel constrained to consider 
it just as essential as the more spectacu- 
lar necessities of arms and ammunition.” 


Various Papers Presented 


Papers were read and discussions had 
of those submitted at the last meeting. 
Dr. I. M. Rubinow read his paper on “The 
Theory and Practice of Law Differentials,” 
showing how indispensible that system has 
proved where new laws were put into oper- 
ation. G. F. Michelbacher, of the National 
Workmen’s Compensation Service Bureau, 
gave a paper on “Manufacturers’ and Con- 
tractors’ Public Liability Insurance.” 
Joseph H. Woodward, actuary of the New 
York State Industrial Commission, read 
a paper on “Premiums and Reserves of the 
Swiss Accident Insurance Institution.” 
Edwin W. Kopf, assistant statistician of 
the Metropolitan Life, had a paper on 
“Some Essentials of Sickness Statistics.” 
A paper on “Construction of Mortality 
Tables by Means of Compound Frequency 
Curves” was read by Arne Fisher of the 
Prudential. ; 

A dinner was served Wednesday night 
at which addresses were delivered by Su- 
perintendent Jesse S. Phillips of New 
York, Actuary Henry Moir of the Home 
Life, Assistant Secretary James V. Barry 
of the Metropolitan Life, Professor R. H. 
Blanchard of Columbia University, and 
R. J. McManus of the Travelers, who had 
just passed his fellowship examination and 
told how it felt. 


Chicago Travelers Club 


The Travelers Insurance Club, composed 
of agents in the Chicago branch of the 
Travelers, held a luncheon and election 
Tuesday. John A. Sutton was chosen 
president, succeeding Edward Sharpe; R. 
N. Sanders, vice-president; R. A. Miller, 
secretary, and George Fertig, treasurer. 
The retiring administration paid a 5 
percent dividend to members, as well as 
providing the lunch and a theater party. 
All members are taxed for dues, and the 
profit comes from absences at lunches. 
Major . E. Preston was present and 
sang the “Marseillaise.” Other vocal se- 
lections were provided by a quartet con- 
sisting of Major Preston, William Willis, 
George Moritz and Fred Warner. The plan 
for a home run contest on life, accident 
and liability business during the remain- 
der of the year was announced. The club 
is divided into two teams, the army and 
navy. 


T. M. E. Armstrong, general manager 
of the Ocean Accident & Guarantee, and 
William J. Gardner, United States manager 
for the company, are visiting San Fran- 
cisco this week while on a tour of the 
Pacific Coast agencies. 





DECISIONS CONFUSING 


HOLD SUNSTROKE ACCIDENT 


New York Court on Appeal Contends 
That It Must Be Considered 
Bodily Injury 


NEW YORK, Nov. 7.—Sunstroke is 
an accident in the judgment of the ap- 
pellate division of the supreme court 
of New York. A decision has just 
been rendered in the case of Gallagher 
vs. Fidelity & Casualty, on appeal, and 
the fact that there was no written opin- 
ion in this case makes the decision the 
last word on the subject. The qtestion 
is one of extreme interest to casualty 
underwriters in all parts of the country, 
and emphasizes the discrepancy now ex- 
isting between the rulings of a number 
of states on this point. The suit that 
has just been decided is under an acci- 
dent policy insuring against bodily in- 
jury from accidental means, provided 
that sunstroke, suffered through acci- 
dental means should be deemed bodily 
injury. 

The insured, after being exposed to the 
heat of the sun in the necessary conduct 
of his business, sustained “sunstroke,” 
which is defined as an inflammatory dis- 
ease of the brain brought on by exposure 


to the too intense heat of the sun’s rays, 
or to overheated air. 


Consider It An Accident 


_ The appellate division held that as the 
insured, while intending to be in the sun 
did not intend to produce a sunstroke, 
the sunstroke was an accident—which is 
an.event that takes place without one’s 
foresight or expectation and hence was 
within the policy, being produced by “ac- 
cidental means.” Accidental means is 
defined as agencies that produce effects 
that are not their natural and probable 
consequences; the requirement that sun- 
stroke be produced by accidental means 
does not require an accident to precede 
the sunstroke. 


Confusion Has Resulted 


It is to be regretted that the court of 
appeals decided this point without a writ- 
ten opinion. It will now be harder than 
ever for underwriters to know how to 
write their policies. On this question of 
sunstroke, by this latest interpretation, 
the New York courts hold with those of 
Texas and Kentucky, whereas the United 
States courts, Indiana, Georgia, Pennsyl- 
vania and the English courts hold to the 
contrary. Thus there has been lost a 
fine opportunity to clarify the situation, 
for the court of appeals might easily have 
marked out a path that would have set 
straight both insurer and insured. 


Woodsmall Takes Republic 


H. H. Woodsmall & Co. of Indianapolis, 
who had the state agency of the Guardian 
Casualty, has replaced it with the Re- 
public Casualty and is transferring the 
business of its policyholders to the new 
company. H. Silliman, secretary and 
general manager of the Republic, was in 
Indisnapolis last week and closed the con- 
tract. 





LIMIT OF AGENCIES 
SURETY ASSOCIATION MEETS 


Chicago Body Will Assist in Y. M. C. A. 
Campaign—Various Problems 
Discussed Informally 


Several important problems were dis- 
cussed at the luncheon of the Surety 
Underwriters Association of Chicago, 
held this week. A committee was ap- 
pointed to invite Eldredge, Manning & 
Cleary, recently appointed general 
agents of the Landon & Lancashire 
Indemnity to become members of the 
association. 

The chief business of the meeting was 
the organization of the surety offices in 
Chicago for the purpose of assisting in 
raising $3,000,000 in Chicago for Y. M. 
C. A. army work. Charles E. Bennett 
and M. L. Jenks presented the subject 
and called attention to the importance 
of the work. The association appropri- 
ated $100 in this cause. 

The advisability of increasing the 
number of offices to which excess com- 
missions may be paid was also dis- 
cussed. It was held that the single 
line companies are discriminated 
against, by reason of the fact that some 
of the multiple line companies have sev- 
eral casualty offices, as well as the regu- 
lar number of surety offices, and it is 
claimed that some of these casualty 
offices are being paid excess commis- 
sion. The suggestion was made that 
the Surety Association of America be 
asked to approve the present practice, 
or increase the number of approved 
offices from two to three. No definite 
action was taken in the matter. 


Making Agency Connections 


The American Bonding & Casualty of 
Sioux City has been licensed in Wisconsin 
and appointed Fish & Schulkamp at Madi- 
son as general agents. The company has 
also entered Missouri, and has made the 
— agency arrangements in that 
state: 

Watling & Yates, St. Louis, general 
agents in eastern Missouri; Ashton Insur- 
ance Agency, general agents, Kansas City, 
Mo., and Leo D. Anderson, general agent, 
St. Joseph, Mo. 


Not. Accepting Warehouse Receipts 


Collector of Internal Revenue Weiss, of 
Cleveland, stated in an interview this week 
that surety companies are refusing to ac- 
cept warehouse receipts as surety on bonds 
of liquor dealers, both wholesale and re- 
tail, for the delayed payment of the war 
tax which the government is willing to 
allow. As a result, many of them are 
rather hard pressed for existence. It is 
said they yielded to the general scare and 
stocked up heavily. Some of them mort- 
gaged their property to pay for their 
stocks, and now find themselves unable to 
discharge their taxes. 





The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 


Unless -~ can secure prompt and efficient service in the field your competitors will. 


q 
@ Throug! 


our various Branch Offices conveniently located our representatives receive 


quick returns on their orders for policies. and in claim adjustments. . 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 
Call upon or write ournearest Branch Managers located at Cleveland, Ohio, Chicago, Ill., and Pittsburg, Pa. 


The Frankfort General Insurance Co.,123 William St., New York City 
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POOOQQOQAIOQILICS WE HAVE NO ENEMY REINSURANCE TO OFFER QQQQQOQQS 


Purely Domestic Reinsurance Facilities 


IN AMERICAN COMPANIES 
AMERICAN REINSURANCE COMPANY 





Hanover Bank Building 
Nassau and Pine Streets 


NEW YORK CITY 


STRICTLY CASUALTY REINSURANCE 
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Report of Health & Accident Underwriters 
Conference Committee on War Revenue Tax 





cure any definite rulings from the 

commissioner of internal revenue 
concerning the application of the pro- 
visions of the war revenue act, as set 
forth in Title 5 to the business of insur- 
ance companies. The commissioner at 
the present time declines to make any 
such rulings, although quite willing to 
discuss the various questions involved, 
and also to express a tentative opinion 
for the guidance of companies. He re- 
ceived the representatives of this con- 
ference Nov. 2, and from that interview 
some ideas were obtained as to the 
probable attitude of his office and they 
are presented here for your information. 
At the same time it must be distinctly 
understood that the views expressed in 
this communication must not be taken 
as conclusive, for the commissioner 
clearly stated that they were not to be 
so considered. 


|’ HAS been impossible as yet to se- 


* * 


iscussion was had as to what consti- 
ss the “issue” of a policy as used in 
paragraph “C” of section 504, under which 
policies of accident and health are taxed. 
As a result of such discussion you are 
advised that the “issue” of a policy is the 
making of it effective, that is the putting 
of it in force so that a liability there- 
under, either actual or potential, is in- 

d. . 

Urn the same way discussion was had as 
to what constitutes the “renewal” of a 
policy, with the following result: A re- 
newal of a policy is the rendering of it 
effective, that is the putting of it in force, 
after a prior termination. Your attention 
is called to the effect of this construction 
of “issue” and “renewal” on the taxation 
of policies written for a continuous or 
indeterminate period. 

You will note that in paragraph C, sec- 
tion 504, a tax is levied at the rate of one 
cent on each dollar or fractional part 
thereof of the premium charged under 
each policy of insurance. You will also 
note that each policy is to be the unit for 
the occupation of the tax and not the 
installments in which the premium of 
each policy is paid. To illustrate: On a 
continuing policy which runs for three 
months and on which the premium is paid 
in installments of $1.10 each, the premium 
of that policy is $3.30 and the tax there- 
on is four cents. era 

h uestion arises as to how the tax 
is ‘aaeeine on premiums where the amount 
is indeterminate. To illustrate by an ex- 
ample actually discussed by the commis- 
sioner: A policy of compensation insur- 
ance carries a premium say of two per- 
cent on an indefinite payroll with a deposit 
premium of say $50. oie 

It seemed to be the opinion of the com- 
missioner that the tax should be paid on 
the entire premium, including the deposit 
as soon as it could be ascertained what 
its amount would be. In other words, the 
company would pay one percent upon the 
deposit premium of $50 and .then be 
obliged to pay upon further premium as 
developed by payroll report or audit; so 
that at the end the company would pay 
one cent on each dollar of premium or 
fractional part thereof of the entire pre- 
mium of the policy. From analogy it 
would seem that the same course should 
be followed in continuous monthly pre- 
mium policies. If monthly premium poli- 
cies are not continuous but are written 
for separate periods of one month and 
renewed (as defined above) each month, 
then the tax would have to cover the frac- 
tional part of a dollar on each month’s 
premium. Most monthly premium policies 
are continuous, however, being written 
for an indefinite period to continue so 
long as the insured desires, and with re- 
spect to such policies a simple method for 
the computation of the tax has been de- 
vised which avoids the necessity for keep- 
ing an individual record of each policy 
and at the same time secures the payment 
of tax on the fractional parts of the dol- 
lar of the premium on each policy taken 
as a unit. This method is presented for 
ad consideration if you desire to adopt 
t. 


* * * 


It will be readily seen that the tax on 
the fractional part of a dollar of premium 
on each policy could never amount to more 
than one cent per policy. It will also be 
readily seen that if 1 percent is computed 
upon the premium of any policy, and then 
one cent added to it, the result would be 
a little more than one cent on each dollar 
or fractional part thereof. 

To illustrate: Take a policy on which 
the premium collected through an inde- 
terminate term is $16.20. The proper tax 
upon that is seventeen cents. One per- 
cent of the collection would be 16 2-10 
cents. If, however, one cent be added to 
this the result is 172-10 cents, which is 
an overpayment of two-tenths of a cent. 
If the fractional parts of the premiums 


dollar each, the proper tax could be 
reached by taking 1 percent of the aggre- 
gate premiums .and adding one-half cent 
instead of one cent for each policy in the 
group. 
* * * 
The government, however, not being dis- 
posed to recognize averages, it is better 
to add one cent than one-half cent, al- 
though it results in an overpayment. In- 
surance records as kept at the present 
time will show without difficulty the num- 
ber of policies issued and the aggregate 
premium thereon. If in accordance with 
the foregoing suggestion tax is paid in 
the amount of 1 percent on the aggregate 
premiums plus one cent for each policy, 
the full amount of the tax will have been 
paid and a little more. The use of this 
method will avoid keeping track of each 
individual policy and computing the tax 
upon it separately. The cost of keeping 
the individual record on each policy would 
much more than offset the trifling over- 
payment. To a company issuing 20,000 
policies a year, the overpayment would 
perhaps be $100 and the saving effected 
by avoiding a change of the present sys- 
tem of records would be much more than 
that. Please bear in mind, however, that 
this method of computing tax is suggested 
merely for your information. It will be 
followed by a number of the leading com- 
panies, 
* ob * 

It is also pointed out to you that the 
tax is levied only on policies issued or 
renewed on or after Nov. 1. The pre- 
miums to be used as a basis for the com- 
putation as outlined in the preceding para- 
graph are, of course, the premiums of 
policies issued or renewed on or after 
Nov. 1. Companies will be obliged, if they 
want to use this method, to divide their 
premiums between those policies in force 
prior to Nov. 1 and continuing after that 
date and those becoming effective on or 
after that date. 

The commissioner of internal revenue 
announced that while the form for mak- 
ing reports had not been drafted, it was 
his intention to make it exceedingly short 
and simple; that he contemplated that it 
would not require the companies to do 
anything more than to insert two amounts, 
one the premiums charged under policies 
issued or renewed on or after Nov. 1 and 
the other the tax thereon; and that each 
company would be expected to keep such 
records as would substantiate its figures 
as those reported. 

Attention is again called to the fact 
that this statement does not purport to 
give any exact rulings by the commis- 
sioner of internal revenue and that it must 
be realized that final rulings when made 
by him may depart quite markedly from 
what is here stated. The above, however, 
is the best that can be stated at the 
present time. 


Effect of Higher 


Values Is Seen 




















The Chicago Board of Underwriters 
which has charge of fire insurance rates 
in that city has appropriated $20,000 for 
advertising in the daily papers calling 
the assured’s attention to the fact that 
values have increased greatly within 
the last year or so. Policyholders are 
cautioned to. take into effect this in- 
crease and add to their insurance. 
Many losses when adjusted have 
brought out the fact that the risks were 
under insured. 

While some agents and brokers have 
been on the alert and urged their clients 
to take out more insurance, others have 
not done so. In fact the public is not 
cognizant of the effect that a loss now 
would have on insured property. 

An opportunity is presented at this 
time for those soliciting burglary in- 
surance to use the same arguments. 
Values have increased greatly. A loss 
means more in consequence for the 
property owner finds he is wunderin- 
sured. 

Where probably $500 or $1,000 or 
such amount might have covered the 
loss that an assured would suffer if 
burglars got in his premises, it is likely 
that values of these articles have in- 
creased at least 25 percent. That is a 
very conservative estimate. It would 
seem that now is the time to make an 
inventory of all burglary policyholders 
to call attention to the fact that their 
property is not sufficiently covered and 
advise taking out more insurance. It 


BUSINESS SATISFACTORY 


REPORTS INCREASED ACTIVITY 


Unverzagt of the Maryland Casualty 
on Return From Southern Trip 
Sees Gains 





BALTIMORE, Oct. 3.—William J. 
Unverzagt, head of the agency de- 
partment of the Maryland Casualty, 
has returned from an extended busi- 
ness trip through southern territory. 
During the trip he visited a number 
of company agencies. 

Mr. Unverzagt brought back reports 
of increasing activity in all lines writ- 
ten by the Maryland Casualty. Some, 
he explained, show greater increases 
than others, but the total business of 
the company is highly satisfactory and 
showing gains over pervious years. 
Mr. Unverzagt announced the ap- 
pointment of Charles A. Jenkins as 
general agent at Winston Salem. He 
was formerly a subagent. The dual 
agency of the company at Memphis, 
Tenn., has been abolished and Benja- 
min R. Henderson made sole agent for 
the western Tennessee territory. 


Appoint Washington State Agency 


Lamping & Co., a prominent Seattle 
agency, is appointed general agent for the 
Standard Accident in Washington. The 
company has heretofore written only acci- 
dent and health lines in the state, but will 
now write automobile and general liability 
lines also. 


Compromise for $10,000 


Under compromise, the widow of Martin 
A. Quinn, a prominent attorney of Lafay- 
ette, Ind., will receive $10,000 from four 
accident companies. Quinn lost his life 
in the local railroad yards June 17, 1916. 
He carried $25,000 of accident insurance, 
distributed among four companies: Aetna, 
$7,500; Employers Liability, $7,500; 
American Bankers, $5,000, and Preferred 
Accident, $5,000. The companies resisted 
payment, claiming = suicide. Suit was 
brought, but the case has been compro- 
mised, as stated, for $10,000. 


Aetna Life Agents Meet 


HARRISBURG, PA., Nov. 7—Practically 
every agent of the Aetna Life of this 
district was here this week attending the 
first annual convention. F. Barber, 
chief underwriter at Hartford, spoke on 
“New Rates of Compensation Insurance 
and Reasons for the Same.” “Loyalty of 
the Local Agent to the General Agent” 
was the subject of John Paul Jones, local 
agent at Harrisburg. 

Gordon Scott, assistant manager at 
Philadelphia, spoke on “Where to Find 
Fidelity and Surety Bond Business,” and 
George Gossip, agency assistant at Hart- 
ford, spoke on “What It Means to Be 
Aetna-ized.” “Promises vs. Perform- 
ances” was the subject of Joseph W. Es- 
sick, of Essick & Barr, general agents 
at Reading, and “The Value of Writing 
Miscellaneous Liability Lines” was treated 
by Jere H. Barr, of the same firm. “The 
Aetna Publicity Service’ was the subject 
of William S. Essick, general agent of 
Harrisburg. The convention will be held 
next year at Reading, Pa. 





1917 





OUR 


BUSINESS MEN’S PENSION 
POLICY PAYS: 


ee a sos] Quarterly 


ath “ | ness Benefits| Premium 
$5,000.00, $100.00 | $9.00 


Covers se accident and sickness so long as 
totally disabled. Sold in Classes AA-A-B. 
The Best Seller in America. 














Agency Openings in Seventeen States 


THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE COMPANY 


CHATTANOOGA, TENN. 
LIFE, ACCIDENT, HEALTH INSURANCE 























IS YOUR CAR INSURED 





THE 
AMERICAN UARANTY (OMPANY 
SSURES REATEST WOnFIDENCE 
Home Office 


COLUMBUS, OHIO 


Ohio’s Only Conmaley and 
Surety Company 


Write for Agency 














MERICAN LIABILITY 
COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG. CINCINNATI, O. 














| INDIANA, OHIO 
PENNSYLVANI 
KENTUCKY 


$100.000.00 INSURANCE DEPT. DEPOSIT 











Capital Paid in 








is a good trail to follow. 





American Bonding & Casualty Company 






BONDS |INSURANCE 


SIOUX CITY, IOWA 
We are entering other States and open to propositions 
from Agents desiring connection for Bonding and the 
miscellaneous Casualty lines, particularly Automobile. 
Write A. G. OGLE, 2nd Vice-President and Gen’! Manager 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS ~SURPLUS 
January !, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
January 1, 1917......... 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 














Assets $1,116,968 ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


Surplus $514,026 


W. H. MILLER, President 








EDGAR J. HAYNES, Pres. THOMAS L. FARQUHAR, Sec'y. JAMES G. MACONACHY, Agency Supt _ 


NEWARK FIRE 


INSURANCE COMPANY 
NEWARK, N. J. 


Assets - - - - = = = = = 


$2,270,250.98 
Capital a le Me a Liat Ne ich eg 500,000.00 
Surplus to Policyholders - - - - - = 906,788.03 


WESTERN STATE AGENTS 


W. E. COLLINS, Michigan and Ohio Union Trust Building, Detroit 
W. J. WENDT, Illinois. Indiana at Wisconsin, 2021 Insurance Exchange, 
icago 





Responsible Agencies 
Solicited 














PITTSBURG UNDERWRITERS 


GEO. R. DAVI M Cc Ith Bldg., Pittsburg, Pa. 
ES, Manager a “BY ‘ommonwea) Z-> sburg, Pa. 


Allemannia Fire Insurance Humboldt Fire Insurance Co. 
National-Ben Franklin —_ Teutonia Fire Insurance Co. 
Combined Capital, $1, 100, 000 ‘dots "81 BIB 146 Surplus to Policyholders, $3,572,680 


H. Westmeyer, Toledo, Ohio. Special ent for Indiana and Ohio 
Agents for Illinois 


Loeb Chicago, Ill Ti, 
New Agents Solicited. Fa Peng Madison, Wis., General Agents for Wisconsin 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


pm fC VP Rit ft 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - es 
SURPLUS TO POLICYHOLDERS - - 2 


$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 





A Reliable, Progressive Agency Company Representatives solicited 














Herbert Buxton General Insurance 
92 William St., New York 


Excess Insurance placed in all parts o. the United 
States and Canada 








PROFIT SHARING POSITION 


My intimate relation with Accident Companies gives me knowledge of openings for strong 
agency men. One such exists to operate accident department for a casualty company in ten 


states. If interested write me at length. 
11 South La Salle St., Chicago. 


RE-INSURANCE, EXCESS RE-INSURANCE, 
DEE A. STOKER, CATASTROPHE HAZARDS 











GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 


Che Columbian Jnsurance Co. 
430 N. Pennsylvania St., Indianapolis, Ind. 
Assets . - $421,944.00 
Surplus to Pitighdlders 325,530.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 














ORIEN T |The CONCORDIA FIRE 


INSURANCE COMPANY 
INSURANCE OF MILWAUKEE, WIS, 
COMPANY et 


Cash Capital - ~- 
OF HARTFORD, CONN. ete € e E 


Reserve for all other Liabilities 111,534.54 


$ 600,000.00 
1,312,818.13 














A.G. McILWAINE, Jr. - - President |SurplustoPolicyholders 1,015,168.55 
HARTFORD, CONN. Total Assets - - = 2,587,558.08 
CHARLES E. DOX, Manager 
WESTERN DEPARTMENT Writing 
39 S. La Salle St., Chicago, III. | Fire Tornado 
SAM B. STOY Manager at ; > 
: SAN FRANCISCO Rents Use and Occupancy | 





Detroit National Fire Pnsurance Co. 
PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 


Michigan, Rhode Island, ge Illinois, Colorado and California. 
MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















Merchants National 
Five Insurance Co, 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


fs one 


Kei Fe 


is Sf : 














IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, NOVEMBER 8, 1917 se 





ADDRESSES FEATURE 
OF THE CONVENTION 





Annual Meeting of the Life Presi- 
dents Association Will Be of 
Keen Interest 





NOTABLE PAPERS LISTED 





Some of the Company Officers Will 
Be Speakers—Investment Talks 
Are Scheduled 





NEW YORK, Nov. 7.—While the 
program for the eleventh annual con- 
vention of the Association of Life In- 
surance Presidents, to be held at the 
Hotel Astor, here, Dec. 6-7, is still in 
course of preparation, it is now possi- 
ble to announce some of the speakers 
and their topics. 

William A. Hutcheson, second vice- 
president and actuary of the Mutual 
Life, will present an address on “Life 
Insurance and the War.” 

“Governmental War Insurance and 
War Taxation” will be the title of an 
address by President George E. Ide of 
the Home Life. Mr. Ide is chairman 
of the committee of insurance men ap- 
pointed last July by Secretary of the 
Treasury McAdoo in connection with 
the government’s plan for insurance for 
soldiers and sailors. 

Rosenfeld to Speak 


Henry L. Rosenfeld, fourth vice- 
president of the Equitable Life of New 
York, will speak on “Agency and Allied 
Problems After the War.” Mr. Rosen- 
feld was in Europe at the outbreak of 
hostilities in 1914 and also spent con- 

(CONTINUED ON PAGE 11) 


PEORIA: LIF 
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We are continually making opportunities for our 
men in the development of new territory—It is our 
Plan to develop gradually and compactly, and not to 
spread out spasmodically. In the development of our 
territory we give our own men the advantage of the 
opportunities created, thereby treating them fairly 
and at the same time strengthening our agency organi- 
zation. Co-operation for greater efficiency is our 
watchword. One big happy family of successful 
agents—Each one doing a generous day’s work. 


Contracts are made direct with the Company 
whereby you can build for a lifetime. Build and co- 
operate as one of a big successful family. 


GOOD CONTRACTS TO LIVE, CLEAN AGENTS 


COMPANY 


















Nacents SUCCEED 


A FARM MORTGAGE BEHIND EVERY POLICY 
INSURANCE 


ILLINOIS 














Chicago Agent 
Wanted 


The Michigan Mutual Life 
Insurance Company is seeking 
a hustling agent in Chicago who 
can produce business and get 
results. A man with indus- 
trious habits who can bring in 
the bacon can secure a good 
contract. 

The company will establish 
general agencies out in Illinois. 
The Michigan Mutual has the 
goods to sell. 


Address 


J. J. MONNEY 


Superintendent of Agents 


Michigan Mutual Life Insurance 
Company, Detroit, Mich. 











Make Your Road an Oiled Road! 


It may be up-hill—but make the going easy, so you 
can take it on high. 





How many calls do you propose to make today? 

Are you working on any SYSTEM—calling on your pros- 
pect at just the time when he is most likely to be ready to 
take insurance—preparing the way with literature? 

Are you working up your cases in advance? 


When you call, do you know your prospect’s: age, his 
family and needs for insurance, his financial condition? 


With very little trouble you can have a system which 
will take care of details for you—which will make every 
ounce of work count—which wil] give you the informa- 
tion about each prospect just when you need it—which 
will tell you when to call on him to get the best results— 
which will make all the information you get pay you 
dividends. 


We have worked it out for you—write us for details. 


THE NATIONAL UNDERWRITER 


INSURANCE PUBLISHERS 
Chicago 





Cincinnati New York 








SUPERVISORS’ HEARING 
ON GROUP INSURANCE 


Company Men and Commissioners 
Express Views at New York 
Meeting 





CLEARY POINTS TO DANGER 





Wisconsin Official Shows How Stock 
Companies Could Eliminate 
Mutuals From Field 





NEW YORK, Nov. 1—Group life in- 
surance was given a full day’s hearing 
today by a special committee of the 
National Convention of Insurance Com- 
missioners sitting at the Hotel Astor in 
conjunction with a committee of life 
insurance company actuaries, with a 
dozen or more company representatives 
in the small audience that followed the 
course of the interrogations and replies 
with great interest. The commission- 
ers’ committee was authorized at the 
August meeting of the convention, and 
consisted of Phillips, New York, chair- 
man; Hardison, Massachusetts; Mans- 
field, Connecticut; Cleary, Wisconsin; 
Sanborn, Minnesota, and Mrs. D. M. 
Rolph, deputy commissioner and ac- 


tuary of the Colorado department. 
They were all present. ; 


Company Men Present 


The committee of actuaries was com- 
posed of W. J. Graham of the Equit- 
able, E. E. Cammack of the Aetna, 
James M. Craig of the Metropolitan, 
E. B. Morris of the Travelers, and F. 


(CONTINUED ON PAGE 9) 


‘The Forest 
City Life” 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 








Address the Home Office 


Rockford _Illinois 








LIFE INSURANCE SECTION 


























2 LIFE 


THE NATIONAL UNDERWRITER 








November 8, 1917 








Cc. H. ELLIS 


President 


grade men. 





Total Resources 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


PAN-AMERICAN LIFE INSURANCE 
COMPAN 


Insurance in Force (over) $40,000,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


E. G. SIMMONS, 


NEW ORLEANS 
Vice-Pres. and Gen. Mgr. 


LOUISIANA 
5,250,000.00 


(over) 


Whitney Central Bank Building, New Orleans, Louisiana 








ADDED TAX BURDEN 
IS A BIG PROBLEM 





If War Continues for Some Years 
There Will Have to Be 
Readjustment 





DEMANDS QUITE HEAVY 





Life Agents Find Their Income Has 
Not Increased With Higher 
Cost of Living 





The war tax of 8 cents per $100 of 
new life insurance in force, while seem- 
ingly on a single policy does not amount 
to so much, yet in the aggregate this, 
added to other government tax burdens 
and war expenses that companies will 
have to stand, will amount to a large 
sum in the gross sum. This burden will 
especially be felt on the younger and 
smaller companies that are able under 
normal times to move along and make 
a reasonable profit, but which in de- 
veloping and seasoning their plants need 
a good working margin. 

Most of the companies, however, will 
pay this tax, although some intend to 
pass it on. Probably most of the com- 
panies for time beifig feel that it is 
wiser to pay it until they can see a 
way out. Some life officials declare that 
premiums will have to be increased to 
meet the extra expenses and to give 
the agents more income. 


Mutuals Have an Advantage 


The mutual companies have the ad- 
vantage for the time being in the tax 
matter because of their larger premiums 
and the fact that dividends can be de- 
creased, if necessary, proportionately. 
Should the nonparticipating companies 
have to increase their rates, the margin 
between the mutual and stock rates will 
not be so great, and this will militate 
against the nonparticipating companies 
in competition until dividends go down. 
Perhaps most of the mutual companies 
can continue on their same dividend 
scale for at least two years. If the war, 
however, begins to weigh more heavily 
on the companies, both as regard to ex- 
pense, mortality and sacrifice in inter- 
est earnings, because of the purchase 
of Liberty bonds, it is only a question 
when dividends will have to be reduced. 
Companies cannot afford to continue 
on a small surplus, especially in these 
times, when the future is uncertain and 
they must husband their resources. 


Life Agents Income 


Life insurance agents find that the 
high cost of living is hitting them as 


.well as every one else, and it is impos- 


new business sufficiently to maintain the 
same equilibrium as before the war. In 
other words, while a life man may, by 
producing more new business, get more 
income, yet his expenses have increased 
much more rapidly than his capacity for 
increasing his business. Some of the 
companies feel that it will only be a 
question of time when agents will have 
to have more money in the way of com- 
mission. Some of the life men already 
are endeavoring to bolster up their in- 
come by writing fire and casualty in- 
surance. 
Problem Is a Vexing One 

The problem these days-before the 
smaller and younger companies is a 
perplexing one and needs to have the 
best thought of the officers. No com- 
pany wants to take any course that will 
get it into deep water. The general 
feeling is that the wisest course is to 
pursue a conservative policy and not in- 
volve a company in a plan that will 
mean a severe strain. Those compa- 
nies, therefore, that will pay the 8 cents 
tax hope that some relief may come 
from the next Congress. They may find 
it necessary to increase their rates in 
order to meet the greater obligations. 
The purchase of Liberty bonds means 
quite a sacrifice in interest earnings, es- 
pecially for the smaller companies, 
where they nvrake a practice of in- 
vesting in farm mortgages or other se- 
curities, paying a good rate of interest. 
The operating expenses of all compa- 
nies have increased materially. 








Reinstatement of 
Policies 











At the recent meeting of the Actu- 
arial Society Ray D. Murphy, assistant 
actuary of the Equitable Life of New 
York, read a paper on “Reinstatement 
of Policies.” He discussed the stand- 
ard of vitality to be adopted in rein- 
statement, considering it from the 
viewpoint of mutual companies. He pro- 
ceeded on the assumption that risks to 
be eligible for reinstatement should 
show a vitality equal to that expected 
to be shown by lives insured in the same 
year of issue, at the same age, and on 
the same plan of insurance. On this 
assumption, he proposed the adoption 
of a system of “rating.” The purpose 
of such a system is to determine how 
much impaired lives may be and still 
be acceptable without the resultant 
mortality being greater, on the average, 
than that of the members of the same 
group, who have continued their poli- 
cies in force, as shown by a standard 


sible im many cases‘to increase their. 





mortality table applicable to such group. | 


ence to various plans of insurance and 


sideration. The case of policies running 
under extended term insurance was ably 
and exhaustively treated. 

















agents, m 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports on insurance applicants 
i and appli for mortgage 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
Central Office 


loans, also death claim reports and claim investigations 


INDIANAPOLIS, IND. 








The problem was treated both in refer- | 


particular cases requiring special con- | 





44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 











A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 





























EQUITABLE. 
ADVANTAGES 


The holder of an Equitable agency con- 
tract benefits not only by the impregnable 
strength and prestige of the Society, but also 
through being able to offer a variety of polli- 
cies that meet with precision the requirements 
of the insuring public. 

Profitable openings at various points for 
men of character and ability with or without 
experience in life insurance. 


Address: 


WILLIAM E. TAYLOR 
Superintendent of Agencies 


THE EQUITABLE 


Life Assurance Society 
of the U.S. 


120 BROADWAY : NEW YORK 
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Established 














Fifty years 


saving to the insured. 


Resources. 


Jesse R. Clark, President 


of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 


The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
funds. It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country’s Agricultural 


The manifold service of the past half century may __{] 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 


Cincinnati 











TO HAVE EXAMINATION 





WILL PROBE ROYAL ARCANUM 





Insurance Departments of Massachu- 
setts, Connecticut and New York 
Will Look Into Fraternal 





BOSTON, MASS., Nov. 3—The in- 
surance departments of Massachusetts, 
Connecticut and New York have begun 
a voluntary investigation of the affairs 
of the Royal Arcanum for the purpose 
of obtaining the exact condition of this 
fraternal for the benefit of those who 
have been disturbed by the recent at- 
tempts to secure a receivership for the 
society. : 

A petition for a receiver was asked in 
the circuit court last June and without 
the otncers being heard, according to 
the custom of this court, a receiver was 
appointed. Later, by order otf the court, 
it is understood, the receiver was prac- 
tically withdrawn and the society al- 
lowed to continue its business as before. 
The case was taken to the United States 
circuit court of appeals and the receiv- 
ership dismissed tor want of jurisdic- 
tion. 

Counsel for the petitioners have now 
asked permission to amend their peti- 
tion by substituting names of petition- 
ers not resident and three judges of the 
circuit court are considering the re- 
quest. 

The Massachusetts department states 
that while the laws of the common- 
wealth do not demand an examination 
of fraternals it allows permission for 
such examination and in view of the 
situation and for the welfare of the 
members of the organization it has 
joined with the departments of the two 
other states to go over the affairs of the 
society. Every effort will be made to 
have the findings ready for the public 
before Jan. 1. The Royal Arcanum 
now has some 155,000 members. 


INDEX TO LIFE SECTION 








Will examine Royal Arcanum.......... 3 
Powell’s agency convention............ 3 
Companies to advance rates... 3 
Southland Life men meet............44- 3 
Inheritance tax schedule...........+..4. 3 
War taxes heavy burden.............. 2 
Life presidents’ program...........+++- 1 
Group insurance hearing..........-+-++. 1 
News about life policies............... 8 
Taxes and rates analyzed.............. 5 
News about companies.............-++- 7 
Association activities............+--00. 7 
ES ES Pare eee cores ere 10 
Personal glimpsesS......-...++eeeeeeees 10 
With industrial men............--200+- 6 
Life agency changes..........-.+0ee00: 4 


Change of beneficiary decision......... 12 








HOLD AGENCY MEETING 


POWELL’S MEN IN_ SESSION 





Several Officials of the Equitable Life 
of New York Gather at 
Cincinnati 





The 75 agents in the Cincinnati- 
Louisville general agency of the Equi- 
table Life of New York under Manager 
Henry J. Powell met at Cincinnati last 
week for their semi-annual gathering. 
George T. Wilson, second vice-presi- 
dent; Dr. Welch, medical director; Wm. 
J. Graham, superintendent of the group 
department; Dr. G. B. Van Arsdale, in- 
structor of agencies, and Manager E. A. 
Woods of Pittsburgh delivered ad- 
dresses. The meeting this year was dif- 
ferent from others in that it consisted 
principally in listening to these ad- 
dresses. Mr. Wilson and Dr. Welch 
gave splendid talks on patriotism and 
general questions. Dr. Van Arsdale 
gave a selling talk on “The Income 
Bond.” Mr: Woods gave a rattling 
good general salesmanship talk as did 
also Mr. Graham of the group depart- 
ment. The Cincinnati-Louisville agency 
of the Equitable produces between four 
and five million dollars a year in south- 
ern Ohio, southern Indiana and Ken- 


NECESSITY FOR ADVANCE 


CONVENTION COMPANIES VIEW 





Policies of Life Insurance Have Been 
Reduced, but Taxes Have Greatly 
Increased 





The International Life says that it 
will pay the 8 cents per $100 war tax 
for the time being until Dec. 1. It says 
that it cannot commit itself after that 
time. It says that one company has 
already made a flat increase of $1.50 
per thousand of insurance and another 
a flat increase of $1 per thousand, allow- 
ing its agent no part of the extra as a 
commission. 

The International Life calls attention 
to the fact that the companies have 
been liberalizing policy contracts, bend- 
ing every effort to cheapen the cost of 
insurance, but taxes seemingly have in- 
creased. The International says that of 
69 companies recently canvassed by the 
secretary of the American Life Conven- 
tion, 27 properly responded with a pro- 
gram for increased rates. Some of 
them had already increased and others 
were undecided as to their course, buf 
all recognized the necessity for a new 
measure. 


The Manhattan Life has been licensed 





tucky. 


in Arkansas. 











FEDERAL INHERITANCE TAX | 











HE federal inheritance taxes go 
[sii higher under the provisions of 

the new war tax bill. The Mutual 
Life has worked out a schedule apply- 
ing on and after Oct. 3, 1917, it being a 
further amendment of the law of Sept. 
8, 1916. The Mutual says that the 
method of computing the net estate and 
the exemptions is allowed to remain 
the same as in the original act and its 
first amendment, except that the spe- 
cific exemption is now $25,000 instead 


Rate of Tax 
Total Net Estate 
(After specific exemption 
of $25,000) 
2% on first $50,000 $50,000 Tax Total Tax 
4% on next 100,000 150,000 $1,000 $1,000 
6% on next 100,000 250,000 ,000 5,000 
8% on next 200,000 450,000 6,000 11,000 
10% on next 550,000 1,000,000 16,000 27,000 
12% on next 1,000,000 2,000,000 55,000 82,000 
14% on next 1,000,000 3,000,000 120,000 202,000 
16% on next 1,000,000 4,000,000 140,000 342,000 
18% on next 1,000,000 5,000,000 160,000 502,000 
20% on next 3,000,000 8,000,000 180,000 682,000 
22% on next 2,000,000 10,000,000 600,000 1,282,000 
25% on any excess over $10,000,000. 440,000 1,722,000 


of $50,000, as under the old law. The 
company further says that this will 
make a vast number of medium sized 
estates, subject to the tax, which here- 
tofore have been exempt. This will 
greatly broaden the field of life men 
who have seen in the federal and state 
inheritance tax laws a timely argument 
for life insurance and who have been 
using it to good advantage in soliciting 
people of means. The Mutual gives a 
table showing the federal inheritance 
tax as amended, as follows: 





SOUTHLAND LIFE MUSTER 


EIGHTH ANNUAL ROUND-UP 





Field Men Gather at the Home Office 
to Discuss Business Getting 
Methods 





The eighth annual round-up of South- 
land Life agents was held at Dallas, 
Tex. Thirty-six field men were in at- 
tendance, besides three of the com- 
pany’s directors and other guests. 

Twelve men were elected to member- 
ship in the Southland Guards, a special 
inner organization composed of banner 
agents—whose number is now thirty. 
The company’s prize winning agent had 
a record of $503,240 of written and ac- 
cepted business from Jan. 1 to Oct. 24, 
1917. The company’s total business for 
the same period of time was $8,370,738, 
of which $4,649,020 was written by the 
thirty members (old and new) of the 
Southland Guards. 

During the three sessions, Friday 
morning and afternoon and Saturday 
morning, every phase of life insurance 
as applied to field work, was discussed. 
C. C. North, of Cleveland, Ohio, gave 
several interesting and helpful talks 
concerning the “North Method of Life 
Insurance Salesmanship.” 

At Saturday’s session, $20,000 was 
subscribed to the second Liberty loan, 
supplementing the company’s previous 
subscription of $40,000, and its $100,000 
subscription to the first Liberty loan. 

Luncheon was served to all guests 
Friday and Saturday. Friday night all 
were invited to the Majestic Theater, 
and to the Dallas Fair on Saturday 
afternoon as guests of the Southland. 


War Risk Bill Explained 


Details of the war risk act, as it ap- 
plies to soldiers of the National army, 
were explained to every commissioned 
officer at Camp Zachary Taylor, Louis- 
ville, by Maj. Walter Krueger, assist- 
ant division chief of staff. Emphasis 
was placed on the fact that every man 
in the military service could now get 
insurance from the government. No 
effort was made to urge that the protec- 
tion be taken, although information is 
that the men are showing an eagerness 
to have it. 


Henry E. Biggs, former district mana- 
ger at Dayton, Ohio, for the Mutual Life 
of New York, has joined the Richmond, 
Va., agency of that company as a special 





representative. 
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W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 








LIFE AGENCY CHANGES 





TAKES UP WORK IN THE FIELD 





John M. Boggs, Leaves Position in 
Home Office of National, U. S. A., 
for General Agency 





John M. Boggs, formerly manager of 
the commercial accident department of 
the National Life, U. S. A., at the home 
office in Chicago is leaving office work 
and has been appointed a general agent 
of the company in Chicago. Mr. Boggs 
was formerly secretary of the Pitts- 
burgh Casualty. He believes that more 
can be accomplished out on the firing 
line and intends to give it a real trial. 


WECKLER GOES TO DETROIT 








Northwestern Mutual Man in Chicago 
Becomes General Agent of the 
Connecticut Mutual 





Adam J. Weckler of Chicago, con- 
nected with the Northwestern Mutual 
Life agency in that city for the last 
fourteen years, has been appointed gen- 
eral agent of the Connecticut Mutual 
Life at Detroit. Mr. Weckler, during 
his connection with the Northwestern, 
has personally paid for $3,500,000 of in- 
surance on over 900 lives. His business 
is strictly personal and last year he re- 
ported $400,000 on 69 lives, with pre- 
miums amounting to $14,000. During 
the first ten months of this year, his 
paid for business was $450,000 with pre- 
miums of $15,000. Mr. Weckler is a 
very enthusiastic life insurance man 
and enjoys the business. He is indus- 
trious, and has kept many interesting 
records of his work. Based on actual 
interviews, he reports the following 
value of each for the last few years on 
first year’s commissions: 


PE aes eas wee bse! das ieee 
SR nina coats s bi pak wh apie sb2a9 0, 0.8 60 $1.32 
Se ci tw oles a ab Ameeis wees 6.0 aes 1.59 
RSI Re a ae AC ery 2.10 
MEE, Wi SUSE ao css dia awiete vine hae beweD 2.27 
MEE Tak ca whines 6 hi Naveed Malet s a eee 2.38 
Ec 1b wis ate: poate pies 6.40 2S SR RIoe SS SAAD 3.18 
ERE RE ee ee epee eee pee 2.22 
SE Pos dann ce Pb ates GaSe pen enean 5.41 


Wilhelm Is State: Agent 


The Northwestern National Life, 
which recently entered Ohio, has ap- 
pointed C. E. Wilhelm state agent, 
with headquarters at Zanésville. Mr. 
Wilhelm, who is a brother of the com- 
pany’s state agent in Nebraska, was un- 
til recently Ohio state agent for the 
Great Western Accident 


The Kansas City Life of Kansas City 
has appointed a new general agent for 
Iowa in the person of F. J. Brennan, who 
will have his headquarters at 303 Masonic 
Temple, Des Moines. 
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Big Field Among the 


| Exempted Men 








One of the companies emphasizes the 
point that agents should these days be 
sure to see all men exempted from mili- 
tary service. There are thousands of 
men within military age who volun- 
tarily enlisted or were drafted and when 





they came before the exemption boards 
were turned down for one reason or an- 
other. These men certainly make ex- 
cellent prospects. Either there has been 
some physical impairment or they have 
people dependent upon them. Natu- 
rally such men are in a favorable frame 
of mind to insure because they have 
been so close to the government de- 
mands. This company in commenting 
on the situation says: 

“It is impossible to conceive of a 
situation that would thrust upon them 
with greater force the value of their 
lives as money-earners and protectors. 
If the government had taken them it 
would have had to provide some meas- 
ure of protection for their survivors. 
Who is to do this now? Certainly not 
the government. The _ question is 
squarely up to them. They are the 
ones upon whom the responsibility 
rests. The hazards and dangers of 
peace are ever present. A man doesn’t 
have to go to war to be taken suddenly 
away, or to have a lingering or fatal ill- 
ness, or an accident or illness that will 
totally and forever incapacitate him 
from earning a living and protecting 
those he loves. 

“The general manager of a glass com- 
pany in Newcastle, Pa., furnishes an 
example of what something far removed 
from war may.do. He was evidently a 
young man of fine ability. He had a 
family dependent on him to whom in- 
surance meant a great deal. He applied 
on Sept. 22 for $30,000. He was injured 
in an automobile wreck Sept. 25, and 
he died Sept. 27. There was no war 
element in his case. It was purely an 
accident of peace. He had not applied 
soon enough for insurance. He had 
delayed too long. His wife, mother, 
and two children must get along with- 
out this insurance. 

“His fate or a similar fate may fall 
to the lot of any one of the thousands 
exempted by the government, or to any- 
one else. When a man has stated un- 
der oath that his family is solely de- 
pendent on his exertions for a liveli- 
hood, that man has confessed to the 
world his need for life insurance. You 
ought to seek out the exempted men 
and insure them.” 


Travelers Writes New Groups 


Among group risks written by the 
Travelers in October are the Cincinnati 
Planer Company of Cincinnati with 620 
men; the Medart Patent Pulley Com- 
pany of St. Louis with 600 men; the 
Electric Controller & Manufacturing 
Company of Cleveland with 520 men; 
the Anderson Tully Company of Mem- 
phis with 350 men; the United States 
Hame Company of North Buffalo, N. 
Y., with 300 men; the Southern Iron & 
Equipment Company of Atlanta with 
300 men; the Green Fuel Economizing 
Company of Beacon, N. Y., with 340 
men; the Globe Machine & Stamp- 
ing Company of Cleveland with 253 
men; the Brooklyn Union Publishing 
Company of Brooklyn with 237 men; 
the Stewart Motor Corporation of Buf- 
falo with 145 men, and the Post Pub- 
lishing Company of Bridgeport, Conn., 
with 100 men. 


Employes of the Bankers Life of Des 
Moines celebrated their removal into the 
new quarters in the Valley National build- 
ing at Des Moines by holding a Halloween 
dancing party. Decorations were elaborate 
and the program thoroughly enjoyed. 








REAL GENERAL AGENCY 
OPENINGS 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 








OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 

















CO-OPERATION No. 6 


J FFECTIVE PLANS of 

co-operation with real 
| producers are responsible 
in a measure for these 
results: 


Our licensed represen- 
tatives paid for a larger 
volume of new premiums 
in half of 1917 than almost 
three times as many agents 
produced in the entire 
year of 1910. 


Phoenix Mutual Life Insurance Company 
of Hartford, Conn. 








JOHN M. HOLCOMBE, President 
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COMPANY OFFICIAL 
ANALYZES THE CASE 


Shows That the Nonparticipating 
Institution Must Increase Its 
Premiums or Lose Money 


EFFECT OF THE WAR TAX 
Some Action Must Be Taken to Relieve 


the Strain of the Extra 
Expense 





“I do not see how a strictly nonpar- 

ticipating company can afford to pay 
the federal taxes imposed in the new 
revenue law without increase of pre- 
miums,” said a high official of a con- 
servatively managed young company in 
the west.” He continued: 
- Our business for the year has been 
satisfactory as to volume, commission 
fate and overhead expense. We shall 
add something to our surplus from mor- 
tality savings, unless our death losses 
are exceptional for the remaining two 
months of 1917. 


We have no fault to find with con- 
ditions and prospects, though the goy- 
ernment’s war risk insurance has al- 
ready brought about some lapses and 
doubtless as the. next year goes by 
many of our policyholders in the army 
or subject to call will abandon their 
regular life insurance to take the gov- 
ernment policy. 

Our annual participating rates are 
about the average. At age 20 we col- 
lect annual premiums of $15.34. We 
pay only $3 medical fee. On a $1,000 
policy we pay a commission of $9.10. 
Our inspection costs us $1, making the 
total cost, without charging any other 
items, $14.10, leaving a balance of $1.24 
lor reserve and mortality. Taking 80 
cents off this for the policy tax re- 
duces our net for the year to 44 cents. 
Deducting our 2% percent gross pre- 
mium tax in Iowa, amounting to 38 
cents, leaves us exactly 6 cents for over- 
head, federal tax, mortality and reserve. 
Adding $1 to the premium will reduce 
our net loss on this first year premium 
and enable us to recoup from the pol- 
icyholders in subsequent premiums. 


Must Increase Premiums 


I grant that a $1,000 policy makes 
the company no money during its first 
five years and very little during its ex- 
pectancy and is to that extent an ex- 
treme case. However, our average pol- 
icy is well within $2,000 and my exam- 
ple is not unworthy of consideration. 
On a 20-pay life at same age for $1,000 
the rate is $23.33. On this premium we 
pay $3 medical and $1 inspection, so 
that the deduction is $4.40 for these 
expenses and $14 for commission, Jeav- 
ing only $4.53 for all other first year 
cost and reserve, including taxes. From 
these two examples, I think it is plain 














The Columbian National Lire 
OF BOSTON 


ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 


(West ofthe Mississippi) (East of the Mississippi) 
ilding. 77 Franklin Si 
Di uiding " ra i rw 
DARL D. MAPES, 


Superintendent of Accident Agenties 
77 Franklin St., BOSTON, MASS. 


The service of a high-grade Accident artment 
will also be offered, so that you will ae have to 
broker your Accident business to avoid violating 
your Life insurance contract. 
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that the nonparticipating company must 
increase premiums or lose money. 


Will Likely Be More Tax 


lf this 80 cent tax were temporary 
and all other federal advances in taxes 
thus far levied were likewise merely 
war taxes, the companies might be able 
to pull through and pay the policy tax. 
The outlook is, however, that taxes will 
be further increased and I shall not be 
surprised to see Congress double the 
present taxes inside of a year unless 
war shall end more suddenly than any 
of us have a right to anticipate. 

The mutual companies probably will 
not increase their premiums for the 
very good reason that they pass all 
taxes and extraordinary expenses to 
the policyholder, making him pay same 
by reducing refunds. The nonpartici- 
pating rates now prevailing are based 
upon the experience of mutual. compa- 
nies before Mr. High Cost of Living 
began his kiting career and before the 
federal government discovered the pos- 
sibilities in the way of easily collected 
revenue afforded by life insurance and 
indemnity companies. 

Life Insurance Not Increased 

Every other commodity has advanced 
in price from 10 to 1000 percent. Life in- 
surancé alone remains stable in cost. In 
fact, the average premium has been re- 
duced in the very face of the increases 
in every other form of family expense 
No policyholder who now receives $2 
per bushel for $1 wheat or $10 for $5 
shoes can justly complain. In fact, no 
difficulty will be encountered by agents 
in the field by reason of the proposed 
increase of premium rates. Most pros- 
pects will accept the increase good na- 
turedly, just as they cheerfully pay 
high prices for everything else they 
buy. 


Company Will Pay Tax 


N. J. Frey, manager of the Wiscon- 
sin Life, states that there will be no 
deduction from its dividends on ac- 
count of the war tax. He states that 
the company is paying the tax without 
any deduction. 


Merge General Agencies 


The Western Pennsylvania general 
agency of the Sun Life of Canada will 
remove from Pittsburgh to Philadelphia 
and will be consolidated with the gen- 
eral agency there under the direction 
of H. W. Dickenson. H. S. Potter, who 
has been general agent in Pittsburgh 


-for the past two years, has been trans- 


ferred to the Saskatchewan agency. 
George M. Hayes, who has been an 
agent at Pittsburgh, will continue to 
represent the company there. 


John Kirby, Jr., who was president for 
a decade of the National Association of 
Manufacturers, and who is now president 
of the Dayton Manufacturing Company, 
makers of brass fittings for railroad cars, 
has endorsed group insurance by taking 
from the Travelers a group contract cover- 
ing the 400 or 500 men employed by the 
company. The amount of the contract is 
approximately $250,000. 


Edgar C. Fowler returned to Chicago 
this week from Hartford, wnere he at- 
tended the funeral of his mother, Sopnie 
Cc. Fowler, who died last week at the age 
She was a woman of fine attain- 
ments. 








omni me) Soe Si 


CEDAR RAPIDS 


——————— COMPANY jf 
FOR GOOD MEN | 





| CBRobbins, Pres. CBSvaboda, Secy. If 
HOME OFFICE 
CEDAR RAPIDS. IOWA 














AMERICAN 
CENTRAL 





LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 


Established 
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HERBERT M. WOOLLEN 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 


money in OHIO for the development of OHIO industries 


i wigihed ers $ 2,220,534.72 
Sc aaa hans 21,329 ,698.00 
mE poets 358,399.47 


New Continuous Monthly Income Policies 


Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President 


We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 


























THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 


OTTAWA, ILLINOIS 








HOME OEFICE BUILDING 














HE COMPANY writes 

both participating and 
non- participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 











Over $17,500,000 of Business in Force 


H. W. Johnson, Pres. W. F. Weese, Vice-Pres. S. B. Bradford, Sec’y 
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With Industrial Men 











PROVIDENT PLAN - SUCCESS 


Patented Scheme for Handling Collec- 
tions Has Proved Its Worth in 
Metropolitan’s Work 


NEW YORK, Nov. 7—The great ac- 
counting innovation known as_ the 
Provident Plan, which the Metropolitan 
Life began to introduce in its indus- 
trial department in October of last 
year, has stood the test of twelve 
months of active use and has proven 
itself the greatest agency for the sav- 
ing of expense and manpower that has 
been devised of late years. It was in- 
vented by 8rd Vice-President Taylor of 
the Metropolitan, and is a patented sys- 
tem. 

The company began a year ago by 
establishing it in one district in New 
York and one in Chicago. It is now in 
use in nearly 250 of the company’s 500 
districts, and affects the working of 
6,000 agents located in all parts of the 
country. As rapidly as it can be in- 
stalled it will be made effective with the 
rest of the field in the industrial work. 
This system is not employed at the 
present time in either the ordinary or 
intermediate branches of the Metropoli- 
tan, though it is practicable for them 
and in all probability will be used by 
them later on. 

Heretofore, individual accounts had 
to be kept with the 12,000 men in the 
company’s employ, under the old debit 
and credit system, with no end to the 
supervision that was necessary in the 
verification of statements. Under the 
Provident Plan agents collect under a 
patented reccipt and there is no ac- 
counting to be ‘done at all. Agents 
turn in carbon receipts to the branch 
offices. Each family is known by a 
group number, and the receipt is pasted 
in the big ledger against this group, 
showing date and amount of the last 
payment. That is to say, it is auto- 
matic bookkeeping. 

It dispenses with the expense of in- 
spections in the field, saves waste of 
time, and there is no chance for a man 
to make a shortage, as he knows just 
what he has collected each day. It has 
been estimated that it saves agents a 
day a week in clerical work; in fact, 
there is almost no clerical work under 
this plan. It has cut down final ac- 
counts to a minimum, and has proved 
highly advantageous to policyholders, 
as well as agents in that it saves in- 
numerable ledger entries at the home 
office. 


ACTIVITIES OF PRUDENTIAL 


Low Arrears and Good Advance Pay- 
ments Are Establishing Records 
for Hustlers 


Appointed in February, 1917, P. P. 
Bommersbach of the Prudential is prov- 
ing to be a pillar of strength to the Au- 
burn, N. Y., district. His industrial net 
increase record is pleasant to look upon 
and his ordinary is mounting in credit- 
able degree. 

R. Conrad, agent at Canajoharie, 
Utica, N. Y., district, controls a large 
debit and recently for two consecutive 
weeks, he carried no arrears whatever. 
His advance payments are over 300 per- 
cent and naturally his net lapse rate is 
low. Mr. Conrad is a producer of merit, 
as well as an excellent caretaker of the 
debit, his ordinary net new business has 
accumulated in large amount from 
month to month. 

Assistant Superintendent W., E. Perry, 
now at Hammonton, N. J., is to be trans- 
ferred, in the same capacity, to Bridgeton, 
N. J., and Agent J. Loper of Atlantic City 
will take his place at Hammonton. A. 
Mancuso of Rahway, N. J., Elizabeth dis- 
trict, has been promoted to assistant su- 


perintendent at Elizabeth. J. B. Taylor of 
Bayonne, N. J., takes great pride in caring 


lowest possible point and the advance pay- 
ments are very favorable. 

Two members of the Harrison, N. J., 
staff were recently the recipients of the 
Old Guard certificate and badge for class | 
B, having completed ten years of faithful 
and continuous service. Their associates 
and well wishers in the home office and the 
field extend to Superintendent R. J. Robin- 
son and Agent James Peer best wishes for 
continued welfare and happiness. John A. 
Kaiser and Rudolph J. Kasta of Milwau- 
kee 2 were recently admitted to member- 
ship in class A of the Prudential Old 
Guard. LaVern E. Whaley of Beloit, Wis. 
(Madison district), is credited with an ex- 
cellent record in industrial and ordinary. 
A fine appearing account is that of Mart 
E. Gale of Baraboo, Wis., Madison district. 
He has made exceptionally good ordinary 
progress and his industrial results are 
commendable. Mr. Gale maintains his 
debit with low arrears and high advance 
payments. Henry Steimel, Jr., of Madison, 
Wis., keeps his account in first class con- 
dition. The latest report shows arrears 
down to 14 percent and advance payments 
of 307 percent. 

The following named of division E were 
recently promoted to assistant superin- 
tendencies: T. L. Allen, at Warren, Ohio; 
J. R. Chalk, at Youngstown, Ohio; J. R. 
Manor, at Homestead, Pa. 

I. B. Roebuck, an agent in the McKees- 
port Pa., district, is a close conserver of 
business, as well as a strong industrial 
producer. An excellent condition of debit 
has evidently contributed in a large meas- 
ure toward his success. J. E. Jones of 
the same district, is an ordinary writer of 
no mean ability, and C. W. Marmie and J. 
P. Denning, recent appointees in the agency 
ranks, are making industrial records 
worthy of veterans in the service. 

F. R. Davidson leads the agency corps 
of the Erie, Pa., district, both in industrial 
and ordinary. W. C. McCain of the War- 
ren assistancy, Oil City, Pa., district, is the 
industrial pacemaker of division E, with 
B. T. McConnell of the Johnstown, Pa., 
district, running a close second, 


REPORT ON FEDERAL SAVINGS 


Indiana Department Tells Result of Its 
Recent Examination of the Indian- 
apolis Company 


The Federal Savings & Insurance 
Company of Indianapolis and the Fed- 
eral Underwriters, which has the gen- 
eral agency contract for it, has been ex- 
amined by the Indiana department as of 


Aug. 17. The company shows admitted 
assets of $13,113.36 and liabilities ot 
$2,479.78. The statement of the assets 


and liabilities of the Federal Under- 
writers, which, it is understood, is or- 
ganized with a capital of $100,000, 
shows assets of $80,804.86 and $74,- 
420.57 in liabilities. The Federal Sav- 
ings is the reorganization of the old 
Ideal Benefit Association of New AI- 
bany, Ind., which has one of the old 
Indiana charters. The examination 
covers the period from May 1, 1916, to 
Aug. 17, 1917, and was conducted by 
Frank J. Haight, consulting actuary. 
On May 1 the Federal Underwriters 
secured the exclusive general agency 
of the company and during the period 
covered by the examination was under 
a contract by which it paid practically 
all of the expense of the company. This 
contract was very broad in its terms, 
and during the course of examination 
a new contract was entered into. This 
provides for the sole and exclusive 
right to handle all the business of writ- 
ing insurance for the company and for 
commissions as follows: 


On business heretofore written and in 
force. 35 percent continuous renewal com- 
mission is paid. On all new business, 100 
percent of the policy for each fee, 100 per- 
cent of the first four monthly premiums 
and 35 percent continuous renewal com- 
missions are paid, except on weekly busi- 
ness on which the Federal Underwriters 
is to receive 100 percent of the first four 
weekly premiums, 50 percent of the suc- 
ceeding 22 weekly premiums and 35 per- 
cent continuous renewal commissions 
thereafter. The Federal Underwriters 
agreed to pay all its own expenses as gen- 
eral agent, the company paying its own 
administrative expenses, rent, special liti- 
gation expenses and the disposal of claims, 
legal expenses, maintenance of branch 
offices, advertising and such similar ex- 
penses, the Federal Underwriters paying 
ali expenses incidental to the procurement 
of new business collection of premiums, 
settlement: of claims, and such expenses 
generally assumed by general agents. The 
policy issued by the company contains the 
contingent distribution clause, which pro- 
vides that 10 percent of the premiums 
shail be set aside in a fund, to be dis- 
tributed among those policyholders who, 
through any five-year period, carry their 
policies without default in the payment 





for his agency debit. His arrears are at the 














to Reserve. 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City | 





Proof of Public Confidence 

This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business 


701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
$220,509.26 per day in Increase of Assets. 





During 1916 




















THE MINNESOT 
SAINT PAUL . 


MANAGER WANTED 


FOR 


EASTERN NEBRASKA 


Good Commissions 
Splendid Renewals 
Liberal Cash Allowance 


A MUTUAL LIFE INSURANCE CO. 


MINNESOTA 














The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


{ Now organizing with $500,000 Capital to write Life and Accident Insurance. 
q Efficient High Grade Salesmen wanted to Place Stock. 
and Terms to pushers. 
: Address all inquiries to the company 


Hartman Building 


4 Good territory 


Columbus, Ohio 














An Unusual Opportunity. Superintendency of an important field in the 
West is open with an old established Western life insurance company, noted for 
its strength, conservative management and unequaled dividends to policy holders. 
The salary which will be paid to an efficient man of integrity and proven ability 
will be attractive. Communications confidential. Address 9-V, care The 
National Underwriter. 
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issued to first class risks. 
man by applying to 


INCORPORATED UNDER 


THE COMPULSORY DEPOSIT § 
LAWS OF THE STATF 
OF INDIANA 


South 


The traditional western push has made the 


Conservative Life Insurance Company 


America 


(Ordinary and Monthly Premium) 
famous from coast to coast 


xperts to be one of the best managed 


companies in the United States. 
Backed financially by some of Indiana’s foremost men of finance 


mts are overflowing with properity. 


Highest forms of Actuary, Perfect, Ordinary and Monthly Pre- 
miums and Monthly Premiums and Monthly Income policies 


Become a Safety First conservative 


A. S. BURKART, Vice-Pres. and General Manager 


Bend, Indiana 

















of premiums and do not draw a .claim for 





33 years’ continuous and successful career. 
GEN. GEO. M. MOULTON, President 


Wanted in Illinois, Indiana and Pennsylvania 
100 Industrial Agents 


5 Superintendents 


20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 


and to sell the best thing going. 


Address Industrial Department 2 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 


Now known 


J. L. MITCHELL, G 


and called “THE OLD RELIABLE” 
1 Agency M. 
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any disability or loss under any provisions 
of the policy. 

After reviewing the laws in the case, the 
report says: “Your examiner is not pre- 
pared to state whether the company is 
authorized to include such provision in its 
policy. The facts are set forth in order 
that your department may reach such con- 
elusion as may be deemed proper.” 

In general the report says: “An exam- 
ination of a large number of claim papers 
would indicate that the company is dealing 
fairly with its policyholders. All just 
claims are paid promptly. Wherever 
claims are scaled down or rejected there 
seems to be just cause for the position 
taken by the company. 





Industrial Life Notes 


Guy W. Alexander, who started with the 
Conservative Life of South Bend as an 
agent at Muncie, Ind., Oct. 9, 1916, and 
who has made a fine record, has been pro- 
moted as of Nov. 10 to the new position of 
assistant superintendent of the Ft. Wayne 
district, working directly under Superin- 
tendent McCurdy, who started him in the 
business as an agent. 








News About Companies 











Western Life, Iowa—It reports more 
new business issued up to date for 
1917 than for the entire of 1916. The com- 
pany now has $6,000,000 in foree in Iowa, 
and expects to close the year with about 
$7,000,000. Renewal premiums show a 
good gain over corresponding period _of 
1916 and exceptionally low lapse ratio for 
the year. Fourteen Western Life agents 
have written in excess of $100,000 since 
Jan. 1. 

et ae 


Missouri State Life—In the nine months 
and twenty-four days ending Oct. 24 the 
company showed a total of $52,196,884 of 
written business, which exceeds the entire 
amount written during the twelve months 
of 1916. President Hoyt says that he is 
leoking for a most favorable November 
and December, as conditions in the western 
and southern states, from which the com- 
pany draws most of its business, never 
were in a more prosperous condition than 
at this time. The company is making a 
great many new agency appointments in 
preparation of a big drive for business 
during 1916. 

* * os 

Western Union Life—Its new business 
ending Sept. 3 was $8,759,878, an increase 
of $2,135,068 over the same period of last 
year. The income on first year and re- 
newal premiums was $776,517, increase 
$163,486. Insurance in force was $34,088,- 

27, gain $7,600,000. 


“* * ca 


National Life, Iowa—It reports a very 
substantial increase in October business. 
On Sept. 1 it offered Liberty bonds in 
$50 and $100 denominations to stimulate 
production and the agents have entered 
the. fall campaign with considerable en- 
thusiasm. The association was_ sub- 
seriber to the first Liberty loan to the ex- 
tent of $25,500, and also $25,000 to the 
second loan. * 

* * * 


Missouri State Life—Its new record for 
October is $5,045,000 of new _ business, 
which was in honor of President John 
G. Hoyt’s birthday anniversary month. 
This was the largest October in the com- 
pany’s history. 

* & 

Toledo Travelers Life—The company 
closed October with $23,000 more in appli- 
cations than any previous month in its his- 
tory. For the most part the business comes 
in small applications and about 80 percent 
of it is endowment. S. H. Friedman, who 
has had about a year’s experience in insur- 
ance has been the leader for the last four 
months. Almost all of his business is in 
$1,000 and $2,000 applications on the en- 
dowment plan. 

ok * 


Scandia Life—It set out to write $10,- 
000,000 of new business in 1917 and up to 
_Noy. 1 had consistently put on the books 
an amount that practically assures its 


reaching the goal before the close of the 
year. 


Passing on the Tax 


_The Western States Life of San 
Francisco is charging the war tax of 8 
cents per $1,000 to the assured, but will 
allow no commission on the amount of 
the tax. 























Association Activities 











| ciation had as its guests of honor Thurs- 


Chicago, Tll—Lawrence Priddy, presi- 
dent of the National association, has con- 
sented to appear at the next meeting of 
the Chicago association, which will be held | 
the latter part of November. He will 
tell what the association has done and 
can do for the individual writer. Under 
the leadership of President Edgar C. Fow- 
ler an active membership campaign has 
been inaugurated by the Chicago asso- 
Ns a and Mr. Priddy will stimulate the 
work. | 





* * * 


Wheeling, W. Va.—The Wheeling asso- 


Priddy, Vice-President M. J. Dillon and 
ex-Vice-President J. J. Jackson, of the | 
National association. President Hiram M. 
Taylor, of the West Virginia association, | 
presided. The three guests of honor went | 
down to Wheeling from Pittsburgh, where | 
they had attended an inaugural dinner. 
President Taylor, Secretary P. R. Callahan, 
O. F. Heymann and C. S. Schlesinger, of 
the West Virginia association, attended 
the Pittsburgh meeting and accompanied 
the guests to Wheeling. 

The following officers were elected: 
President—Hiram M. Taylor. 
Vice-Presidents—C. A. Vaden and Roy 
B. Naylor. 

Treasurer—George Baird. 

Secretary—P. R. Callahan. 

Executive Committee—Hiram M. Taylor, | 
chairman; C. A. Vaden, R. B. Naylor, | 
George Baird, H. D. Gilbert, F. A. Laihr, | 
J. E. B. Sweeney, J. T. Murrell, A. W. } 
Crowthers and P. R. Callahan. | 


| 
day of last week President ition “a | 
| 
| 
} 
! 


* as * 


San Francisco—E. J. Thomas of the 
Northwestern Mutual was nominated for 
president for the coming year at a meet- 
ing of the nominating committee Monday. 
Peter Murman, Equitable of New York, 
was chosen for vice-president, with W. C. 
Palmer, Provident Life & Trust, for treas- 
urer, and Charles C. Skinner, National Life, 
U. S. A., for secretary. 
ok * & 


Cleveland, O.—Second Vice-President 
William H. Kingsley, of the Penn Mutual, 
will address the association on the eve- 
ning of Nov. 12. | 

* ok ok 

Madison, Wis.—At last week’s meeting | 
of the association, the following officers 
were elected to serve for the coming year: | 
President, ©. M. Kremer; first vice-presi- | 
dent, W. T. Richardson; second vice-presi- 
dent, Louis L’Hommedieu; secretary, E. H. 
Mueller; treasurer, N. Mithus; chairman 
of the executive committee, R. C. Stephen- 
son; national committeeman, A. C. Larson. 
Over 30 attended the meeting, several from 
nearby towns and six new members were 
taken in. 


* * * 


Indianapolis—The regular monthly meet- 
ing was held Oct. 5. Reports were made 
by delegates to the National convention at 
New Orleans and plans were discussed to 
increase membership and strengthen inter- 
est in the association. It was decided to 
try out weekly luncheons for a while, 
authorizing members to bring one guest 
each, who might be a prospect for member- 
ship, the luncheon charge for the guest to 
be borne by the association. It was de- 
cided that some of the features which have 
made such a success of Rotarian meetings 
be injected into the meetings of the life 
underwriters. . 


* * 


Erie, Pa.—The life insurance men sold 
$50,000 Liberty bonds. It is said that 75 
percent of the orders taken by the life 
salesmen were secured by their expert 
salesmanship ability. 


Equitable’s War Service 


The Equitable Life of New York is 
announcing to the public that all pre- 
miums paid for new insurance from 
Nov. 1 for the rest of this year will be 
used to purchase future issues of Lib- 
erty bonds. President Day, therefore, 
states that two birds can be killed with 
one stone, as people can purchase in- 
surance which is needed at this time 
and the proceeds of their premiums will 
be devoted for the purchase of Liberty 
bonds for the benefit of the country. 


Joseph B. Carver, general agent at Nash- 
ville, Tenn., for the Reliance Life, hag 
qualified for the executive staff of that 
company’s $100,000 club. 











ECRET OF OUR 
One “\UCCESS IS 
ERVICE 


Cash Capital $200,000.00 





We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Mictichs 





DISTRICT AGENTS 
WANTED 


pe See 


KANSAS = NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 





Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 











- Springfield Illinois DRT SMSS See "i 











V. D. CLIFF, President 


Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, good 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


" STRENGTH OF 
GIBRALTAR || 





Send for particulars of policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 

















Capable Agents, Desirable Company 


The two most important factors in life underwriting are 
capability in the Agent and quality in the Company. Ifthe 
Company provides an unexcelled, attractive policy for a 
low net cost, and has a reputation for prompt and efficient 
service, the result is contentment, loyalty and success for 
the man in the Field, if he is capable. This Company’s 
record is evidence of the character of its representatives 
and of the quality of the institution. 

Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent 6f Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. INCORPORATED 1851 
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Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 





Only in Wisconsin 





nsuranceLompany 
Home Office Madison 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc 
s” Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.50 











GETS OUT NEW CONTRACTS 





Aetna Life Is Now Issuing Its Contin- 
gent Beneficiary and Pension at 65 
Policies 





The Aetna Life has gotten out a new 
policy whereby an original beneficiary 
is named and also a contingent benefi- 
ciary. The policy provides for a 
monthly payment to the original bene- 
ficiary during her life time and on her 
death the principal sum wiil be paid to 
the second beneficiary. The annuity in 
other words, is payable at the death of 
the insured, during the life-time of the 
original beneficiary. The Aetna re- 
cently issued its new persion and insur- 
ance policy providing for a pension to 
the insured beginning at age 65. If a 
man 30 years of age takés out a $10,000 
policy, at age 65 he has the privilege of 
choosing a monthly income of $100 as 
long as he lives instead of a single pay- 
ment of $12,130, the cash surrender 
value. 





Century Life 
The Century Life of Indianapolis is 
now taking men within the conscription 
ages for $2,500. Heretofore it has not 
considered them unless they were 
exempt. 





State Life 


_ The State Life of Indianapolis will 
issue its new dividend schedule about 
the latter part of January. 





Guardian Life 


Since August, 1915, when the state 
of Wisconsin repealed that section of 
the law requiring the payment of a 
3 percent tax on premiums paid the 
home companies by residents of Wis- 
consin, the Guardian Life has refunded 
3 percent of its’ tabular premiums to 
policyholders—including the first pre- 
mium. Commencing Nov. 1 the refund 
is not allowed on the first vear pre- 
mium, but is allowed on all renewal 
premiums. 





Peoria Life 


The Peoria Life of Peoria, Ill, will 
continue the present dividend schedule 
for 1918. 





Maryland Life. 


The Maryland Life’s dividend year 
changes on April 1 and the question of 
the dividend schedule for the year 1918 
will be determined upon by the board 
of directors at its meeting held in Feb- 
ruary. 





Gem City Life 


The Gem City Life of Dayton, Ohio, 
has discontinued the issuance of life 
policies on the monthly payment plan. 
It expects shortly to add monthly pay- 
ment health and accident contracts, 
which will be under the direct charge 
of I. A. Morrissett, the new manager, 
who is an expert in that line. 





State Mutual Life 


The State Mutual Life will make no 
change in its dividend schedule for 1918. 





Massachusetts Mutual 


The Massachusetts Mutual Life does 
not contemplate any change in its divi- 
dend schedule for 1918. 





Register Life 


The Register Life of Davenport, 
Iowa, will maintain its present high 
scale of dividends during 1918, after 








WANTS AGENTS FOR WORK 


—_—————_ 


APPEAL MADE BY UNCLE SAM 





Treasury Department Asks Life Men to 
Present Government Insurance 
Plan to Military Men 





NEW YORK, Nov. 7.—The following 
telegram has been received by Law- 
rence Priddy as president of the Na- 
tional Association of Life Underwriters 
from Treasury Department: We deem 
it most important to send to certain 
cantonments and training camps in the 
United States for a period of three to 
four weeks men who will explain to of- 
ficers and enlisted men the provisions 
of the military and naval insurance act 
and who will serve as counsellors to 
cantonment and training camp com- 
manders. Please wire whether you will 
be available for such service which 
means so much to the men who have 
joined army and navy, as well as to 
their families. Can you arrange to be in 
Washington for an all day conference 
at 10 o’clock next Nov. 7, to meet the 
officers of the war risk insurance bureau, 
and discuss the provisions of the act 
and plans of the bureau for its admin- 
istration. The Treasury Department is 
not in position to offer you an honor- 
arium but your traveling expenses, to- 
gether with subsistence, not exceeding 
$5 per day will be paid by the depart- 
ment. 

Comment by Mr. Priddy 


Commenting on this Mr. Priddy 
says: “This to me is the most posi- 
tive proof ever presented of the real 
value of the life insurance agent to the 
state and nation. Here we are con- 
fronted with the spectacle of our great 
government establishing a department 
of life insurance for the purpose of 
furnishing life insurance to those ac- 
tively engaged in the military service 
at exactly what it, costs to pay death 
claims, and still the government sees 
fit to appeal to life insurance agents of 
the nation through their president to go 
to the training camps and present the 
need of insurance in such manner as to 
induce these men to apply for the maxi- 
mum amount permitted under the act. 
This clearly illustrates the human trait 
so well known to all experienced life in- 
surance agents that, notwithstanding 
the desirability, the importance and the 
pressing need of life insurance, the in- 
suring public will not and do not often 
buy life insurance except under persua- 
sive influence of the agent and this 
appeal indicates that the government is 
having this very experience. 


Wins the Tax Suit 


MILWAUKEE, WIS., Nov. 7—Judge 
Geiger of the Federal court at Milwau- 
kee, this morning, handed down a deci- 
sion favorable to the Northwestern Mu- 
tual Life in a suit to recover $143,000 
paid under protest as Federal income 
taxes for 1909 and 1910, with 6 percent 
interest from Jan. 22, 1912. The suit 
was directed against the collector of 
internal revenue at Milwaukee. The 
company claimed numerous exemptions, 
including allowances for dividends which 
had been denied by the collector. The 
action has an important bearing on all 
mutual life companies. 


Has New Home Office 


The Security Mutual Life of Lincoln, 
Neb., has recently completed a ten-story 
fireproof block in the heart of the business 
district at a cost of approximately $500,- 
600. The company occupies the entire 
tenth floor for its offices. The board of 
directors recently gave a complimentary 
dinner to President W. A. Lindly, in 
honor of his seventy-first birthday. Much 
of the success of the company is credited 
to the energy and business sagacity of 
the president. Though a veteran of the 
civil war, he has the vigor of a man thirty 








Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 


LOUIS H. KOCH, Vice-Pres. and Gen. Manage: 








UL NA 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income” 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 








THE PEOPLES LIFE 
INSURANCE CO. 
Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 











Bankers Mutual 
Life Company 


Freeport, Illinois 





PURE PROTECTION 





Annual Premium per $1,000 


WHOLE LIFE 
Age25 ... . - $12.20 
Age35 ... - 15.40 
Age50 .... . 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 
Illinois, Indiana, Michigan, 
Kentucky and Missouri 








which it may be possible to increase it. 


years younger. 
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SUPERVISORS’ HEARING 
ON GROUP INSURANCE 


(CONTINUED FROM PAGE 1) 


H. Johnston, associate actuary of the 
Prudential. 

Among those present were William 
BroSmith, counsel of the Travelers; 
James V. Barry, assistant secretary of 
the Metropolitan; H. Pierson Ham- 
mond, actuary of the Connecticut de- 
partment; E. E. Rittenhouse of the 
Equitable; Messrs. Lincoln, Hughes and 
Hadley of the New York department; 
Arthur Hunter, actuary of the New 
York Life; Manton Maverick, vice- 
president of the Continental Casualty; 
John M. Laird, actuary and assistant 
secretary of the Connecticut General; 
John A. Hartigan of the Equitable; E. 
G. Timme, actuary of the Continental 
Assurance, and R. G. Hunter, associate 
actuary of the Germania. The morning 
session was called to order at 10:30, 
with the two committees facing .each 
other on either side of the long table. 


Standardization Is Sought 


The object of the hearing was to in- 
quire into prevailing methods of writ- 
ing group life insurance and to exaim- 
ine into the possibility of arriving at 
some common standardization of op- 
eration. .The commissioners interro- 
gated the actuaries, and the latter re- 
plied. Mr. Graham was one of the first 
to be questioned. He frankly declared 
that he spoke altogether from the 
Equitable viewpoint, which is not, in 
all particulars, in accord with that of 
some of the other companies. He 
showed how popular group insurance 
has become, stating that his company 
had written as much of it last year as 
in all other years combined, and that 
this year’s writings would probably ex- 
ceed all previous years put together. 
Experience to date has been too limited 
to admit of exact conclusions as to 
rates, mortality, etc. For this reason, 
he feels that attempts at regulation 
should proceed slowly, and that it would 
be a much wiser course to leave all the 
bars up and remove them one by one, 
as experience justified, rather than to 
throw aside all restraints and have the 
legislatures do the remedying. 


William J. Graham’s Views 


_The proper procedure would be to 
view the subject in the widest way, and 
improve the service as rapidly as is 
Public confi- 
dence should be fostered. For example, 
should an employe make out his appli- 
cation properly, but the foreman neg- 
lect to file it, he should be considered 
as insured in event of sickness or acci- 
dent; or, in event of an employe pass- 
ing off the payroll and later on suffer- 
ing disability or death from causes aris- 
ing out of his employment he should 
receive the benefits that he would have 
had had he remained on the roll. In 
the matter of conversion, when an em- 
ploye leaves a company and elects to 
take out individual protection, the ele- 
ment of adverse selection enters in, 
because it is the poor risks that con- 
tinue. 

Aetna Favors Small Groups 


Mr. Cammack favors small groups. 
The Aetna’s experience has been more 
favorable with them ,than with the 
larger groups. -A company should be 
compelled to insure its whole force, as 
otherwise advantages accrue to the 
small groups. He has found that em- 
ployes set a higher value upon the in- 
Surance when they have shared a part 
of the cost rather than when the em- 
ployer pays it all. The experience of 
his company has been too limited to 
warrant a basis for exact rates. The 
curves of the American Table of Mor- 
tality do. not, in his opinion, fit group 
insurance as closely as they do indi- 
vidual insurance,.being too high for the 
younger ages and not high enough for 
the older. 


Travelers Gets Inspections 
_Mr. Morris stated that it is the prac- 
tice of the Travelers not to accept 
without 


groups under one hundred 


some form of medical examination, the 
sole exception being that of banks, 
where frequently the number is under 
one hundred. He said that group in- 
surers have every opportunity to in- 
spect places of employment, the per- 
sonnel of the employes, their environ- 
ment, etc., prior to arriving at a rate. 


Wants Conversion Clause Emphasized 


Commissioner Cleary, who showed by 
his questions that he had given the 
subject considerable attention, declared 
that there has been constant criticism 
that the insurance is only temporary 
and that the insurance companies are 
not anxious for conversions when the 
insured retire from their groups. He 
believes that employes being insured by 
groups are less disposed to take out 
individual forms of insurance, and stated 
that in his opinion the insurance com- 
panies ought to convey some definite 
notice, in the wording of their certifi- 
cates or otherwise, of the privileges of 
the employe as regards conversion. 
This led to the question of what insur- 
able interest, if any, the employer has 
in his men. 


How Tables Fail to Pit 


At the afternoon session Mr. Graham 
observed that he could not attach any 
especial importance to the curves of 
the American Experience Table, as ap- 
plied to group insurance, as, in his ex- 
perience, they had been no more at fault 
in group insurance than in individual 
insurance; that, whereas, the rates were 
higher on younger ages and lower on 
older, they averaged out satisfactorily. 
He is in favor of attaining some stand- 
ardization, if possible, but thinks the 
present table an entirely safe one to 
use. 

Mr. Laird said that the Connecticut 
General had started out by using the 
American Experience Table on_ its 
group business, charging less for the 
young and more for the old, but that 
this had not proved satisfactory. His 
company then adopted the Medico-Ac- 
tuarial Table, with a loading for ex- 
penses and contingencies. They use 
their own mortality experience, but are 
being largely governed by the experi- 
ence of other companies. 


Constitution of Groups 


Mr. Craig said that the Metropolitan 
did little group insurance; but illustrated 
its advantages by stating that it had 
saved one lodge last year from disinte- 
gration by insuring it in group. Mr. 
Maverick said his company was doing 
practically no group insurance what- 
ever. Mr. Hunter of the New York 
Life opposed any attempt to arrive at 
a minimum rate at the present time, on 
account of the lack of adequate expe- 
rience. 

Superintendent Phillips raised the 
question of the advisability of confin- 
ing group insurance to employers cov- 
ering only their own employes. What 
of writing a general association, re- 
gardless of vocational limitations? This 
query went to the heart of difficulties 
that have recently arisen, as in the cov- 
ering of all the depositors of a bank, 
etc. The general opinion was that as 
yet there had not been sufficient ex- 
perience to warrant this course, which 
is evidently beset with serious pitfails. 

After the termination of the open 
hearing the commissioners’ committee 
went into executive session. No action 
is likely to be taken by them at this 
time, as they will probably limit their 
activities to reporting back their con- 
clusions to the next meeting of the Na- 
tional convention. 


Mutual Companies Threatened 


During the noon recess Commis- 
sioner Cleary expressed his views on 
the general subject of group insurance 
in an interesting way to a representa- 
tive of THE NatTIoNAL UNDERWRITER. 
Said he: “It is most essential that par- 
ticipating and nonparticipating compa- 
nies should be on a common footing. 
Otherwise, the latter could easily force 





American Experience Table might 
easily prevail, for this purpose. In 








the former out of the business. The 7 


straight life insurance there is no cut- 
ting of rates based on that table, by 
reputable companies, though all of them 
admit that it is very favorable in the 
matter of mortality, and are now trying 
to figure out another that will be nearer 
the common experience. Why should 
they tamper with it in group writing? 
The argument commonly advanced 
against this table’s use is that the sav- 
ing in loading in group insurance af- 
fords an easement as regards mortality. 
Whether the groups be vocational, ter- 
ritorial, or what not, I believe that the 
commissioners would like to see a uet 
cost basic rate arrived at, with the com- 
panies adjusting their loadings as they 
desired. Some of the strong stock 
companies are now using a net cost 
rate of 76 percent of the American Ex- 
perience Table, annually renewable 
term. This is all right for them, for 
when a shortage develops all they have 
to do is to reach out with the other 
hand and take the difference out of the 
surplus; but what would become of 
mutual companies under similar circum- 
stances? There must be a common 
standard or the mutuals will be put out 
of the business.” 


Iowa Agency’s Record 


The New England Mutual had not 
been operating in lowa until four years 
ago, but its agency in that state, under 
the able leadership of Clarence N. An- 
derson, general agent at Des Moines, 
now has over five millions of business 
on the books, and has already passed its 
quota for this year. Last June a con- 
test was started among the agents, who 
were divided into two teams, and at the 
meeting held in Des Moines recently 
the losing team gave a dinner to the 
winners. Home office officials attended 
the meeting, one of the features of 
which was the. presentation of com- 
pleted applications for $139,000, written 
just previous to the meeting. 


Women Employes Busy 


The Clico Club of the Conservative 
Life, consisting of the young ladies 
employed in the home office at South 
Bend, Ind., tendered a very pleasant 
surprise to the executive officers in the 
form of eighteen applications for in- 
surance in the ordinary branch, written 
by the young ladies during a special ef- 
fort that they put on during the week. 
Vice-President Burkart, on behalf of 
the officers, acknowledged the surprise 
and thanked the young ladies for their 
effort. 


Will Pay the Tax 


The Great Northern Life of Wausau, 
Wis., announces to its agents that on 
all policies issued after Nov. 1, the com- 
pany will pay their war tax, except on 
term policies and selected life policies. 


The Chicago office of the Security Mu- 
tual Life has been completely remodeled 
and refurnished. H. V. Burgard and W. H. 
Fries are in charge of this office. 








OPERATING UNDER 
IOWA RESERVE 
DEPOSIT LAW WHICH 
SAFEGUARDS ALL 
POLICYHOLDERS 
O 
ENTERED FOR 
BUSINESS IN 18 
STATES 
O 
GOOD TERRITORY 
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POLICIES TO SELL 
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We want a man who can show good clean 
record, for Full-Time Work. Territory in 
Iowa. Strictly commission basis. Maxi- 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 


Million 1917 
Address. JAS. H. JAMISON, Pres. 














M. P. HOLLINGSWORTH, 
President and Medical Director 


through Indiana agents. 


Farmers and Merchants Life Ins. Co. 
PRINCETON, IND. 


A level premium Indiana Company writing insurance on the lives of Indiana citizens 
Our agents are prosperous; are you? 
Address home office. 


E. J) BALDWIN, 
Vice-President and Gen Manager 

















THE AVERAGE EARNINGS OF THE AGENTS OF THE 


Standard Life Insurance Company 
OF PITTSBURGH 


are higher this year than ever before. Our attractive Accident 
and Health Policies have helped them to makemore money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 


FRANK A. WESLEY 


Vice-President and Director of Agencies 
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GOVERNMENT PLAN 

THE president of one of the eastern 
companies writes to THE NationaL Un- 
DERWRITER : 

“IT am glad that the government is 
taking on the insurance for soldiers arftl 
sailors. I am fearful as to whether it 
will be a success for the reason that I 
think and have thought, and have so 
expressed my opinion from the begin- 
ning, that the charge of any premium 
and the requirement that the soldier 
and sailor apply for this insurance will 
result in comparatively few of these 
men having any insurance. I think the 
government should follow the sugges- 
tion’ made by President Ide—equalize 
the amount of insurance benefit, have it 
automatic, and issue it without any pre- 
mium. I hope that the law will be so 
amended at the next session of con- 
gress.” 

It will be interesting to see how the 
plan of soliciting the soldiers to take 
the government insurance, which is now 
being followed at the various canton- 
ments, will work out. 











USING THE PAPERS 

WE wonder how many men in the vicin- 
ity of Chicago took advantage of a very 
important news item that appeared in the 
daily papers Friday morning appearing on 
the front page? It told about the serious 
accident that befell Vice-President J. J. 
ARNOLD, of the First Nationa BANK of 
Chicago, who on going on a suburban 
train to his home in River Forest, Ill, 
the evening before, in alighting from the 
train fell under, it and was injured so 
badly that both feet had to be amputated. 
Mr. Arnotp is well known in Chicago, 
both in a personal and business way. That 
was the one big local story of the day. 
The question arises as to whether life in- 
surance men used this incident and drove 
home the lesson in a forceful way to in- 
fluence other people to take out life in- 
surance. 

Mr, ARNOLD was one of the last men in 
Chicago that people would predict would 
ever come under the operation of the 
total and permanent disability clause. If 
he carried a policy having this clause, he 
may return to his office and be in active 
service for many years and yet under the 
terms of the contract he will be totally 
and permanently disabled and will be en- 
titled to participate in the benefits that it 
gives. 

As one stood at the suburban stations 








Friday morning or sat in a street car or 
overheard conversations in the lobby of 
the buildings or offices, the one theme cen- 
tered about the accident to Mr. ARNoLp. 
There was a general sympathetic senti- 
ment in the air and it was a psychological 
time for life insurance men to get in some 
good licks. Here was a real example of 
the benefit of a total and permanent dis- 
ability clause. u 

It is just such opportunities as this that 
come every day or so along various lines, 
of which insurance men should take ad- 
vantage, because men’s minds are in the 
mood to act quickly and do not require 
much argument. The intelligent use of 
the daily papers in life insurance soliciting 
should be made a study. There is prob- 
ably not an issue of a paper comes but 
what there are a dozen different avenues 
open for life insurance men. When some 
striking incident like the accident referred 
to is before the public, then is the time 
to do splendid work. The community is 
prepared to act. 





IMPREGNABLE SYSTEM 

One of the leading agency managers 
states that a famous mathematician and 
actuary once said, “There is nothing in 
the commercial world which approaches 
even remotely the security of a well 
established life office.” Perhaps this 
phase of life insurance has not appealed 
to agents as it should. We often hear 
of failures in various lines. Banks, 
financial institutions, trust companies, 
etc., that seemed very substantial, have 
been wiped out. We hear of great 
business enterprises going to the wall, 
but a life insurance company on the 
old line basis, that is well managed and 
conservative, is about as substantial an 
institution as can be imagined. This 
feeling should give confidence to the 
agent in his canvass. Feeling that the 
old line life insurance system is en- 
tirely safe in every respect, is impreg- 
nable, is scientifically correct, and is 
next to the government the _ safest 
proposition, there should be in the 
agent’s mind a conviction of absolute 
confidence. Speaking further on this 
subject, the agency leader says: 

“A properly managed life company 
is impregnable. It cannot be wiped 
out, like a fire insurance company, by a 
great conflagration, for all the people 
cannot die or mature their policies at 
the same time. It is not liable to the 
dangers which beset banks and trust 
companies because its obligations, rep- 
resented by policy contracts, are not af- 
fected by panics. There can never be 
a run on a life company. On the con- 
trary, it is in times of financial stress 
that life insurance looms into view as 
a tower of strength. In the panics of 
the past and in the great San Francisco 
conflagration the life companies came 
forward, enabling men and firms to 
save themselves from ruin by making 
loans on their policies at interest in 
accordance with contract terms when 
they could not obtain money elsewhere 


at any rate of interest. Life insurance 
is a stabilizer. Through it men with- 
out number have protected their fami- 
lies and their business interests against 
a possible loss through shrinkage in 
the value of their securities, should 
they die at an inopportune time. Life 
insurance eliminates all elements of 
chance, and is based on principles and 
statistics which make it an _ exact 
science. Therein lies its strength.” 





















Personal Glimpses of 
Life Underwriters 





The Union Central Life again loses 
one of its directors in the death last 
Saturday of Harrison P. Warrener, 
secretary and general manager of the 
Whitaker Paper Company and one of 
the leading young business men of Cin- 
cinnati. Mr. Warrener, who had al- 
ways been in most excellent health and 
possessed a fine physique and consti- 
tution, was taken ill some weeks ago 
and some three weeks ago went to the 
hospital, the cause of his illness being 
obscure. It later developed as septicae- 
mia, or blood poisoning through an in- 
fection, but this was discovered too late 
to save his life. Some four years ago 
Mr. Warrener married President Clark’s 
eldest daughter, Augusta Clark, and a 
year or so ago became a member of the 
board of directors of the company. He 
was one of the popular young men of 
the city and esteemed alike for his 
business ability and intellectual and so- 
cial qualities. 


Colonel H. A. Weed, acting head of 
the Wisconsin National Life, and a 
prominent democrat, is being mentioned 
as one of the notable senatorial possi- 
bilities from Oshkosh, Wis. His pro- 
nounced expressions on war-time loy- 
alty have made a deep impression and 
helped to qualify his name for a place 
in the group of Wisconsin possibilities. 

One of the largest service flags in the 
United States has been flown to the 
breeze by the Prudential, between two 
of its home office buildings at Newark, 
N. J. It carries 544 stars, representing 
the number of home office and field 
agents of the company who have gone 
to war. The flag is 20 by 34 feet and 
there is space on it for three hundred 
additional stars. 

In addition to the service flag, each 
field office of the company will be sup- 
plied with individual service flags show- 
ing the number of men out from that 
particular office, and a printed honor 
roll carrying the names of every Pru- 
dential man in the service will also be 
furnished all Prudential offices. 

Another very large service flag, being 

32 feet by 21 feet and containing 545 
stars, flies from the flag-pole in front 
of the home office building of the tna 
Life and affiliated companies in Hart- 
ford. On the flag is this inscription: 
“Every star means an 7Etna-izer in the 
country’s service.” Somewhere among 
the hundreds of stars is one for the 
president’s son, Morgan G. Bulkeley, 
Jr., captain of former Troop B, which 
is now Company B, 101st Machine Gun 
Rattalion, and one for Rawdon W. 
Myers, captain of former Troop L, now 
Company L, 101st Machine Gun Bat- 
talion. : 

The Metropolitan Life service flag 
now shows 570 stars and the number 
is increasing. 


Two new general agents of the Pa- 
cific Mutual recently appointed are now 
doing excellent work on the firing line. 
C. C. Webb of Ft. Worth, Tex., is presi- 
dent of the North Texas Association of 
Life Underwriters and is a competent 
man. Fleming O. Atha of Hunting- 
ton, W. Va., was formerly a life insur- 
ance worker in Minnesota. He is a na- 
tive of West Virginia and will be a 
strong addition to the fraternity in that 
state. 

October was “Appleby month” for 
the agents of the Ohio National Life 
of Cincinnati who wished to honor their 
agency manager, T. W. Appleby, with 
an extra amount of business. They 
piled up $500,000. This is considered a 
splendid month’s business and an ear- 
nest tribute from the men who are fol- 
lowing in Mr. Appleby’s lead. The 
company expects to write $4,500,000 
business this year. 


Although, because of the Liberty loan, 
draft, etc., business has not been just 





or two, the Missouri State Life exceeded 
the amount for “Hoyt Month” which it 
wrote in October of last year, which 
was also “Hoyt Month.” President J. 
G. Hoyt is very proud of the achieve- 
ments of his agency force this year, 
which is exceeding last year’s a by 
a considerable margin. Mr. Hoyt has 
probably made the greatest achieve- 
ment, with the assistance of his co- 
workers in the Missouri State Life, of 
any company official in life insurance 
in recent years, in building up the Mis- 
souri State Life’s business so rapidly. 


Dr. John L. Davis. medical director 
of the Amicable Life, in speaking of 
suicide says that 4 percent of the total 
mortality of life insurance companies is 
due to this cause. He finds three chief 
causes, domestic, financial and whisky 
troubles. He says that in most cases 
there is an exaggerated or uristable ner- 
vous element as an essential factor. 
Neurasthenia and nervous irritability 
are not always easy to recognize in the 
examination, nor can their significance 
be clearly estimated except by the spe- 
cialist. 


William Rees Brock, president of the 
Western and British America, died the 
other day. He had been connected with 
the company as director, vice-president 
and president for 28 years. He was 
president of the W. R. Brock Company, 
the chief wholesale dry goods house in 
Canada. He was associated with a 
number of other business enterprises. 

Alfred L. Aiken of Worcester, who 
began his business career as agent oi 
the State Mutual Life of Worcester 
and from 1894 to 1899 was assistant 
manager of the New England Depart- 
ment ‘of the New York Life in its Bos- 
ton office, was this week elected presi- 
dent of the National Shawmut Bank of 
Boston. Since 1914 Mr. Aiken has been 
governor of the Federal Reserve Bank 
in Boston. He is a graduate of Yale 
and 47 years of age. 


Col. Robert Watkinson Huntington, 
father of R. W. Huntington, Jr., presi- 
dent of the Connecticut General Life of 
Hartford, died Saturday at his home, 
Morra, Charlottesville, Va. He was 
born in Hartford Dec. 3, 1840, the son 
of the late Hon. Samuel Howard Hunt- 
ington and Sarah (Blair Watkinson) 
Huntington. At the outbreak of the 
Civil War he enlisted in Company A, 
First Connecticut Infantry, entering the 
Marine Corps, June 5, 1861, as second 
lieutenant. In 1897 having seen active 
service in the Civil and Spanish wars he 
attained the rank of lieutenant colonel 
and was subsequently promoted to the 
rank of colonel. Another of his sons 
is Bishop Daniel Trumbull Huntington 
of China. 


John T. Winship, former insurance com- 
missioner of Michigan, has been appointed 
by the Equitable Life of New York its 
special agent for Michigan, with headquar- 
ters at Battle Creek, Mich. 








Real Grit of the 
Fighting Man 


® 

No man is a failure until he loses his 
ambition. As long as he can hope and 
strive for greater things—as long as 
his eyes are still upon the goal he set 
out for, he is potentially a success. No 
man is down as long as there is fight 
left in him. It may be a long ways 
back or up but he is never beaten until 
he cries “quits.” 

Come back! Why no man ever went 
so low or failed so utterly, but that it 
was possible for him to battle his way 
to the very top if he kept his’ courage 
and his ambition’.—Reliance Bulletin. 














“SoMEONE has said that a life insur- 
ance policy is like the letter R, be- 
cause it comes in handy at the end of 





what it ought to be for the last month 
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ADDRESSES FEATURE 
OF THE CONVENTION 


(CONTINUED FROM PAGE 1) 


siderable time there during the war 
He therefore has had exceptional facili- 
ties for observing the effect of war on 
the life insurance business abroad. 

“War and After-War Supervision of 
Insurance” will be the subject discussed 
by Emory H. English, insurance com- 
missioner of Iowa and the new presi- 
dent of the National Convention of In- 
surance Commissioners. The adjourned 
meeting of the commissioners’ conven- 
tion will be held at the Astor immedi- 
ately preceding the life presidents’ ses- 
sions and all of the commissioners have 
been invited to attend the latter con- 
vention. 

Investment Program 


In that part of the life president’s 
program dealing with the investment 
side of life insurance, in its relation to 
the nation‘s rag several speakers are 
announced. S. Davies Warfield of Bal- 
timore, president of the National Asso- 
ciation of Owners of Railroad Securi- 
ties and chairman of the board of the 
Seaboard Air Line Railway Company, 
will speak on “Safeguarding the Own- 
ers of the Securities of the Railroads 
of the Country.” A number of the life 
companies are members of Mr. War- 
field’s railroad securities owners’ or- 
ganization. 

Herbert Quick’s Talk 


“Requirements of American Agricul- 
ture After the War” is the title of an 
address to be presented by Herbert 
Quick, member of the Federal Farm 
Loan Board, Washington, D. C. Mr. 
Quick is a student of rural credits and 
is widely known to the farmers of this 
country. Prior to his appointment to 
the Farm Loan Board in July, 1916, he 
was editor of “Farm and Fireside.” H 
was reared on an Iowa farm, engaged 
in teaching and later practiced law in 
Sioux City from 1890 to 1909. 

In connection. with the consideration 
of the contribution of American life 
companies to city development through 
their holdings of municipal bonds and 
like securities, there will be an address 
by John MacVicar, mayor of Des 
Moines, Ia. His subject will be 
“Financing of Municipal Development 
Arrested by the War,” Mayor Mac- 


MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., $3,Masesic Temele 














Vicar; who has been identified with the 
city government of Des Moines for 
many years, is known as an expert in 
the broader problems of city adminis- 
tration. 


[ Using S Sales Letters | 


| in the Canvass 
1 











Agents who believe that intelligent 
letter writing will sometimes help in 
producing business where direct solic- 
itation alone might perhaps result in 
failure will be interested in how an 
agent sold additional insurance some 
years ago to Vice-President Francis H. 
Sisson of the Guaranty Trust Company 
of New York. 

As told in a recent number of Print- 
ers’ Ink, the agent called to inform Mr. 
Sisson that through a mutual friend he 
had learned that he was not carrying 
enough life insurance. When Mr. Sis- 
son admitted that this was probably 
true, the agent stated that he would like 
to feel that any letters he might write 
to Mr. Sisson on the subject would be 
read and—then said good-day! 

Within the next few days the first 
letter arrived—a personal letter elab- 
orating on Mr. Sisson’s own admission 
that he was not adequately insured. 
Thereafter, at frequent intervals, other 
letters touching on the same point came 
—and were read. About two months 
later the agent himself dropped in and 
in a very few. minutes had Mr. Sisson’s 
name on the dotted line. 

“IT would not have taken out this 
policy,” Mr. Sisson states, “if the agent 
had not called on me and followed up 
his call by writing those letters—then 
followed up the letters by calling again. 
The first call made us acquainted. The 
letters told me why I should have more 
insurance. They bred good will. The 
second call cinched things.” 

From this illustration there can be 
drawn two or three conclusions, which 
in most instances will hold true, to wit: 
Much of the force of the sales letter 
will be lost if the prospect does not 
know the writer; form letters in most 
cases will be practically valueless—they 
should be individual; no matter how 
strong the letter or how good the piece 
of literature that is sent to the pros- 
pect, it is the follow-up call that must 
be depended upon to land the business. 
—Points. 


J. N. Wright, for many years secretary 
of the Western Union Life of Spokane, has 
resigned to engage in another line of busi- 
ness. He is forced to get out of office work 
on account of health. 


| SMTA 


The Ohio National Life 


Insurance Company 


(Fhe Company with the Big Surplus) 





ALBERT BETTINGER, President 





This Company has never lost a dollar 
on investments, yet we have large in- 
terest earnings. 


Our mortality is low. 


Sn nna 





Our lapse ratio is low and decreasing. 
Our new business is increasing rapidly. 


In fact, we show progress in all the fac- 
tors that go to make success. 


We are not employing many new men, 
but—we are not losing any. 


Our organization is compact, enthusi- 
astic, loyal. The Home Office and the 
Field Force work together. 


No Company has a higher grade repre- 
sentation than the ONLI Co. 


For direct H. O. connection and H. 0. service 
address (in confidence if desired) 


T. W. APPLEBY, AcencYManacer CINCINNATI 





No man has voluntarily left our employ in the past 30 months 
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CHANGE OF BENEFICIARY 


—_———— 


U. S. SUPREME COURT HOLDING 





Reservation of Right to Name New 
One Gives Creditors Cash Value 
of Policies 





The United States Supreme Court ap- 
parently has ruled that reservation of 
the right to change the beneficiary in 
a life insurance policy gives the cred- 
itors of the insured in bankruptcy the 
cash value of the policy. This was the 
purport of paper dispatches from Wash- 
ington on Monday. 

This settles a question that has been 
uncertain for years, bankruptcy courts 
all over the country having divided 
about evenly. Last winter the United 
States circuit court of appeals at At- 
lanta made the same ruling that has 
now been laid down by the United 
States Supreme Court. Such decision 
by a superior court would have settled 
the question for all of the United 
States district courts, in which all bank- 
ruptcy cases are tried, but only a month 
later the United States circuit court 
of appeals at New York rendered a 
contrary decision. This made a flat dis- 

agreement between two high courts of 
equal jurisdiction and insurance men 
were again at sea. 


New York Court Holding 


The New York court held that the 
right to change the beneficiary and 
make the bankrupt himself or his estate 
the beneficiary could not be exercised 
by the trustee in bankruptcy and there- 
fore a policy payable to another in 
which such right was reserved could 
not be subjected to the claims of cred- 
itors. 

Apparently the New York court de- 
cision was appealed and has now been 
reversed by the Supreme Court. The 
newspaper dispatches were brief and in- 
accurate. It was stated that the Su- 
preme Court had reversed the state 
court of New York and held that the 
cash value of all life policies of a bank- 
rupt went to the creditors. Inasmuch 
as the state courts have absolutely noth- 
ing to do with bankruptcy cases and 
the bankruptcy law gives no warrant 
for taking the cash value where the 
right to change the beneficiary has not 
been reserved, it seems probable that 
the Supreme Court decision was ren- 
dered in the case decided the other way 
by the ‘United States Circuit Court of 
Appeals at New York. 

This decision has been: foreseen by 
many companies and life insurance men 
and there has been a rather noticeable 
tendency to advise policyholders not 
to reserve the right to change the ben- 
eficiary. 

Policyholders who did reserve the 
right and now wish to make absolutely 
sure of the protection of their depend- 
ents can easily do so by assigning the 
policies to the beneficiaries named under 
a revocable designation. 








Gives Opinion as to | 
Future Business | 











George W. Blossom, one of the part- 
ners of Fred S. James & Co., of Chicago 
and New York, a large fire insurance 
house, gives it as his opinion that insur- 
ance men can look forward to high values 
in property and products, prosperity in the 
country districts and industrial centers and 
manufacturing lines and good times for 
insurance men in general, provided they 
go to it with a right good will and seek 
out those who have money... Mr. Blossom 
thinks that this condition will continue for 
probably three or four years after the 
war closes. There may be a reaction then 
when readjustment comes. His advice, 
however, is for insurance men to make 
hay while the sun shines, go after busi- 
ness strong, make new friends, give good 





service and not let any grass grow under 
one’s feet. 

Most people who are in touch with 
the times will agree with this view. They 
think that regardless of Liberty loans, and 
war demands of various kinds on one’s 
purse, there is plenty of money to be had, 
most people are prosperous, wages are 
high and there should be thousands and 
thousands of people who are better able 
to buy life insurance than ever before. 


Outgrows Old Quarters 


TOPEKA, KANS., Nov. 5—The Kan- 
sas Life, one of the few legal reserve 
companies organized in this state, has 
outgrown its present quarters and has 
sold its lease in the New England build- 
ing, and will move to the Shawnee 
building Dec. 1. The company could 
not secure additional quarters in the 
New England building for some months 
and even then would have to drive out 
other tenants and not have its quar- 
ters together. The entire ground floor 
of the Shawnee building has been leased 
for a long period and when these quar- 
ters are outgrown it will be possible to 
secure additional room on other floors | 
of the same building. | 

| 








Union Central Convention 


The Union Central Life will not ho!d 
its agency convention in Washington. | 
D. C., in January, as it had proposed 
some time ago because of the lack of 
hotel accommodations at Washington. 
Washington business men and the au- 
thorities there feel that the city should 
be given up wholly to the business of 
the government and holding conven- 
tions or other meetings is discouraged. 


The Union Central convention will 
therefore be held at Atlantic City at 
the Traymore, January 10-12. 


Sanders Gets Injunction 


SALT LAKE CITY, Nov. 7—On an ac- 
tion instituted by the Utah National Sales 
Company last week, an order was issued 
temporarily restraining the Utah National 
Underwriters and its officers and directors 
from removing George E. Sanders as presi- 
dent. The order also restrains the officers 
and directors from performing acts to the 
disadvantage of the plaintiffs. it @ 
charged there never has been a meeting 
of the stockholders. 

The plaintiff alleges that a conspiracy | 
exists among the directors to defeat the | 
will of the majority stockholders. A 
meeting was called last week to remove 
Sanders, but the injunction prevented such 








action, at least pending trial of the action | 


on its merits. 


Robert A. Boardman, assistant cashier 
has been elected auditor of the Connecti- 
cut Mutual Life to succeed Charles A. 
Pease, who has resigned the office, after 


having served many years as auditor. | 


STATE MUTUAL LIFE ASSURANCE Co. 
of WORCESTER, MASSACHUSETTS 


Incorporated 1844 
The Company that gives complete satisfaction to policyholders and agents because 
poth are a part of it. 
venty-Three Years of faithfullness to every promise made. 
Success for our ambitious representitives is a certainty. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agenci 














The Acid Test for Sesttigth; Liber- 


ality, Service and Low Cost places 
high on the list 


CAPABLE AGENTS WANTED 
J. C. CAMPBELL, State Agent for 
Ohio and West Virginia 















S. W. Cor. State and Third Sts., COLUMBUS, OHIO 
Increase in Paid 


40% New Premiums 


—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity ‘“‘Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can ‘sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 


NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 


RATES PER $1,000 
Bee. 2.65555 $13.00 Age 35........ $14.50 
Age 40........ $16.00 Ase 45........ $17.50 


Agency Openings in Many 
Desirable Localities 











—s nw wy 

















of the First National Bank of b caanler | 
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OLD COLONY LIFE 


INSURANCE COMPANY . 
OLD COLONY BLDG. CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive under 
Legal Reserve, Standard Provisions Policies (for amounts as small 
as $100 for children), with annual, semi-annual and quarterly (not 
weekly) premiums, same for male ‘and female, Ordinary (not in- 
dustrial) insurance for the entire family. 

Participating and Non-Participating Policies with Double In- 
demnity, Waiver of premiums and Disability Annuity features. 

Such insurance facilities widen the Agent’s field and increase 
his opportunity. 


We have at the present time particularly good openings in Michigan, South 
Dakota, Nebraska, Kansas, Tennessee, Iowa and Montana. 


Write for a general agent’s contract to 


B. R. NUESKE, President 











Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is a our agents are pleased with 
the treatment accorded them. 











FELIX BROEKER, Secretary and Manager - 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over. Kansas 
We want good men and will pay them well 


For territory and particulars address 


SALINA, KANSAS 
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MOST SPECIALISTS 
STICK TO ONE LINE 





Life Insurance Men in Cities Do 
Not Solicit Much Accident 
and Health 





INTERFERES WITH WORK 





Agents Say They Want to Be Regarded 
as One Line People and Accom- 
plish More 





Life, health and accident insurance 
may correctly be termed a man’s per- 
sonal insurance. Covered by all three 
forms, a man provides for any emer- 
gency or contingency that may arise 
during his life, and also makes provision 
for his family in the event of his death. 
These three forms of insurance then, 
are to be considered separately from 
fire, windstorm, automobile, or any in- 
surance that may be carried upon prop- 
erty. Should all three forms be sold to 
a prospect by one agent? Is it not pos- 
sible for the life agent, for instance, to 
protect a man against any contingency 
that may arise by furnishing him all 
three forms of indemnity, the same as 
the fire agent is usually looked to sup- 
ply workmen’s compensation, automo- 
bile insurance and the other lines allied 
with fire insurance? 

Several life companies are now fur- 
nishing complete protection or full cov- 
erage policies, and their agency forces 
are, of course, pushing this particular 
form of contract. Must full coverage 
be sold in one policy or can it as easily 
be provided by an agent with two poli- 


cies? 
Views Are Secured 


A recent inquiry among agents in the 
large cities would indicate that life 
agents generally are not large sellers 
of health and accident insurance, and 
that with the successful life insurance 
man the selling of health and accident 
insurance is merely incidental, or is not 
given any attention at all. While it is 
not true in the smaller towns, it is most 
certainly a fact in the large cities, that 
the real life agents are specializing on 
life insurance and simply picking up 
what health and accident business 
comes to them. Such agents present 
many reasons for giving their entire 
time to life insurance. 


Must Be a Specialist 


One of the principal ones is that a 
life agent these days must be a special- 
ist. In the large cities, where the com- 
petition is keen, a man is very apt to 
lose prestige if, after selling his client 
life insurance, he attempts to interest 
him in a health or accident policy. If 
a life agent enters a man’s office, at- 
tempts to sell him life insurance, and 
cannot interest him, and then com- 
mences to canvass him for health and 
accident insurance, the punch has gone 
out of his canvass. He is merely try- 
ing to sell the prospect something, with 
nothing in particular to offer. 


Might Lose Out on Life 


Life agents claim that after selling’ 


life insurance for a vear or two, the 
premiums and commissions on health 
and accident business seem small by 
comparison. Posing as a general insur- 
ance solicitor, an agent might enter a 
man’s office with an idea of selling him 
$2,000 or $3,000 of life insurance, dur- 
ing the course of the conversation ex- 
Plain that he also handled health and 
accident insurance, and in the end leave 
the office with the money in his pocket 
for a $25 a year accident policy, but no 
life insurance application. 


pany, there is a constant pressure 
brought to bear upon the agent from 
both sides to drop his other line and 
to devote his entire time to the one 
form of insurance. In other words, he 
is working for more than one company 
and this fact is constantly before him. 


Prospect’s Mind Is Confused 


Life agents know that life insurance 
is a good thing. They know also that 
if they are accorded the proper sort of 
a reception they can convince the aver- 
age business man of this fact. The big 
problem before a life agent is to get a 
hearing under more or less favorable 
circumstances. Usually the time is lim- 
ited. The urgent thing, then, is to tell 
the story to the prospect, in the most 
direct manner and in the fewest pos- 
sible words. Anything, therefore, that 
detracts from this, is delaying the sale. 
An agent who, during his canvass for 
life insurance, attempts to emphasize 
some of the strong points of health and 
accident insurance is simply confusing 
the prospect’s mind and making him 
think about two or three things at once. 


Will Lead to Better Things 


Where a life agent is working on the 
right basis, he is building for the future 
all the time. The $1,000 policy that he 
sells a man today should mean little to 
him except that, properly cultivated, the 
same man will perhaps buy $5,000 or 
$10,000 later on. It is therefore up to 
the agent to render service in the mean- 
time so that when the prospect is in a 
position to purchase additional insur- 
ance, he will get the business. Agents 
say that in this respect, the selling of 
health and accident insurance stands in 
the way of their selling additional life 
insurance. For instance, a prospect is 
sold $1,000 of life insurance and an ac- 
cident policy, at the same time by one 
agent. Three years later the agent calls 
on the prospect for additional insur- 
ance. As time has passed the prospect 
has realized what a really good invest- 
ment he made when he bought life in- 
surance. On the other hand, perhaps 
he has not had a claim of any sort un- 
der his accident and health policy. He 
feels that he is not getting anything 
back for his money and if he drops the 
contract, he has no cash surrender 


value. 
Wants to Avoid Controversy 


To carry the thought a little farther, 
if he has had a claim, it is very apt, that 
on a moderate priced health and acci- 
dent contract there has been some con- 
troversy or misunderstanding of the 
terms of the policy. This reflects ad- 
versely upon the agent who sold the 
contract as the assured deals with the 
agent, and if dissatisfied is certain to 
complain to the agent. The salesman 
of life insurance exclusively, avoids the 
controversies that arise over claims in 
health and accident business. 


Strictly One-Track Salesmen 


Some agents even assert that where 
they are offered health and accident in- 
surance, after having sold a man life in- 
surance, they refuse to handle the busi- 
ness, excusing themselves with the 
statement that they are strictly life in- 
surance men and do not understand or 
sell any other form of insurance. In 
this way they avoid any controversy or 
dissatisfaction that may arise in con- 
nection with claims. 





pany and a health and accident com- |‘ 


WANTED! 


State Managers for 


Georgia, Virginia, Indiana and District of Columbia 
BY THE 


Columbia Life Ins. Company 


of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly instalments. | 

Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to in- 
sure stability, with valuable territory yet unassigned? 

Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 

















A company doing business in Michigan wants 
a man who knows that territory, who can locate 


new agent AND HELP THEM PRO- 
The 
right man can tie up permanently and close to 


Address in confidence 1-N, 


care Ihe National Underwriter. 


DUCE. Compensation strictly salary. 


a good company. 








THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh '*s2ja.8:"* Pittsburgh, Pa, 














ANTED—Agency Manager, experienced in ordinary 
and industrial business, to take complete charge of 
agency department of a middle west company at 


once. Right salary to right man. Give full qualifications in 














When an agent represents a life com- 





confidence and address 10-V, care The National Underwriter. 


State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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Capital, $200,000 


DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO 


NO ORGANIZATION EXPENSE 


All of the stock is held by a few substantial business men of 
Indiana who believe in the ability of the management to build 
a real life insurance company. 





ments of life i insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 


CLAUDE T. TUCK, Secretary 


Occidental Building 
e9 INDIANAPOLIS 


Surplus, $100,000 


Managed by men experienced and familiar with all depart- 


If you want to be affiliated with an institution that has rea red blood in its veins—that has all the elements of growth and permanency— 
. Tell us where you want to work. 











‘ WILL APPLY RECIPROCAL LAW 


Cleary Notifies, Massachusetts Compa- 
nies What to Expect If Massachu- 
setts Law Remains 


MADISON, WIS., Nov. 7—Commis- 
sioner Cleary has notified the two large 
life companies of Massachusetts, op- 
erating in this state, that unless the 
valuation clause in the Massachusets 
law is changed by the coming session 
of the Massachusetts legislature, then 
the Wisconsin department will begin 
to make similar charges. The North- 
western Mutual has been required by 
the Massachusetts department to sub- 
mit policy data. monthly for valuation 
purposes. Up to the present time the 
Wisconsin department has accepted the 
valuation of home companies fixed by 
the Massachusetts department and re- 
quests that the same policy be pur- 
sued with regard to Wisconsin com- 
panies. The valuation fee collected by 
Massachusetts is one cent a thousand. 
It- requires about 550 days’ time to 
compile the data for the Massachusetts 
department according to the North- 
western Mutual Life. 

“I realize that the proposed action 
will be considered radical by the insur- 
ance commissioner of many states,’ 
writes an assistant actuary in bringing 
the matter to the attention of Mr. 
Cleary. ‘However, I think the time is 
now ripe for such action. Someone 
must lead the procession.” 








Rosenfeld Coast Visitor 


Henry L. Rosenfeld, fourth vice-pres- 
ident of Equitable Life and head of the 
company’s rroup department, was a San 
Francisco visitor Monday and Tuesday, 
while on a regular visit to the Pacific 
Coast agencies. He was the honor guest 
of the managers’ club, Monday noon 
and addressed the local agency of the 
Equitable Tuesday morning. 





Celebrating Tenth Anniversary 


The Puritan Life has been making a 
special drive this year in honor of its 
tenth anniversary and will close 1917 
with an unusual large amount of new 
paid-for business. It is the only com- 
pany located in Rhode Island and has 
made an appeal for the support of its 
home state people. It also keeps in 
close touch with all of its policyhold- 
ers and gets many prospects from them. 
To these and to prospects it sends a 
monthly bulletin known as the “Puritan 
Record” and it secures especially good 


cooperation from policyholders. Names 
of prospects secured in this way are 
furnished to local representatives. Clin- 
ton C. White, secretary and treasurer 
of the company, is in active charge of 
the agency and personally supervises 
the issuance of the bulletin. 








Porter Invites Examination 


Warren R. Porter, president of the 
Western States Life, has asked the Cal- 
ifornia department to make an examina- 
tion of companies to allay the fears 
of stockholders and policyholders, who, 
he claims, are concerned over the attack 
of the committee-of stockholders on his 
management of the company. The 
stockholders’ committee claims that 
Porter’s request for an examination is 
an attempt to evade its charges of mis- 
management and says that the company 
has been examined four times in the 
past six years and that Porter has ig- 
nored the only criticism made by the 
examiners, which has been directed 
against his excessive salary and other 
exorbitant overhead expenses. 


Paid on Interview Basis 


It is stated that one of the old es- 
tablished companies recently made a 
new contract with one of its good pro- 
ducers under which he will receive $1.50 
per interview and no pay for interviews 
beyond the third in the case of any one 
prospect. 


Extending Its Field 


The Western National Life of Chey- 
enne, Wyo., has been licensed in Texas. 
It is now operating in Wyoming, Ne- 
braska and Colorado in addition to 
Texas. H. F. Solomon is appointed 
state manager of Texas with headquar- 
ters in Dallas. He was formerly in- 
spector of agencies of the Southwestern 
Life. Later he became superintendent 
of agents of the Western National Life 
for Wyoming-.and Colorado. 





Missouri State Life School 


The free school of instruction in the 
art of practical, scientific life insurance 
salesmanship maintained by the Mis- 
souri State Life is now in its third year. 
From 3,500 to 4,000 men and women en- 
gaged in most every line of business 
and professional pursuit, throughout 
the country, currently avail themselves 
of the complete course through the cor- 
respondence department of the school 
alone, and both daily and night classes 








Investment Service 


For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 
105 South La Salle Street, Chicago 
New York - Philadelphia Boston - London 

















General and District Agents 
OUR THRIFT SPECIAL 


giving values at end of first year 
Helps Our Men Succeed. 

A LIBERAL CONTRACT and 

REAL CO-OPERATION GIVEN 


THE TOLEDO TRAVELERS 
LIFE INSURANCE CoO. 


Second National Bank Bldg. 
TOLEDO - - OHIO 











E. M. AMMONS, President 

















—- — - 


J. A. O’SHAUGHNESSY. Gen. Manager | 
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ASSETS 
$2,300,000 
oo 
INSURANCE 
$17,000,000 
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CAN YOU TIE MEN TO. YOUp 


Are you able to secure good men as Agents and then hold them, 


with the result that business will be produced? 


If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 


GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 


. CRAWFORDSVILLE, INDIANA 
Old Line Company 
Capital, $100,000 





EDWIN M. BROWN, Vice-Pres. and Manager 


F 
Gas and Electric Building, DENVER, COLORADO 
LIBERAL COP: rrRKACTS TO AGENTS 
Addres, Gentral Manager 
renee chen pee hk 














This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 
WE ARE NOW READY FOR BIG, ORGANIZATION WORK 


WE ARE NOW READY FOR A BIG PRODUCTION. 


WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. 


, TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


and Superintendent of Agencies 


Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 


CHARLES W. BARNES 


President 


The Good Life Insurance Man Thinks 

















ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA ,ricumonn, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 31, 1916: 


Assets - ° - . $14,464,552.23 Insurance in Force : 
Liabilities - - ° = 12,436,717.56 Payments to Policyholders cimee 
Capital and Surplus - 2,027,834.67 anization 


Is paying its Policyholders over 
GOOD TERRITORY FOR LIVE AGENST 


$1,300,000.00 annually 


$118,349,212.00 
18,119,172.50 
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Founded 1865 


THE PROVIDENT 


LIFE AND TRUST 
COMPANY 
Of Philadelphia, Pa. 


What Do Most Men Fear? 


An insufficient income 
for their wives, and 
children if they die, 
and for their own old 
age if they live. 

We will insure the in- 
come in either event. 


Write for information 





























ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





OHN W. CROOKS 
INSURANCE EXAMINER AND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 
COLUMBUS, OHIO 





—— J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


are held (the latter every Tuesday 
night), for personal attendance of those 
who live in close proximity to the 
home office, where the entire sixth 
floor of the company’s building is de- 
voted to the conduct of this service. 
New acquisitions to the local agency 
force, as well as agents of the com- 
pany everywhere receive the benefit of 
the school and profit by it. Agents of 
other companies who take the course 
are very strong in its praise. The four- 
teen booklet lessons are rich in valuable 
information and very comprehensive in 
| scope, while brief and to the point. The 
| Missouri State Life is a pioneer in this 
| educational work—which is a real serv- 








after a stay of several months, has been 
appointed agent of the Prudential. 


Thomas R. Hill, superintendent of agents 
of the Provident Life & Trust, is making 
an extension trip through the west, visit- 
ing the company’s various agencies. 

Merwin A. Wilder, formerly with the 
Home Life at Kansas City, has been com- 
missioned a first lieutenant in the National 
army and is stationed at Ft. Riley, Kan. 


John J. Hughes, district agent for the 
Northwestern Mutual at Council Bluffs, Ia., 
has been named one of the advisory com- 
mittee of Fuel Administrator Charles Web- 
ster of Iowa. 

Thomas W. Blackburn, secretary. and 
counsel of the American Life Convention, 
spent last week in St. Louis attending a 
meeting of the executive committee of that 
organization. 


According to a New York report, Harry 






Company. Mr. Rosenwald is now in Wash- 
ington as chairman of the committee on 
supplies for the National Council of De- 
fense. 


D. D. Usher, Stoughton, Wis., who re- 
signed as general agent of the Central Life 
of Des Moines, effective Nov. 1, to engage 
in other husiness, has reconsidered his de- 
cision and will continue to represent the 
Iuwa company. 


The Travelers has appointed Robert 
Wuest, for a long time commissioner of 
the Metal Trades Association, as its rep- 
resentative in the group division. Mr. 
Wuest is attached to the home office as° 








special agent and is doing excellent work 
in persuading people of the merits of 
group insurance. 


Mrs. Thomas Desmond, widow of the 
former Wisconsin manager of the Connec- 
ticut Mutual, who passed away in 1901, 











ice in preparation for business life that 
the company renders to the public free. 
The home office night classes are large 
and attract teachers, business and pro- 






D. Rosen, one of the largest life insurance 
writers in the country, has secured an 
application for $2,500,000 from Julius 
Rosenwald, president of the Sears-Roebuck 


died at her home in Milwaukee last week 
at the age of 83 years. Her late husband 
was for many years one of the best known 
life underwriters in the northwest. 








ULIAN C. HARVEY 


Consulting Actuary 
Chemical Building 


T J. McCOMB 


COUNSELOR AT LAW 
CONSULTING ACTUARY 





pretaes, Reserves, Surrender Values, etc., calcus 


lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
e Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


ST. LOUIS, MO. 





J H. NITCHIE 
® ACTUARY 


fessional people from various walks. 
The service may be had for the asking. 
McGarvie Made Field Manager 


R. W. McGarvie is appointed field 
manager for the O. Orr general 











agency for the Prudential at San Fran- 
cisco. He is a successful member of 
the agency force and a hundred thou- 
sand dollar league member. 


Considering Removal 


OMAHA, NEB,., Nov. 6—An official 

of the Globe Life, which is to move 
from Salina, Kan., was in Omaha, Neb., 
and in Kansas City last week, looking 
over the fields in those cities. Both cit- 
ies are hoping they will get the Globe 
home offices. 
In answer to an inquiry concerning 
the reported contemplation of removal, 
the company says there is nothing cer- 
tain now. 


Security Life 


The Security Life of Chicago is pass- 
irig the war tax on the assured. 


Russell Quits Sales Congress 


Winslow Russell of the Phoenix Mu- 
tual Life, who has been president of 
the life insurance section of the world’s 
salesmanship congress, has resigned 
owing to the fact that internal dissen- 
sions have arisen and the New York 
Club-has also resigned from the con- 
gress. 


Life Notes 


withdrawn from Florida. 


has made 
Nebraska. 


William Van _ Sickle, 


is confined to his home with pneumonia. 


been admitted to Ohio. 
of Columbus, has been appointed agent. 


Edward Lowman of Cincinnati 


Clintonville, Wis., from Cincinnati, O. 


The Shenandoah Life of Virginia has 


The National Fidelity Life of Sioux City 
application for admission to 


Detroit general 
agent for the Home Life- of New York, 


The Peoples Life of Frankfort, Ind., has 
Robert A. Warfel 


and 
Joseph A. Boraff of Xenia, O., have become 
agenis of the Equitable Life of New York. 


B. H. Block, who return recently to 


liberal compensation. 


C. H. JACKSON, 


SECURITY MUTUAL LIFE 
_ INSURANCE COMPANY 


BINGHAMTON, N. Y. 


Offers to men able to produce business, first 
class territory, with direct contract providing 


For particulars address, 


Sup’t of Agencies 














AGENTS 
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INVESTED ACCORDING TO 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 


GUARANTEE 





LIBERAL CONTRACTS FOR RELIABLE 
IN 22 


RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, 


LAW IN 





ASSOCIATION 


OMAHA, NEBRASKA 





STATES 























Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
@ 
CONSULTING 
ACTUARY 


WACO, TEXAS 
ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 


Room 1437, First National Bank Building 


CHICAGO 


NOW IS 
T 





REDERIC S.WITHINGTON,F.A. 5B 


CONSULTING ACTUARY AND EXAMIN 
304-306 Security Building 


DES MOINES, IOWA 











THE TIME 


country is 


O DIG 


insurance. 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


Louisville, Ky. 


making money these days. 
the time to hit and hit hard. Our 


This is 


er life insurance man should be 


enjoying an unparalleled period 


of prosperity. Let us all take advantage 
of the times. 


It is a great day to sell life 
We are now putting on some 


We would 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
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WANTS GOOD MEN 


WILL PAY THEM WELL 


Once an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 
Ellinois Life 
Man 


COMPANY COMPANY 


Wants GOOD MEN 


AND AND 











WILL PAY THEM WELL 


‘Another Year of Progress— 


Dec. 31, 1916 GAIN 
NES e355 2h Ole bebe 6 $11,943,640 $1,664,007 
Surplus to a 1,141,900 133,149 
Insurance in force . 104,989,362 15,392,529 
mae Ce ke Sant aes eee 4,485,710 597,021 


TheW ESTERN nil SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 

















A HUSTLER 


Can Get a Direct General Agency Contract With 
Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,3 
Death ce Pad 22, 752.963. 76 








Good Territory Open 














- $15,325,253.39 


FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 


Comparative Statement Showing Yearly Growth of Company 
Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 
Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 


$9,032,736.66 $1,880,784.30 $81,526,180.00 
silk n $2 117,222.19 $03 364 394.00 
1200 is $2,336,639.97 106 sito 
$14,142,052.49  $2,708,397.65  $129,199,279.00 


$2,841,20949  $144786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Ternis to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 














The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the polic holders in 1916 
$3,536,233, of which $628,406 was in dividends or Fa moence refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32,821 ,462. 


W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 


Central and Southern Ohio and Northern I pesky For Northern Ohio 
Rooms 601-606 The Fourth National Bank Building 229-232 ow as 
CINCINNATI, OHIO CLEVELAND, OHIO 




















Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


J.O. LAUGMAN, President! B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














jdt LATEST POLICIES AND AGENCY CONTRACT 


“SAFE AS A GOVERNMENT BOND’ 


©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT = MONTHLY INCOME INSURANCE. 
FOR FACTS 





Openings OHIO IND. KY., and MICH. Write Columbus 









CRESCENT —_ 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE 


A LEGAL RESERVE COMP: 

ARE YOU A BIG PRODUCER? — CAN YOU PROVE IT? | 
If so, you can develop a life interest with this prosperous Company. Es 
ONE GENERAL AGENT WANTED IN INDIANA 3 
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THOMAS J. OWENS, President 
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Capital, $200,000 


All of the stock is held by a few substantial business men of 
Indiana who believe in the ability of the management to build 
a real life i insurance company. 


DR. ALBERT SEATON, Vice-President and Medical Director 





CLAUDE T. TUCK, Secretary 


Occidental Building 


CENTURY LIFE INSURANCE CO., inoranapotis 


NO ORGANIZATION EXPENSE 


Surplus, $100,000 


Managed by men experienced and familiar with all depart- 
ments of life i insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive feld and home office methods and an 
old-fashioned general agency contract that means money. 


If you want to be affiliated with an institution that has rea red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work. 















WILL APPLY RECIPROCAL LAW 





Cleary Notifies Massachusetts Compa- 
nies What to Expect If Massachu- 
setts Law Remains 


MADISON, WIS., Nov. 7—Commis- 
sioner Cleary has notified the two large 
life companies of Massachusetts, op- 
erating in this state, that unless the 
valuation clause in the Massachusets 
law is,changed by the coming session 
of the Massachusetts legislature, then 
the Wisconsin department will begin 
to make similar charges. The North- 
western Mutual has been required by 
the Massachusetts department to sub- 
mit policy data monthly for valuation 
purposes. Up to the present time the 
Wisconsin department has accepted the 
valuation of home companies fixed by 
the Massachusetts department and re- 
quests that the same policy be pur- 
sued with regard to Wisconsin com- 
panies. The valuation fee collected by 
Massachusetts is one cent a thousand. 
It requires about 550 days’ time to 
compile the data for the Massachusetts 
department according to the North- 
western Mutual Life. 

“T realize that the proposed action 
will be considered radical by the insur- 
ance commissioner of many states,” 
writes an assistant actuary in bringing 
the matter to the attention of Mr. 
Cleary. ‘However, I think the time is 
now ripe for such action. Someone 
must lead the procession.” 





Rosenfeld Coast Visitor 


Henry L. Rosenfeld, fourth vice-prés- 
ident of Equitable Life and head of the 
company’s group department, was a San 
Francisco visitor Monday and Tuesday, 
while on a regular visit’to the Pacific 
Coast agencies. He was the honor guest 
of the managers’ club, Monday noon 
and addressed the local agency of the 
Equitable Tuesday morning. 


Celebrating Tenth Anniversary 


The Puritan Life has been making a 
special drive this year in honor of its 
tenth anniversary and will close 1917 
with .an unusual large amount of new 
paid-for business. It is the only com- 
pany located in Rhode Island and has 
made an appeal for the support of its 
home state people. It also keeps in 
‘close touch with all of its policyhold- 
ers and gets many prospects from them. 
To these and to prospects it sends a 
monthly bulletin known as the “Puritan 
Record” and it secures especially good 


cooperation from policyholders. Names 
of prospects secured in this way are 
furnished to local representatives. Clin- 
ton C. White, secretary and treasurer 
of the company, is in active charge of 
the agency and personally supervises 
the issuance of the bulletin. 








Porter Invites Examination 


Warren R. Porter, president of the 
Western States Life, has asked the Cal- 
ifornia department to make an examina- 
tion of companies to allay the fears 
of stockholders and policyholders, who, 
he claims, are concerned over the attack 
of the committee of stockholders on his 
management of the company. The 
stockholders’ committee claims that 
Porter’s request for an examination is 
an attempt to evade its charges of mis- 
management and says that the company 
has been examined four times in the 
past six years and that Porter has ig- 
nored the only criticism made by the 
examiners, which has been directed 
against his excessive salary and other 
exorbitant overhead expenses. 





Paid on Interview Basis 


It is stated that one of the old es- 
tablished companies recently made a 
new contract with one of its good pro- 
ducers under which he will receive $1.50 
per interview and no pay for interviews 
beyond the third in the case of any one 
prospect. 





Extending Its Field 


The Western National Life of Chey- 
enne, Wyo., has been licensed in Texas. 
It is now operating in Wyoming, Ne- 
braska and Colorado in addition to 
Texas. H. F. Solomon is appointed 
state manager of Texas with headquar- 
ters in Dallas. He was formerly in- 
spector of agencies of the Southwestern 
Life. Later he became superintendent 
of agents of the Western National Life 
for Wyoming and Colorado. 





Missouri State Life School 


The free school of instruction in the 
art of practical, scientific life insurance 
salesmanship maintained by the Mis- 
souri State Life is now in its third year. 
From 3,500 to 4,000 men and women en- 
gaged in most every line of business 
and professional pursuit, throughout 
the country, currently avail themselves 
of the complete course through the cor- 
respondence department of the school 
alone, and both daily and night classes 








Investment Service 


For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 


A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 

105 South La Salle Street, Chicage 

New York - Philadelphia 


Boston - London 

















General and District Agents 
OUR THRIFT SPECIAL 


giving values at end of first year 


Helps Our Men Succeed. 


A LIBERAL CONTRACT and 
REAL CO-OPERATION GIVEN 


THE TOLEDO TRAVELERS 
LIFE INSURANCE CO. 


Second National Bank Bldg. 
TOLEDO - - OHIO 

















E. M. AMMONS, President ~ 





J. A. O’SHAUGHNESSY, Gen. Manager 


“An oe 
ASSETS 
$2,300,000 
1S ie 
INSURANCE 
7 $17, 000,000 
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Gas and Electric Building, DENVER, COLORADO 








LIBERAL COPD: fRKACTS TO AGENTS. 


Addres; Gentral Manager 
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CAN YOU TIE MEN TO YOUP 


Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 


If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA 


Old Line Company 
EDWIN M. BROWN, Vice-Pres. and Manager 


Capital, $100,000 


mi 














The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 
and Superintendent of Agencies 


CHARLES W. BARNES 
President 

















ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA, ricumonn, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 31, 1916: 


Assets - - - . $14,464,552.23 Insurancein Force - - $118,349,212.00 

Liabilities - - + +. 12,436,717.56 Payments to gaan since 

Capital and Surplus - - _2,027,834.67 18,119,172.50 
Is paying its Policyholders over $1,300,000. 00 cmally 


GOOD TERRITORY FOR LIVE AGENST 
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Founded 1865 


THE PROVIDENT 


LIFE AND. TRUST 
COMPANY 
Of Philadelphia, Pa. 


What Do Most Men Fear? 


An insufficient income 
for their wives, and 
children if they die, 
and for their own old 
age if they live. 

We will insure the in- 
come in either event. 


Write for information 
































ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 
COLUMBUS, OHIO 





ec J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms 
w of Insurance a Speci: 
Colcord Bldg. 


OKLAHOMA CITY 


J H. NITCHIE 
@ ACTUARY 
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Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 
ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487, First National Bank Building 
CHICAGO 








FPREDERIC S.WITHINGTON,F.A. = 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, IOWA 


are held (the latter every Tuesday 
night), for personal attendance of those 
who live in close proximity to the 
home office, where the entire sixth 
floor of the company’s building is de- 
voted to the conduct of this service. 
New acquisitions to the local agency 
force, as well as agents of the com- 
pany everywhere receive the benefit of 
the school and profit by it. Agents of 
other companies who take the course 
are very strong in its praise. The four- 
teen booklet lessons are rich in valuable 
information and very comprehensive in 
scope, while brief and to the point. The 
Missouri State Life’ is a pioneer in this 
educational work—which is a real serv- 
ice in preparation for business life that 
the company renders to the public free. 
The home office night classes are large 
and attract teachers, business and pro- 
fessional people from various walks. 
The service may be had for the asking. 


McGarvie Made Field Manager 


R. W. McGarvie is appointed field 
manager for the Orr general 
agency for the Prudential at San Fran- 
cisco. He is a successful member of 
the agency force and a hundred thou- 
sand dollar league member. 


Considering Removal 


OMAHA, NEB., Nov. 6—An official 
of the Globe Life, which.is to move 
from Salina, Kan., was in Omaha, Neb., 
and in Kansas City last week, looking 
over the fields in those cities. Both cit- 
ies are hoping they will get the Globe 
home offices. 

In answer to an inquiry concerning 
the reported contemplation of removal, 
the company says there is nothing cer- 
tain now. 


Security Life 


The Security Life of Chicago is pass- 
ing the war tax on the assured. 


Russell Quits Sales Congress 


Winslow Russell of the Phoenix Mu- 
tual Life, who has been president of 
the life insurance section of the world’s 
salesmanship congress, has_ resigned 
owing to the fact that internal dissen- 
sions have arisen and the New York 
Club has also resigned from the con- 
gress. 


Life Notes 


The Shenandoah Life of Virginia has 
withdrawn from Florida. 

The National Fidelity Life of Sioux City 
has made application for admission to 
Nebraska. 

William Van _ Sickle, Detroit general 
agent for the Home Life of New York, 
is confined to his home with pneumonia. 

The Peoples Life of Frankfort, Ind., has 
been admitted to Ohio. Robert A. Warfel 
of Columbus, has been appointed agent. 


Edward Lowman of Cincinnati and 
Joseph A. Boraff of Xenia, O., have become 
agenis of the Equitable Life of New York. 


Block, who return recently to 


after a stay of several months, has been 
appointed agent of the Prudential. 
Thomas R. Hill, superintendent of agents 
of the Provident Life & Trust, is making 
an extension trip through the west, visit- 
ing the company’s various agencies. 
Merwin A. Wilder, formerly with the 
Home Life at Kansas City, has been com- 
missioned a first lieutenant in the National 
army and is stationed at Ft. Riley, Kan. 
John J. Hughes, district agent for the 
Northwestern Mutual at Council Bluffs, lIa., 
has been named one of the advisory com- 
mittee of Fuel Administrator Charles Web- 
ster of lowa. 

Thomas W. Blackburn, secretary and 
counsel of the American Life Convention, 
spent last week in St. Louis attending a 
meeting of the executive committee of that 
organization. 

According to a New York report, Harry 
D. Rosen, one of the largest life insurance 
writers in the country, has secured an 
application for $2,500,000 from Julius 
Rosenwald, president of the Sears-Roebuck 









Company. Mr. Rosenwald is now in Wash- 
ington as chairman of the committee on 
supplies for the National Council of De- 
fense. 


D. D. Usher, Stoughton, Wis., who re- 
signed as general agent of the Central Life 
of Des Moines, effective Nov. 1, to engage 
in other business, has reconsidered his de- 
cision and will continue to represent the 
luwa company. 


The Travelers has appointed Robert 
Wuest, for a long time commissioner of 
the Metal Trades Association, as its rep- 
resentative in the group division. Mr. 
Wuest is attached to the home office as 
special agent and is doing excellent work 
in persuading people of the merits of 
group insurance. 


Mrs. Thomas Desmond, widow of the 
former Wisconsin manager of the Connec- 
ticut Mutual, who passed away in 19901, 
died at her home in Milwaukee last week 
at the age of 83 years. Her late husband 
was for many years one of the best known 
life underwriters in the northwest. 








liberal compensation. 


SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 


Offers to men able to produce business, first 
class territory, with direct contract providing 


For particulars address, 


C. H. JACKSON, Sup’t of Agencies 















POLICYHOLDERS, 


AGENTS 





B. H. 
Clintonville, Wis., from Cincinnati, O., 





RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
INVESTED ACCORDING TO 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 






LIBERAL CONTRACTS FOR 
IN 22 STATES 






LAW IN 


GUARANTEE 





ASSOCIATION 


OMAHA, NEBRASKA 


RELIABLE 




















NOW IS 


THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


VERY 


insurance, 


Louisville, Ky. 


making money these 
the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. 


life insurance man should be 


days. This is 


It is a great day to sell life 


We are now putting on some 


We would 


Inter-Southern Life Insurance Company 


JAMES .R. DUFFIN, President 







































THE NATIONAL UNDERWRITER 





November 8, 1917 






























Illinois Life 
Man 
Always an 
Hilinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COM PANY COM PANY 


WANTS GOOD MEN Wants GOOD MEN 
AND AND 
WILL’ PAY THEM WELL WILL PAY THEM WELL 





‘Another Year of Progress— 





Dec. 31, 1916 GAIN 
PR a a; ina shh tings sBtals-/0-2 $11,943,640 $1,664,007 
Surplus to Policyhelders. . 1,141,900 133,149 
Insurance inforce . - 104,989,362 15,392,529 
Beene aS 52 hip eioude wik-an 4,485,710 — 597,021 


TheWESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 
Open to Agents in Ohio, Indiana, Kentucky, West 


Virginia, Western Pennsylvania and Michigan 

















A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


A . 
Death Clitoe Pai Paid 82,752,963. 76 Good Territory Open 


































: FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 


Comparative Statement Showing Yearly Growth of Company 
Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 


Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 

$9,032,736.66 $1,880,784.30 $81,526,180.00 

Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511,516.72 $2,117,222.79 $93,364,394.00 
Dec. 31, 1915 Dec. 31, 1915 Dez. 31, 1915 

$12,000,808.15 $2,336,639.97 $106,880,393.00 
Dec. 31, 1916 Dec. 31, 1916 Dec. 31, 1916 
$14,142,052.49 $2,708,397.65 $129,199,279.00 


$15,325,253.39  $2:841.20949  $144'786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2ad Vice-President 
34 Nassau Street, NEW YORK, N. Y. 





















The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The tifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the polic holders in 1916 
$3,536,233, of winch $628,406 was in dividends or premium refund. _Its insurance 
reserve fund was increased by $1,300,000 and the Assets are nope ,462. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. G 
Central and Southern Ohio and Northern Ker: tucky For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Srliding 
CINCINNATI, OHIO , CLEVELAND, OHIO 


nmeral Manager 

























Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





J.0, LAUGMAN, President} B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $12 1,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT «x2 MONTHLY INCOME INSURANCE. 


sjdceeca LATEST POLICIES AND AGENCY CONTRACT Siia7\ne 
Openings OHIO IND. KY., and MICH. Write Columbus 














CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with th's prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 
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